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JUDGE LEMERT RESIGNS 


TO LEAVE OHIO DEPARTMENT 





He Has Been Elected President of the 
Ohio National Life of Cin- 
cinnati 





Judge C. C. Lemert, superintendent 
of insurance for Ohio, will become 
president of the Ohio National Life, 
Cincinnati on May 1. Dr. J. L. Davis 
will continue with the company as vice- 
president and medical director. 

Judge Lemert on Wednesday tender- 
ed his resignation as superintendent of 
insurance to Governor Harmon to take 
effect April 30. His term does not ex- 


AETNA INSURANCE CO. 


OF HARTFORD, CONN. 


WILLIAM B. CLARK, President 
ITS PAST— Has fully protected the public for 92 years—paying losses to 
the amount of $123,408,816.68. 


ITS PRESENT—Stronger and better than ever, and furnishing its patrons with 
a quality of indemnity that is unsurpassed. 


ITS FUTURE— With the largest capital and immense assets it guarantees the 
same quality of protection furnished for nearly a century. 
THE AETNA 


Writes GOOD sized lines on GOOD risks for GOOD people. 
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pire until July and there was a pos- 
sibility of his being reappointed as he 





is well liked by Governor Harmon, but 
he decided to cast in his lot with the 
Ohio National and assist in building 
up that company as one of the stable 
life insurance institutions of the state. 
Made An Excellent Official 
Judge Lemert has made one of the 
best insurance officials that Ohio has 
ever had. His integrity, loyalty to his 
obligations as superintendent and abil- 
ity have been unquestioned. He has 
taken a prominent part in the delibera- 
tions of the National Insurance Com- 
missioners’ Convention and since his 
appointment in 1907 by Governor Har- 
ris, he served to the satisfaction of 
both insurance men and the public. 
With Judge Lemert and Dr. Davis 
to direct the course of the Ohio Na- 
tional that company is bound to occupy 
an important position in the business. 
Arrangements have been made to en- 
ter Indiana, Kentucky and West Vir- 
ginia, while a good business is already 
being written in the home state. 





May Impeach Donnelly 

Impeachment proceedings are to be 
brought against Judge Michael Don- 
nelly of Napoleon, former head of the 
Ohio German, according to announce- 
ment at Napoleon, Ohio, Saturday. The 
announcement followed the disagree- 
ment of the jury before whom Donnelly 
was tried on the charge of embezzling 
$29,000 from the wrecked Citizens’ 
Bank of Napoleon, of which he also 
was president. Prosecutor Thomas 
Mulcahy, of Henry county, declared 
he would bring impeachment proceed- 
ings before the general assembly, now 
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in session. Donnelly continued to oc- 





cupy his seat as trial judge up to the 
beginning of his own trial. Mulcahy 
1s expected to file a transcript of the 
evidence taken in the trial before Com- 
mon Pleas Judge Bailey to sustain the 
demand for impeachment. It is not 
necessary to removal that Donnelly be 
found guilty by the trial court. 

Attorney-General Hogan announced 
Sunday that if Mulcahy does not act 
within a week, he will bring action» 
against Donnelly before the legislature 
under a different section of the con- 
Stitution. 





Gets Indianapolis Agency 
a H. Woodsmall & Co. have been ap- 
it nted sole Indianapolis agents of the 
pmerican Union Fire of Philadelphia. 
riba 4 L. Cook, of Blackman, Glass & 
Indi » Seneral agents of the company for 
ana, Michigan and Wisconsin, has 





nm in Indiana during the past week 
making appointments in the larger cities. 
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Cash Capital, Two Million Dollars 


JOHN B. KNOX, Secretary 
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Reserve for Outstanding Losses, 582,060.06 
Reserve for all other Claims, 175,000.00 
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Total Assets, $10,737,657.32 
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WESTERN UNION MEETING 


EXPENSE REDUCTION KILLED 





Large Attendance of Members at Semi- 
Annual Meeting Being Held at 
Washington, D. C. 





Washington, D. C., April 12—(Spe- 
cial)—Reduction of expenses in Chi- 
cago and the other large cities of the 
west in the near future probably re- 
ceived its quietus at the meeting of the 
Western Union which began here to- 
day. The sentiment was strongly 
against doing anything in conjunction 
with the Western Insurance Bureau in 
the Union’s excepted cities unless the 
bureau agrees to extend the reform to 
its own excepted cities. As the bureau 
is understood to be opposed to this, 
and to prefer to restrict the experi- 
ment to Chicago, no agreement is 
likely. The attendance at the meeting 
is large and the sessions promise to 
be prolonged, owing to the number of 
special committees which are to report 
Thursday. 

Blected to Membership 

J. H. Lenehan, who has recently been 
appointed United States manager of 
the Nord Deutsche of Germany, and W. 
N. Farmer, secretary of the Globe Fire 
of Huron, N. Dak., were elected in 
membership. The consequential dam- 
age clause was changed to eliminate 
the present stock rate for two sources 
of refrigeration, the rate to be not less 
than 25 percent of the highest building 
rate, while for a single source equip- 
ment the rate is to be 50 percent of 
the building rate. 

Waiver of Inventory Clause 

The 5 percent exemption clause, for- 
merly based on value, will hereafter be 
based on insurance, and its name has 
been changed to “The Waiver of In- 
ventory or Appraised Clause.” The 
new clause is to read as follows: 

“In case the claim for loss does not 
exceed 5 percent of the total amount 
of insurance upon the _ property 
described herein and in force at the 
time such loss occurs, no special inven- 
tory or appraisement of the undamaged 
property shall be required.” 

The rule governing the storage and 
sale of gasolene was amended so that 
a special charge is eliminated where- 
ever the published rate contains a 
charge for gasolene. 

Memorials are Read 

The death of J. M. Néuburger, for- 
merly of the Atlas; J. J. Henry, presi- 
dent of the Newark; and J. J. Kenny, 
Pacific coast manager of the Western 
of Toronto, were announced. The sec- 
retary was instructed to send telegrams 
of greeting to W. Wyman of 
Omaha, formerly northwestern man- 
ager of the Aetna; J. F. Downing of 
the Philadelphia Underwriters, a former 
president of the Union, and W. J. Lit- 
tlejohn of the North British. 

Reporting on sprinklered risks the 
governing committee explained that it 
had been difficult to carry out the in- 
structions of the last meeting regard- 
ing the employment of enlarged force 
of inspectors, for the reason that it was 
difficult to get and train good men. 
Five have been secured and the com- 
mittee proposes to place them through- 

(CONTINUED OWN PAGE 27) 
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We have 
INDUCED 


that 


STERLING 
INSTITUTION 


the 


UNITED 
STATES 
CASUALTY » 
COMPANY 
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of which 
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PRESIDENT 


to 
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in 

THE 
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UNDERWRITER 


the 


SPLENDID 
SERVICE 


it gives its 


ASSURED 


under its 


LIABILITY 
POLICIES 


and we 


BELIEVE 


the result will be that 

Mr. Lott’s company will get 
some eur agents in its unoc- 
cupied territory. Why not 
write Mr. Lott (if you have 
no casualty compan f and see 
what he has to offer? The 
United States Casualty also 
writes all lines of accident and 
health insurance. 





TO BEGIN BUSINESS IN MAY 


Central Union Fire of Kansas City 
Announces Some of Its 
Operating Plans 


The following general agency ap- 
pointments have been made by the 
newly organized Central Union Fire of 
Kansas City, Mo.: Wolfe & Co., Balti- 
more, Md., for New York, Pennsyl- 
vania, New Jersey and Maryland; E. A. 
Anderson Insurance Agency of Minne- 
apolis, Minn., for Minnesota; C. Osc 
Sharp of Denver, Colo., for Colorado. 
A few additional appointments are to 
be made which will be announced later. 

The Central Union will begin busi- 
ness in May with paid up capital and 
surplus of $500,000, being in charge of 
experienced men. Its field will be the 
middle west, a few states in the east, 
and probably two or three states on 
the Pacific Coast. The middle western 
states will be handled direct from the 
home office, while the eastern and Pa- 
cific Coast states will be conducted 
through general agencies. 

T. T. Kelly, former state treasurer of 
Kansas, has been the most active in 
the organization, and to him almost 
entirely is due the success of the en- 
terprise. He will remain with the com- 
pany as the permanent secretary. 
Thomas J. Brooks, formerly with sev- 
eral general agencies in Chicago, and 
later with the Peoples National as state 
agent, is the managing underwriter. 
John G. Edwards, the president, is a 
capitalist of Larned, Kan. 





Illinois Field Club to Meet 

The Illinois Field Club will hold its 
quarterly meeting next Monday to de- 
cide on the time and place of the an- 
nual meeting. It will also determine 
its future office location in view of Sec- 
retary Herpich’s resignation. It is stated 
it will share the office of the Western 
Insurance Bureau so that the detail 
work can be looked after by Manager 
Scholbe. 





May Have Connecticut Probe 

Indications point to the passage by the 
Connecticut house of a resolution which 
has already passed the senate authorizing 
a joint investigating committee to ex- 
amine rates charged by underwriters as- 
sociations and fire companies doing busi- 
ness in that state, and to determine 
whether any combination or agreement 
exists among companies as to arbitrarily 
fixing rates. Public hearings are author- 
ized in the resolution which may pass 
late this week. Nine representatives and 
two senators are to comprise committee. 





| Features of the Week 








GENERAL 


Superintendent Lemert of Ohio resigns 
Insurance commissioners meeting 
Some phases of 1911 legislation 
Editorial page 

Personal mention 


Western Union meeting 
Field changes 
Lenehan gets Nord Deutsche 
Talk on hotel hazards 
News from Ohio 
Michigan fire marshal bill passed 
Indiana Field Club starts 
“Old Detroiter’s” letter 
Illinois and Wisconsin news 
Iowa to have fire marshal 
Missouri rate law meeting 
Kentucky and southern news 
Wisconsin fire prevention meeting.... 
LIFE 
Life Underwriters Supplement 
Report on Modern Woodmen 
Cincinnati agents meet 
Nebraska association meets 
New company at Cleveland 
Asociation movement growing 
Arraigns Illinois department 
News of western companies 
Toledo Life is licensed 


CASUALTY 
Southern Surety gets Midcontinent.... 
E. W. DeLe Dp 
Standard provisions bill in Illinois.... 
Aetna Indemnity receivership 
United Protection Agencies plan 
News of western companies 
To issue dram shop bonds 
Mo. Fidelity and Casualty’s progress. 
Nebraska bonding situation 
Liability reserve bills 





The Western Reserve Insurance Company 


OF CLEVELAND, OHIO 
MARS E. WAGAR, President F. P. BICKFORD Secretary 


December 31st, 1910 February 28th, 1911 
$402,578.38 $405,172.75 





STATEMENT 


ASSETS 
LIABILITIES 
Unpaid Losses 
Reinsurance Reserve 
Unpaid Bills and Taxes 
Surplus to Policyholders 


$30,989.76 
83,914.40 
4,200.00 
283,474.22 


$402,578.38 


$ 27,856.20 
88,482.58 


288,833.97 
$405,172.75 








CONFLAGRATION PROOF 


Liverpool & London & Globe Ins. Co., Ltd. 


LOSSES PAID IN THE UNITED STATES 
ONE HUNDRED and TWENTY-THREE MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 
UNITED STATES NET ASSETS, $13,745,408.53 
UNITED STATES NET SURPLUS, ne cee "974. cae 
New York Office, 45 William St. 


J. M. DE CAMP, General Agent. 


Ohio, Indiana, Kentucky, Tennessee, 
est Virginia at Cincinnati 


partment: | 
1378 ae La “Salles Ste CHICAGO 
on tae S. WARREN, Manager. 
O. H. MOORE, Assistant a 
HUGE R. LOUDON, Deputy Asst. Mgr. 








Fidelity - Phenix 
Fire Insurance 
Company of NewYork 


FIDELITY rire) 


UNDERWRITERS 
of New York 


We want more good 
Agents, and we re- 
mind possible appli- 
cants that the backing 
of this organization is 
worth having. 








One of our bus- 
iness principles 
is that the good 
of the Agent is 
the good of the 
Company 


Gross Combined Assets 
$37,988,337 
Policyholders’ Surplus 
y $20,797,688 
Liabilities 17,190,649 
Capital 4,500,000 

HOME OFFICE: 
46 Cedar Street, New York 
WESTERN OFFICE: 


332 S. La Salle Street, Chicago 








HOME OFFICE: 
46 Cedar Street, New York 


WESTERN OFFICE: 


137 S. La Salle Street, Chicago 


HENRY EVANS, President 

















MARSHALL S. DRIGGS, President F. H. WAY, Sec’y 
—ORGANIZED 1853—— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F, H. DOUGLASS, Gen. Agt. 


$2,844,4 
Liabilities, except Capital 1,926, oH 20 
Policyholders’ Surplus 917,548.17 


F. M. GUND, Manager Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 19 S. La Salle St., Chicago 























PHILADELPHIA 


PHILADELPHIA UNDERWRITERS’ POLICIES 

ateatin Reliability, underwritten and guaranteed by the Insur- 
_—s val Non Amores snd the Fire Acoosetion of Philsdciphi, two 
fhe Ol and Most Prominent Institutions of the kind in the Country. 
can have nothing better in the line of Fire and Lightning, or Tomado Insurance, to 
offer to their patrons. 

OFFICE OF WESTERN DEPARTMENT, ERIE, PA. 
J. F. DOWNING, General Agent, W. B. FLICKINGER and W. S. FOSTER, Ass’t Gen’l Agts. 
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CHANCE TO DO HARM YET 


MOST TAXING BILLS KILLED 





Several Employers’ Liability Measures 
Yet to be Acted Upon in Various 
States 





New York, April 10—(Special)—In- 
surance institutions have been subjected 
to much inconvenience by the large 
number of bills introduced in over forty 
state legislatures in the past few 
months. Many of these bills would tax 
insurance companies unmercifully while 
others provide for compulsory invest- 
ment in certain states of a certain pro- 
portion of life insurance premiums de- 
rived from policies in force in those 
states. So far none of these investment 
bills has gone through. ; 

There has also been a great variety 
of other subjects which have interested 
insurance men. For example, employ- 
ers’ liability legislation of a drastic 
character has been enacted in certain 
states. 

Important Ones in Session Yet 

At the present time there are several 
very important legislatures which are 
still in session and many of them will 
continue probably until early in the 
summer. The New York legislature 
still has insurance measures to con- 
sider. Pennsylvania is also still in 
session and a number of bills, which 
are vitally important to the companies 
are being considered there, among the 
number being employers’ liability and 
tax bills. In New Jersey there will also 
probably be other important legislative 
affairs before the session adjourns, 
while in Massachusetts and Connecti- 
cut there is a considerable grist of 
insurance bills which will have to be 
acted upon in the next few weeks. 
In the west, Wisconsin, Ohio, and _IIli- 
nois are still in session and are likely 
to remain so for some weeks until the 
various measures, many of which are 
important to the insurance companies, 
have either been passed or turned down, 

Central Bureau Needed. 

An underwriter in discussing the 
legislative situation a few days ago said 
that he thought it was a great pity 
that all insurance institutions could 
not combine in some general body to 
safeguard their rights, whether they are 
fire insurance, life or casualty com- 
panies. Of course the various branches 
of the business have their own organi- 
zations to oppose oppressive bills, but 
very frequently such are working at 
cross purposes so the cost of such serv- 
ices has been unduly high and the 
benefits to be derived are frequently 
much less than could be gained by a 
more centralized movement. 

At the present time about twenty 
legislatures have adjourned. They are 
as follows: West Virginia, Washing- 
ton, Utah, South Carolina, Oregon, 


Idaho, Indiana, California, Nevada, 
Ohio, Texas, North Dakota, South Da- 
kota, Wyoming, Kansas, Missouri, 


Montana, North Carolina, Maine ané 
Delaware. 





Rochester German Elects Secretary 
At a meeting of the board of di- 
rectors of the Rochester German, As- 
sistant Secretary J. Fletcher Camp was 
elected secretary, to fill the position 
rendered vacant by the resignation of 
Edward G. Paschall. 





Pigures on Last Year’s Business 
The Journal of Commerce presents a 
table from the Connecticut department 
showing that Connecticut fire companies 
had a 53.76 percent loss ratio based on 
losses incurred to premiums earned dur- 
ing 1910. The expense ratio was 40.82 
Percent. The loss ratio of companies of 
Other states was 53.69 percent end the 
expense ratio was 41.27. The loss ratio 
of foreign companies was 59.97 percent 
the expense ratio is 39.6. The aver- 

age loss ratio is 52.92 percent and the 


Tatio 40.72 percent. All the com- 
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Statement of January 1, 1911 


Liabilities, exclusive of capital stock - 
Surplus to policyholders 


Responsible agents wanted in cities and 
towns where the company is not 
now represented. 
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$9,025,888.86 
4,636,763.95 


$4,389,124.91 
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COMMITTEES IN CHICAGO 


TAKE UP IMPORTANT TOPICS 





Insurance Commissioners Consider Ex- 
aminations Unauthorized—Insur- 
ance and Other Questions 





Insurance commissioners and other 
department representatives to a con- 
siderable number met at the Hotel La 
Salle, Chicago, on Friday and Satur- 
day of last week. While the meeting 
technically was one of the executive 
committee and of the committees on 
examinations, codification of laws and 
rulings and tables of mortality of the 
National Convention of Insurance Com- 
missioners, the attendance was not con- 
fined to members of these committees, 
nor did the committees meet separ- 
ately. 

The record of business done was not 
great, but a better understanding was 
reached on several important ques- 
tions. One result was the adoption of 
a resolution to the effect that certifi- 
cates of insurance departments as to 
the standing of home insurance or- 
ganizations shall not be accepted by 
other departments unless the depart- 
ment granting the certificate has full 
supervisory power over the class of 
organizations to which the one named 
belongs. For example, other states will 
not accept a certificate of the Pennsyl- 
vania department as to the standing of 
a fraternal of that state, as the laws 
of Pennsylvania do not give the insur- 
ance department full power to super- 
vize fraternals. 

Attendance Was Large 


The following is a practically com- 
plete list of those present: 


Commissioner T. H. Macdonald, Con- 
necticut; Superintendent Fred W. Potter, 
Attorney O. B. Ryon, Actuary George 
Graham, Jr., and Examiner Lucius Pfouts, 
Illinois; Actuary Harry S. Winston, Iowa; 
Commissioner Frank H. Hardison, Massa- 
chusetts; Commissioner C. A. Palmer and 
Examiner Herbert P. Orr, Michigan; Com- 
missioner J. A. O. Preus and Actuary 
Charles W. Farnham, Minnesota; Auditor 
Jacob Chavez, New Mexico; Deputy Super- 
intendent Henry D. Appleton, New York; 
Commissioner James R. Young, North 
Carolina; Superintendent GC. C. Lemert, 
Ohio; Commissioner S. W. McCullough, 
Pennsylvania; Commissioner F. . Me- 
Master, South Carolina; Commissioner 
Joseph Button and Actuary Hobson, Vir- 
ginia; Auditor J. S. Darst, West Virginia; 
Commissioner H. L. Ekern and Actuary 
L. E, Anderson, Wisconsin. 

Among the visitors present about the 
hotel were: Major J. J. Brinkerhoff, actu- 
ary of the Association of Life Insurance 
Presidents; James V. Barry, assistant sec- 
retary of the Metropolitan Life; S. H. 
Wolfe, the New York actuary; William 
Bro Smith, general counsel of the Trav- 
elers; John A. Hartigan, northwestern 
supervisor of the Equitable Life; Louis 
H. Fibel, president of the Great Eastern 
Casualty; W. G. Curtis, president of the 
National Casualty; H. W. Strickler, presi- 
dent of the Midland (Life) of St. Paul, 


and representatives of several [Illinois 
companies. 
Consider Examinations 
The sessions opened on _ Friday 
morning. In the absence of Superin- 


tendent Hotchkiss of New York, chair- 
man of the executive committee, Com- 
missioner Hardison of Massachusetts 
presided. Commissioner Macdonald of 





| ged gained in underwriting surplus 
year $15,542,533. 


meetings were executive. Commission- 
ers Ekern of Wisconsin, Palmer of 
Michigan and McMaster of South Caro- 
lina were elected members of the ex- 
ecutive committee to fill vacancies. 

The first session was mainly taken 
up with the matter of the examination 
of the Grand Fraternity of Philadelphia. 
The committee on examinations re- 
quested North Carolina and West Vir. 
ginia to examine this society. These 
departments employed S. H. Wolfe of 
New York to do the work. The fra- 
ternal refused to let him value its cer- 
tificates on the ground of expense. 
When the Virginia department offered 
to do this work free of charge it still 
refused, so the examination came to 
naught. 

Resolutions Adopted 

After hearing the report of Mr. 
Wolfe and a general discussion of the 
subject a committee of three was ap- 
pointed to bring in resolutions. The 
resolutions recited the steps leading up 
to the attempted examination, approved 
the efforts of the two departments to 
examine the society and especially to 
value its certificates, as it is issuing 
contracts calling for loan values and 
paid-up insurance, condemned any in- 
surance organization which refuses to 
be examined at the request of the com- 
mittee on examinations and declared 
that no certificate shall be accepted by 
members of the convention from those 
departments not having complete jur- 
isdiction over such insurance organiza- 
tions as they grant certificates to. The 
resolutions were adopted. There was 
considerable more discussion of exami- 
nations, the commissioners exchanging 
information on examinations made by 
them within the past few months. 

In the afternoon the question came 
up whether life insurance companies 
are guilty of misrepresentation when 
they give estimates of future dividends 
based on past dividends. There was a 
discussion of this question, but no ac- 
tion was taken rather than to provide 
for the appointment of a committee of 
five to report in June. 

The National Fire Protection Asso- 
ciation having invited the commission- 
ers’ convention to become a member, 
it was decided to join. Superintendent 
Potter of Illinois was delegated to rep- 
resent the convention at meetings of 
the fire protection body. 

Surety Questions 

At the December meeting of commis- 
sioners in New York a committee con- 
sisting of Messrs. Hotchkiss of New 
York, Button of Virginia and Macdon- 
ald of Connecticut, had been appointed 
to confer with the Secretary of the 
Treasury with regard to cooperation in 
regard to examination of surety compa- 
nies. The Treasury Department was 
requiring a large amount of informa- 
tion about amounts of stock owned by 
different stockholders, what they paid 
for it, etc., which the insurance depart- 
ments do not require. Some of the 
companies felt that it was burdensome 
to be examined so much and at differ- 
ent times. Messrs. Button and Mac- 
donald had a conference with Assistant 
Secretary of the Treasury Hilles and 
found the Treasury Department ready 





Connecticut acted as secretary. All 


aminations as far as possible. They 
also found that the unusual information 
required was demanded only of com- 
panies entering the business, as a rule, 
and not of established organizations. 
This came out in a report by this com- 
mittee, 

While on the question of surety com- 
panies Mr, Macdonald of Connecticut 
gave some interesting information 
about the Aetna Indemnity, of which he 
is the receiver. 

Unauthorized Insurance 

There was a brief discussion of the 
advisability of new mortality tables for 
life insurance companies, but it was 
decided to take no action on this ques- 
tion at present, as the Actuarial Society 
of America is now securing the data 
for a new table. 

At Friday evening’s session the ques- 
tion of unauthorized insurance was 
taken up and the commissioners list- 
ened to an address by Attorney How- 
ell, representing interinsurers at Kan- 
sas City. These organizations now are 
showing a desire to come under super- 
vision. The laws of most states make 
no provision for admitting them or of 
supervising them. Mississippi excludes 
them specifically. Their growth in 
numbers and volume of business makes 
them a factor to be reckoned with. 
There was considerable discussion of 
this question and as a result a commit- 
tee of five was named to consider it. 
The committee consists of Messrs. 
Potter, Illinois; Hotchkiss, New York; 
Hardison, Massachusetts; Ekern, Wis- 
consin, and Darst, West Virginia. 

See Value and Danger 

While some commissioners feel that 
it is a serious matter to give recogni- 
tion to unincorporated institutions, the 
sentiment most generally expressed in 
the meeting was that the interinsurers 
and other unincorporated organizations 
ought to be recognized, provided the 
interests of the public can be fully 
safeguarded. Outside of the meetin 
one of the commissioners remarked, 
“We want everything that will help the 
people, provided it is absolutely under 
supervision. Some of these organiza- 
tions are performing a valuable serv- 
ice, but if we do not look out the sys- 
tem is likely to be abused until it will 
become as great a menace as stock-sell- 
ing promotions have been.” 

The Saturday forenoon session lasted 
less than an hour, being just sufficient 
to close up the business and enable the 
commissioners to visit the Underwrit- 
ers’ Laboratories before luncheon. The 
management of the laboratories had in- 
vited them not only to inspect the in- 
institution but also to be its guests at 
luncheon at the Virginia hotel. A 
number were obliged to decline the 
social part of the program as their 
trains left early in the afternoon. 





American Central Men Meet 

The field men of the American Cen- 
tral of St. Louis from all over the 
country gathered at the home office last 
week for a business conference. A 
banquet was given at which President 
E. T. Campbell was presented with a 
silver coffee service. The address was 
given by State Agent Woolard of Kan- 
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LENEHAN’S NEW POSITION 
SECURES THE NORD DEUTSCHE 


Well Known Western Man Becomes 
United States Manager of the 
German Company 


J. H. Lenehan, former western man- 
ager of the Phenix, who recently went 
on a European trip, announces on his 
return that he has been appointed Uni- 
ted States manager of the Nord 
Deutsche of Hamburg, Germany, with 
headquarters in New York. The com- 
pany will enter the Western Union. It 
is not yet admitted to this country, 
but will be so as soon as the proper 
details can be completed. Mr. Lenehan 
will go to New York in the near future 
to get the company admitted. Mr. 
Lenehan’s wide circle of friends rejoice 
with him in securing the chief man- 
agement of the prominent German com- 
pany in this country, but his western 
associates regret to see him leave this 
section of the United States, where he 
has made himself a factor in his busi 
ness. 

Will Do Regular Agency Business 

The Nord Deutsche will do a regu- 
lar agency business and will enter about 
all the states and territories. This com 
pany was established in 1857, its princi- 
pal business being marine insurance. 
In 1907 it added fire insurance to its 
operations, which are world wide. It 
has a capital of 15,000,000 marks ($3,- 
750,000), and its business is progressive 
and profitable. 

The board of directors is made up 
from the leading business men of Ham- 
burg, as follows: 

Ludwig Sanders (August Sanders & 
Co.) Chairman, Richard C. Krogmann 
(Wachsmuth & Krogmann) Vice Chair- 
man, Dr. Rud. Moenckeberg, Adolph 
Woermann, Herm. Miinchmeyer, 
(Miinchmeyer & Co.), Albert Ballin, 
General Director Hamburg American 
Line, Albrecht Oswald (Wm. Oswald & 
Co.), D. G. Croissant Uhde (S. Al- 
brecht). 

The managers are Arthur Duncker, 
chairman; J. Baesecke, John 
Duncker, W. Hane, directors. Presi- 
dent Arthur Duncker is the grandson 
of the organizer of the company, the 
third of the name in direct descent, and 
his son, John W. Duncker, bids fair to 
follow in the illustrious line of com- 
pany managers. 

It is stated that Fred S. James & 
Co. will secure the local agency both in 
Chicago and New York. 

Mr. Lenehau’s Career 

Mr. Lenehan has a large following 
of agents in the west and he will have 
no difficulty in getting the company 
satisfactorily planted. He is known in 
insurance circles throughout the country. 
Mr. Lenehan retired last fall as west- 
ern manager of the Fidelity-Phenix, 
the successor of the old Phenix. He 
served with distinction as president of 
the Western Union, the Fire Under- 
writers’ Association of the Northwest 
and the Illinois State Board. He has 
always been an active figure in the 
various organized activities of fire in- 
surance. Mr. Lenehan was trained as 
a local agent, inspector, field man, 
assistant manager and manager. He 
has therefore been in touch with all the 
phases of the business. 

Been Through the Storms 

During the period of the San Fran- 
cisco disaster, Mr. Lenehan was in 
charge of the company’s loss adjust- 
ments. He kept up the old spirit of 
loyalty to the company that has always 
been a dominant factor in its career. 





Cash Capital, 
Total Assets, 


W. N. JOHNSON, General Agent. 


STATEMENT OF CONDITION 


Insurance Company of North America 


PHILADELPHIA, PA. 
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Total Liabilities (except Capital) - - 
Surplus to Policy Holders, ~ 
AGENTS WANTE 


JANUARY 1, 1911 


D EVERYWHERE 
WESTERN DEPARTMENT, 76 West Monroe St., CHICAGO, ILL. 
B. L. WEST, Assistant General Agent 


$4,000,000.00 
16,001,411.66 
8,257,431.49 
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No Red Tape and 
No Delay 





Pllinvis Surety Company 


Home Office, 134 S. La Salle Street, CHICAGO 


“WE ISSUE SURETY BONDS” 


WRITE TODAY 


A Live Company for Live Agents 


Liberal Commissions 
Attractive Contracts 











Later on when the New York depart- 
ment examination brought out unsatis- 
factory conditions in its finances and 
its management was secured by Presi- 
dent Evans of the Continental, Mr. 
Lenehan remained at the wheel in the 
west and the agents and field men kept 
at their tasks. 

Mr. Lenehan has always stood for the 
highest ethics of the business, for sane 
and progressive methods, for a splen- 
did esprit du corps. He has risen from 
the ranks into a commanding position. 
His activities were not ended when his 
career with the Fidelity-Phenix closed. 
He now assumes the work of organiz- 
ing this country for a foreign company, 
a position for which he is well fitted and 
his many friends join in all good 
wishes for his continued success. 








Buxton Insuring Agency 
63 William Street, NEW YORK 


Excess lines placed anywhere 
in the country 





Changes in the Field 








CALIFORNIA INSURANCE COMPANY 


OF SAN FRANCISCO 


W. E. DEAN, President 


CHARTERED 1861 


GEO. W. BROOKS, Secretary 


76,585.06 


Losses Paid in San Francisco Fire $2,550,000 without discount. 
HENRY Je WOESSNER 


MANAGER WESTERN DEPARTMENT 
So s. La Sallie Street, Chicago 





Agents wanted in Illinois, Indiana, Michigan, Wisconsin, Miss- 
ouri and Ohio. 





W. IRVING OSBORNE, President 


JAMES A, PATTEN, Vice-Pres, 


OTTO E. GREELY, Secretary 


CALUMET INSURANCE COMPANY 


S39 S. La Satie Street, CHICAGO 





Fred J. Sauter and H. M. Power 

H. M. Power, of Chicago, the Cook 
county special of the Hanover, has 
resigned and will become a solici- 
tor in the Chicago local office of the 
Royal, giving all his attention to pro- 
ducing business. Fred J. Sauter, Cook 
county special of the Royal Exchange, 
will replace Mr. Power with the Han- 
over. Manager Thomas Cooper of the 
Royal Exchange has not yet announced 
Mr. Sauter’s successor. Both are ex- 
cellent young men who have won their 
spurs in the Cook county field. 


R. M. Foster 
R. M. Foster, special agent in Michi- 
gan for the Continental, has been 
transferred to Chicago to do loss and 
inspection work for the company in 
Cook County. 


Clyde Edmundson 
Clyde Edmundson has resigned as 
special agent of the Westchester Fire 
in Nebraska, and has gone to Denver 
to accept the position of special agent 
of the Scottish Union & National for 
Colorado. 


B. V. Legg 

B. V. Legg of Traverse City, Mich., 
who has been connected with John R. 
Santo’s agency for six years, becomes 
Michigan special of the Continental and 
Fidelity Underwriters under State 
Agent Bloom. He succeeds R. M. 
Foster, who is transferred to Chicago. 


J. Burr Taylor 


_J. Burr Taylor, who has had exten- 
sive experience in insurance, with the 








Reliable Surplus LineInsurance 





Representing as we do the following well known Companies, Agents are guaranteed 
that all Surplus Lines placed with us will receive the aes conhd ant honest handling 
that has made this office one of the best known and most reliable in the West. 


North River Insurance Company of New York 
Nassau Fire Insurance Company of New York 
Empire City Fire Insurance Company of New York 
Peter Cooper Fire Insurance Company of New York 
United States Fire Insurance Company of New York 
New Amsterdam Fire Insurance Company of New York 


GOOD SURPLUS LINES SOLICITED AND PROMPT SERVICE GUARANTEED 


R. W. HOSMER & CO., 


20S. LA SALLE 


STREET Chicago 





Established 1906 


TOTAL RESOURCES OVER $4,000,000 


THE REISCH INDEMNITY COMPANY 


A PARTNERSHIP 
DRAM SHOP INDEMNITY 





Home Office: 
The Reisch Indemnity Building 
SPRINGFIELD, ILL. 


Chicago Office: 
320 Corn Exchange Bank Building 
134 S. La Salle Street 





Columbia Fire of Omaha and_ the 
Western Fire of Lincoln, of which he 
was until recently assistant secretary, 
has become special agent for the Crum 
& Forster general agency of New 
York. He will handle the North River 
and Empire City in Nebraska. The ap- 
pointment was made by Mr. Charles 
N. Roe, western manager, who was in 
Omaha recently. 


B. H. Moore 
R. H. Moore has been appointed New 
York state agent of the Concordia to 
succeed George L. A. Lauer, resigned. 





W. Boss McLain 
W. Ross McLain, of Little Rock, has 
been appointed special agent of the Aetna 
of Arkansas. 





Guardian Fire’s Assets $180,000 

Through inability to realize on real 
estate at the figures first estimated, the 
assets of the Guardian Fire of Pittsburg 
have dwindled from $455,000 to $180,000. 
Claims aggregate $543,537, of which $218,- 
357 are for unpaid losses and $169,817 for 
return premiums. 
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TALK ON HOTEL HAZARDS 


CLUB WORKS FOR 500 MEMBERS 


William Gadsden Gives Underwriters 
Valuable Advice on Inspecting 
Hostelries of Various Kinds 











The Fire Insurance Club of Chicago 
is making earnest efforts to increase its 
membership to 500 this month. It 
now has 445 members. On May 9 the 
Insurance Institutes of America will 
be in convention in Chicago, and Presi- 
dent Bremner is very desirous of hav- 
ing the home organization show a half- 
thousand membership at that time. 

On Tuesday evening William Gads- 
den, an inspector of the Chicago board, 
gave the club a very instructive talk 
on “Hotels and Boarding Houses. 
His address related chiefly to the haz- 
ards most frequently found in hotels 
of ordinary construction. He pointed 
out the various structural defects most 
frequently found, and paid special at- 
tention to the hazards of the kitchen, 
including the range, its setting and 
the ventilating system. His points 
were illustrated by reference to Chi- 
cago hotels in which fires had occurred 
or those which by safeguarding these 
special hazards. had enjoyed immunity 
from fire. He said that the main point 
to which attention should be given in 
inspecting a hotel is the kitchen and 
ventilating system. 

Open Stairways a Menace 

He regards the absence of enclosed 
stairways in fireproof hotels as a great 
menace to human life as smoke from 
the lower floors would soon overcome 
those on the upper floors. 

Incidentally the speaker called at- 
tention to a process of fireproofing lace 
curtains which hotels are now taking 
up. While it will not prevent a cur- 
tain from burning if a lighted match 
is held against it, the fire will imme- 
diately go out when its source is re- 
moved. The same process is now be- 
ing applied to some extent to chil- 
dren’s clothes. 

One bit of good advice given was 
this: “If you ever have to go down 
a ladder fire escape, go on the inside 
of the ladder, that is, with your back 
to the building, and look up towards 
the building across the street or alley. 
An inexperienced person who gets on 
the outside of the ladder is almost 
sure to lose his head and drop. 

Hazard of Reconstructed Buildings 
_Mr. Gadsden mentioned two or three 
times the danger that lies in the adap- 
tation of buildings to purposes other 
than those for which they were built. 
In reconstructing commercial build- 
ings for hotel purposes or vice versa 
the changing of stairs and partitions 
nearly always results in the weaken- 
ing of the structure. He illustrated 
this with the case of a small hotel in 
Chicago, which was changed into a 
Paper house. The stairs were moved 
from the middle to one side of the 
building and the structure was not suf- 
ficiently strengthened where the old 
Stairs had been taken out. One morn- 
ing several years ago the building un- 
der the lodd of paper broke in two, so 
to speak, where the stairs had been 
originally, and became a wreck. The 
accident happened in the one half-hour 
in the week, when nobody was in the 
building, 

Some remarkable instances were 
iven of fires under the floors of hotel 
kitchens where the floor had become 
charred by heat from the range trans- 
mitted through concrete or at distances 
which the ordinary layman would re- 
gard as furnishing absolute safeguards. 
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A Policy placed in the 
ROYAL seldom leaves 
its books. It is a tower 
of strength, especially 
during troublous times 


| eesemneeninennnianmenimeneemmnaidal 











\ 


THE WORLD'S GREATEST FIRE COMPANY 


ROYAL 


The National Credit Men’s Association said of the 
ROYAL’S settlement of San Francisco Claims: 
“Settled in full promptly on adjustment without cash discount. Its loss was heavy, and the company is highly commended. 
Gross loss was about Six Million Seven Hundred Thousand Dollars.” 
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AS VIEWED FROM CHICAGO 


ARTHUR HAWZXHUEST TO SPEAK 

Arthur Hawxhurst of Marshall Field 
& Co. will speak at the banquet of the 
Chicago Credit Men’s Association next 
Monday evening. Mr. Hawxhurst’s ad- 
dresses are always full of interest and 
contain much of an extremely practicai 
nature. 





. . - 
BLUE GOOSE MEETING APRIL 24 


The Illinois pond of the Blue Goose 
will meet in the assembly room of the 
Chicago Board of Underwriters on the 
evening of Monday, April 24, at 8 
o’clock. This meeting promises to be 
a very interesting one. There are sev- 
eral applications for membership to be 
acted upon and the degree will be con- 
ferred according to the new ritual, 
which is very impressive and has not 
been used before in Illinois. The robes 
for the officers have arrived and will 
be worn for the first time on that oc- 


casion. 
a s 


> 
BLUE GOOSE STATEMENT 
The grand officers of the Blue Goose 
have prepared a statement regarding 
the defection of the New York pond in 
which correspondence between the of- 
ficers and New York pond will be 
printed. Copies of the report will go 


to each member. 
— . 7 


GIVE COMPLETE COVERAGE 

The Royal and Royal Indemnity are 
now writing a joint policy entitled the 
“Royal Automobile Policies,” which 
covers all automobile hazards. The 
Royal issues the regular floater policy, 
covering fire, theft, self-ignition and so 
on, while the Royal Indemnity covers 
all the casualty and personal accident 
hazards. 

+ aa = 
SOME LOCAL EVENTS 

The annual meeting of the Western 
Railway Underwriters was held last week. 
Charles H. Barry, of the Pennsylvania, 
was elected president; Walter H. Sage, 
of the German-American, vice-president, 
and A. G. Dugan, of the Hartford, secre- 
tary and treasurer. The loss ratio for 
the year was unfavorably affected by the 
heavy loss in the Santa Fe yards at 
Topeka, destroying more cars than were 
ever before burned in a single railway 


fire. 

Charles N. Bishop, Fred W. Moore and 
Charles A. Newton have been nominated 
for members of the excutive committee 
of the Chicago board, the meeting to be 
held Thursday of this week. 


Chicago Manager 


WANTED 


for New York Office 


Thorough knowledge local 
conditions necessary. Address 
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CHILDS, YOUNG & WOOD 


19 South La Salle Street, Chicago, Y.M. Cc. A. Bldg. 


TELEPHONE RANDOLPH 2379 





Cook County Managers 
WESTERN RESERVE INSURANCE CO., CLEVELAND. OHIO 

















WILLIS S. HERRICK BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J.O. HUNTER & CO.) 
Managers of the Western Department 
The Mechanics Ins. Co., of Philadelphia, Inc. 1854 
Pittsburgh Ins. Co., of Pittsburgh, Inc. 1851 
Lumbermens Ins. Co., of Philadelphia, Inc. 1873 
German Fire Ins. Co., of Wheeling, Inc. 1867 


GOOD ACCENTS WANTED 115 S. LA SALLE STREET 
CHAS. E. MANN, EXECUTIVE SPECIAL CHICAGO, ILLINOIS 
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HAW KEYE 


, ORGANIZED 1865. 


& DES MOINES FIRE 
INSURANCE CO. 


DES MOINES, IOWA 


The consolidation of 2old and substantial lowa 
companies under a conservative management 
which has strengthened the policy contracts of both. 


H. R. HOWELL, President 
G. G. HUNTER, Vice-Pres. 
C. S. HUNTER, Sec’ 
W.D. SKINN R, Treas. 
R. S. HOWELL, Asst. Sec’y 


Capital Paid in, $300,000 Surplus Paid in, $300,000 
JAMES B. HOBBS, Pres. HENRY P. MAGILL, Genl. Mgr. 
FRANK M. RICE, Secy. 


CENTRAL NATIONAL 


FIRE INSURANCE COMPANY 
108 S. La Salle Street, Chicago 


First Class Agents wanted in Ohio, Indiana, Illinois, Michigan, Wisconsin, Minnesota, 
the Dakotas, Iowa, Nebraska, Missouri and Kansas 


FARM DEPARTMENT 
Excellent Reinsurance facilities at disposal of deserving Agents. 























D. H. DUNHAM, President CHARLES COLYER, Vice-President A. H. HASSINGER, Secretary 


FIREMEN'S company or NEWARK, N. J. 


ORGANIZED 1855 


ASSETS $6,121,382.27 CAPITAL $1,000,000.00 NET SURPLUS $2.841,989.41 


SURPLUS TO POLICYHOLDERS........................ $3,841,939.41 


Western Department . 137 S. La Salle Street 


NEAL BASSETT, Manager 


Arkansas, Colorado, Illinois, Indiana, Iowa, Kansas, Kentucky, Michigan, Minnesota, Missouri, Montana, 
Nebraska, Ohio, Oklahoma, Tennessee, Utah, Wisconsin, Wyoming, Province of Manitoba, Canada. 
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OHIO AND WEST VIRGINIA 


THIS PROBABLY THE OLDEST 


Zanesville, Ohio, Local Agent Has An 
Aetna Policy Register Started 
In 1826 


To the Editor—I notice in THE 
WESTERN UNDERWRITER an item in re- 
gard to an old policy register. The 
question of age depends entirely upon 
the subject considered. It is a little 
like the turkey purchased in market 
from the honest farmer’s daughter, who 
guaranteed it to be a young turkey, 
when cooked it was found to be just 
the opposite. The next market day, 
the disgusted purchaser took the farm- 
er’s daughter to task for misrepresent- 
ing the turkey’s age, whereupon she 
looked him squarely in the eye, say- 
ing, “You do not call me old, do you?” 
To which he was obliged to say, “No, 
certainly not.” “Well,” she said, “that 
turkey was two years younger than I 
am.” So with the age of a policy regis- 
ter. Probably there are some that are 
older than the original register of the 
Aetna Insurance Company for this 
agency, but I doubt if there is a dupli- 
cate in style, or many in Ohio that are 
older. 

The first Aetna agent here was ap- 
pointed in 1825. He was a gentleman 
of the old style, used a quill pen, and 
was an excellent penman. This regis- 
ter is made of foolscap paper, carefully 
ruled with ink after each entry, The 
cover is plain burlap, evidently for the 
purpose of keeping the outside from 
being soiled. Policy No. 1 was issued 
Jan. 23, 1826, insuring $2,500 on stock 
of goods at 45 cents for one year. Only 
two other risks were written in 1826. 

In connection with this relic, the 
writer had at one time letters from 
the Aetna office in Hartford which were 
curiosities. One informed the Zanes- 
ville agent that they “had his order 
for policies and they were tied up but 
how to send them they were unde- 
cided.” As there were no express com- 
panies in those days and postage was 
high, they were looking for someone 
who was en route to the “wild west” 
via stage coach and canal or private 
conveyance, by which his request would 
be filled. Another letter was also 
brought to light informing the agent 
that grist mills operated in the daytime 
should pay 1% percent and 1% percent 
operated at night. 

These reminiscences of the days gone 
by may be interesting, and possibly 
cause some other agent to tell of a pol- 
icy register, like the turkey story, that 
outranks this one in age. 

“G,” Aetna Agent, Zanesville, O. 





House Passed Building Code 


Quick work was made of the new 
Ohio state building code, long urged 
and advanced by the Fire Prevention 
Association, by the house of the gen- 
eral assembly, which passed it Thurs- 
day with no change and little debate. 
It is known as H. B. 479, by Repre- 
sentative Donson, and is identical with 
S. B, 206, by Dore. It goes now to the 
senate, where it will have the prestige 
of having been passed ahead of the 
Dore measure, action on which has 
been delayed by the factious strife be- 
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tween the administration and antiad- 
ministration forces, which has resulted 
in the side-tracking of many meritori- 
ous measures. 

The house also passed the Wyman 
house bill which strengthens the pres- 
ent law relative to the establishment 
of fire blocks in cities, and the Fel- 
linger bill (H. B. 188), which prohibits 
the rebating of insurance premiums 
other than life. 


Ohio Bills Introduced 

The bill which Mayor Marshall of 
Columbus, then city solicitor, tried to 
get through the legislature of 1909, to 
permit municipalities to build con- 
duits for the submergence of wires, 
and to lease them to the wire stringing 
companies, was introduced in the Ohio 
house Monday by Representative Rey- 
nolds of Franklin. Marshall is still 
back of the bill, which also has the 
hearty support of the Ohio State Fire 
Prevention Association, the state fire 
marshal, the fire chiefs, and the fire 
underwriters generally. 

There was also introduced in the 
house Monday the second section of 
the new state building code, by Don- 
son of Montgomery, who introduced 
the first section of the code. The 
second section applies to mercantile 
buildings, as relates to fire safety, ven- 
tilation and sanitation. There is on 
the house calendar, for action this 
week, a bill by Donson to give the 
commission which is framing the code 
— time in which to complete its 
wor 


Adds to the House Hazard 


A. M. Metheany of Galion, O., calls 
attention to the fact that many people 
in his vicinity have purchased incu- 
bators and in order to save heat are 
putting them in basements .of their 
houses or even in rooms. Some use 
natural gas and some coal oil for heat. 
He states but few realize that they are 
introducing an extra hazard in their 
homes that voids a policy unless a per- 
mit is given. He thinks this is a mat- 
te that should be called to the atten- 
tion of policyholders. 


Ohio Agency Appointments 
Penna. Lumb.—Harry Wolf, Manatee, 
Phoenix, Ct.—M. D. Engelman, 

Carpenter, H. A. L. Howard, F. A. Kon. 
dall and Belden Seymour, Cleveland; C. 
Gates, Mt. Vernon; O. S. Ernest, Plym- 
outh; Mrs, Minnie MeDole, I Kansas; Cc. 
Buchwalter, Dalton; J. L. Wyatt, i, 
an Wash.—Smith & Heinlen, Bucy- 


ruRhode Island—G. C. Kemp, Springfield. 
Union Insurance Agency, Shelby 

Royal—Howard Mayer, Hyde Park; H. 
J. Palmer, M. S. Frieberger and Fannie 





HOTEL EUCLID 


Euclid Ave., Huron Road & E. 14th St. 
CLEVELAND, OHIO 


Five minutes walk from 
center of Insurance district 


EUROPEAN PLAN 
$1.50 Per Day and Upward 


FRED 8S. AVERY 





Whea in Cincinnati stop at the 


GRAND HOTEL 


Insurance Men’s Headquarters 
Cuar.es H. Mituer, Manager 








An increasing number of Insurance 
Men are stopping at “The Grand” 








NEW QUARTERS THE BUSINESS MEN’S CLUB 


German Fire Insurance Co. 
German American Insurance Co. 


KEYSTONE UNDERWRITERS 


OF PITTSBURGH, PA, 
Underwritten by the following companies: 


Monongahela Insurance Co. 
Union Insurance Company 


All of Pittsburgh, Pa. 


JASPER E. WILHELM 


Special Agent 
Alliance, Ohio - 


Reliable Agents Wanted 
Illinois and Ohio 


a "453, "147: 00 
HENRY WACHTER 
Manager 
218 Fourth Ave., Pittsburgh 





The 


United States Underwriters’ Policy 


COMBINED CAPITAL $1,200,000 
F. F. MURRAY, 


Special Agent, Commercial 


CINCINNATI, 
CRUM & FORSTER, General Agents 


Tribune Building 
OHIO 
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LEROY, 


OHIO FARMERS INSURANCE COMPANY 


OHIO 





FIRE, LIGHTNING AND TORNADO INDEMNITY 


STATEMENT JANUARY I, 1911 
Reserve for Reinsurance a ae a 
Losses 


eserve for 


Reserve for Conting 


Reserve for all ae rLisblitie > 
= Net Cash Surplus - - - 


Total Assets - ~~ 


JAS. C. JOHNSON, President 
W. E. HAINES, Secretary 


Organized in 1848 


LOSSES PAID MORE THAN $15,000,000.00 














THE UNDERWOOD POLICY WRITER 


A Special Machine for a 


This machine is designed, as its name implies, for the writing of the LARGEST 
as well as the SMALLEST Policy forms 


Insurance Companies, Financial Houses and 
Large Industrial Corporations 


Use this machine in handling the large form-work coincident to their 
respective requirements 
SPECIAL LITERATURE UPON REQUEST 
“* The Machine You Will Eventually Buy”’ 


UNDERWOOD TYPEWRITER COMPANY 


EVERYWHERE 


Special Purpose 
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Cc. Phypers, Cleveland; Young & Brown, 
Batavia. 

Royal Exch.—Coulter & Co., 

St. Paul—Mrs. H. L. Kenyon, F. B. 
Preston, S. Iammarino, Frank Peshek and 
G. H. Fairbanks, Cleveland; McCullough 
& Gates, Mt. ernon; Jas. A. Hewett, 
Elyria; Finley, Murray & Beckert, To- 
ledo; - P. Francis and Miles-Roberts 
Company, Youngstown; 
ency Company, Dayton. 

Scot Union — Matthew 


Deal-Kerns Ag- 


Dillhoefer, 
Cleveland. 


Springfield—W. Laughlin, East Liver- 
pool; W. C. Gage & Co., Byesville; Friend 
& Ketteler, Pataskala; Durling Agency 
Company, Wadsworth; §S. F. Rose, Clar- 
ington; E. W. Wickham, Caldwell; W. A. 
Root, Ravenna; H. F. Sears, Bowling 
Green. 

Sun, Eng.—cC. L. Sanborn, Loudonville; 
Abbie I. Waggoner, Cleveland; Leonard 
Agency Company and W. F. Baehrens, 
Canton. 

Teutonia, La.—P. D. Voorheis, Toledo. 

Union, France—W. H. Evans, Jr., Ak- 
ron; Albert Henry & Company, Ashtabula; 
G. - Moss, Lancaster. 

United Firemens—M. S. Frieberger and 
Fannie C. Phypers, Cleveland. 

Westchester — George Thornburg, St. 
pores: Bernhard Rosenfeld, Cleve- 
and. 

Wmsburg City—W. T. Harrison, Mid- 


dletown; A. L. Hoyt, Syracuse; James 
Lane, Canton. 
Aetna — Holmes_ Insurance Agency, 


Bridgeport; G. F. McCorry, Georgetown; 
C. E. Hibbetts, Brinkhaven; Patton & 
Ross, Johnstown; Friend & Ketteler, Pa- 
taskala; W. H. Haner, Plain City; S. F. 
Rose, Clarington; E. W. Wickham, Cald- 
well; W. A. Root, Ravenna; Charles Brum- 
field, Mansfield; Mrs. Minnie McDole, 
go 4 oo: —— Uhrichsville; E. 
. Howe on, Hamden; a 
North Baltimore. Legs eeureones 
Alliance—J. N. Pugh & Co., Newark. 
Caledonian—L. Miller, Lancaster; Edgar 
= Bn ee H.; Clyde Rea- 
soner, anesville; 4 lark 
ai her " we 
alifornia—Edward Damron Company 
Columbus; G. M. Stuart, Elyria; . 
Lathrop, Toledo. ¥ colina 
Calumet—Inman & Waggoner, Fremont. 
en mmonwealth—Oncar O. Thomas, Alli- 
e. 
Connecticut—R. W. Moran, Westerville. 
Detroit—W. Ramsey & Co., Orrville; 
a aos, Kenton, 
utchess—-J. G. Belknap, Columbus. 
Federal, N. J.—Wilmer D. Lewis, 
Dayton. 
Fire Assn.—Patton & Ross, Johnstown. 
Ga. Home—Jefferson Real Estate Com- 
pany, Jefferson; Michel & Miller, Geneva; 
Ww. Myers, Coshocton; J. R. Clutter, 
Mt. Vernon; C. E. Buckohr, New Philadel- 
phia; H. V. Spicer, Richwood; Miller & 
Bachman, Bowling Green. 
Germania—R. C. Saur, Hicksville; Faris 
& Dumeniel, Lynchburg; Kerr & Wagler 
Grand Rapids. : 
German, Ind.—Edith D. Stanley, Con- 
neaut; Mrs. Theresa Richardson, Dillon- 
vale; Elizabeth Decker, Toledo; Wickham 
& Day, Caldwell. 
German, W. Va.—H. O. Weisel, Middle- 
town. 
a Hartford—W. G. Haas, Windfall; R. C. 
Price, Mantua; M. V. Wert, College Hill; 
W. S. Clark’s. Insurance Agency, Chilli- 


cothe; E. W. Osenbaugh, Cridersville; 
al Grace Phillips and H. J. Ellis, 
oledo. 


Home, N. Y.—Weaver & Biehn, George- 
town; C. E. DeWald, Cresline; Curtiss & 
Hall, Kent. 


L. & L. & G.—Mary Whitaker, Toledo. 





Secretary Whiteley to Wed 
A. 8. Whiteley, secretary of the West 
Virginia Fire Underwriters Association, 
one of the most popular men among the 
fraternity, will be married April 18. 





OHIO NOTES 


The Teutonia of Dayton, Ohio, has been 
admitted to Pennsylvania. 
The Ohio fire marshal gives the Feb- 
Tuary losses in the state as $373,486. 
The Union, of Paris, has entered the 
aes of Albert Henry & Co., at Ashta- 
ula, Ohio. C. V. Beekman & Co. take 
the Firemens. 
The Nationale, of Paris, 
been licensed in Ohio. 
agencies at Cincinnati, 
caster and Newark. 


The Stanley Spring insurance office has 
Bee moved from the Sheldon Rernick 
ock in Ashtabula, to Geneva, Ohio, 
r. Spring’s home town. 


h W. C. Farrar & Co., of Cincinnati, Ohio, 
a been appointed agents for the Na- 
tt Live Stock. This agency has also 
M €n on the Fireman & Mechanics of 
adison, Ind., for surplus lines. 
eon city electrical inspector at Cleve- 
tin » Ohio, complains because the inspec- 
p> 7 pureau will not accept the certificates 
fe 8S department. Publisher C. H. Patton 
hot see that the matter concerns 
city inspector and will continue to 


— inspections made by his own ex- 


France, has 
It has established 
Cleveland, Lan- 





The J. Lee Hearne Com 

“ pany has been 
suerporated at Bluefield, W. Va. with 
and 00 capital stock to do an insurance 


MICHIGAN AND INDIANA 


FIRE 





MARSHAL BILL PASSED 


Michigan Measure Up to the Governor 
and It Is Believed He Will Sign 
the Act 


The Michigan fire marshal bill has 
passed both houses of the legislature, 
numerous amendments having been 
made in the senate. It is expected that 
the governor will sign it, as he advo- 
cated such a measure in his inaugural 
message to the legislature. A synopsis 
of the act is as follows: 


The commissioner of insurance will be 
ex-officio fire marshal, and the deputy 
commissioner will be ex-officio deputy fire 
marshal. The state marshal may appoint 
persons known to be competent in the in- 
spection of buildings and contents, who 
will have authority to enter upon and in- 
spect any building and to report to the 
fire marshal any faulty or dangerous con- 
ditions. These inspectors are not to re- 
ceive any compensation from the state. 
The idea is that companies will be will- 
ing to compensate the inspectors to do 
such work in districts where they carry 
large risks. 

The chiefs of all fire departments, and 
the mayor in cities where there are no 
fire departments, and township clerks in 
territory outside of organized municipali- 
ties, shall, upon complaint of any person 
having an interest in any property adja- 
cent, and also where there is no com- 
plaint, have a right to enter at all rea- 
sonable hours to investigate conditions. 
Whenever such officers find any building 
or other structure, which for want of 
proper repair or by reason of age or 
dilapidated condition, or for any cause is 
especially liable to fire, and which is so 
situated as to endanger other property, 
and find upon any premises combustible 
or explosive material, or inflammable con- 
ditions dangerous to the safety of build- 
ings, they shall order the owner to rem- 
edy the dangerous condition. In all pub- 
lic and private schools the teachers must 
have one fire drill monthly, and all doors 
and exits must be unlocked during school 
hours. 

Fire chiefs, mayors in towns where 
there is no chief, and township clerks, 
must report within two days to the fire 
marshal all fires in their respective ter- 
ritory. The fire marshal is vested with 
all the powers of a court to investigate 
into the causes of any fire. 


INDIANA FIELD CLUB STARTS 


P. W. Green of the National Union Is 
Elected President and Gus M. 
Wise Is Secretary 








The Indiana Field Club met at In- 
dianapolis, Monday, and completed its 
organization by adopting constitution 
and by-laws and by electing the fol- 
lowing officers: President, P. W. 
Greene, National Union; vice-president, 
C. W. Kimmel, Spring Garden; secre- 
tary, Gus M. Wise, Agricultural; treas- 
urer, J. W. Noble, Prussian National; 
executive committee, A. E. Webb, Ohio 
Farmers; C. F. Engle, Milwaukee Me- 
chanics; R. D. Machan, the Boston. 

The constitution and by-laws had 
been submitted to the Indiana attor- 
ney-general as to their legality, and 
he found they were not in violation 
of any state law. The club is composed 
of state representatives of the nonunion 
companies. It will be largely social 
but expects to consider many matters 
of mutual interest to its members and 
to the companies they represent. It 
starts with a membership of about 
forty. It will meet the second Monday 
of each month. 

Previous to the opening of the meet- 
ing, the last session of the Indiana 
League was held. Its operations had 
been suspended by the anti-compact 
suit, the outcome of which was that 
the court decided such an organization 
cannot consider rates in Indiana, and 
as its energies were devoted largely 
to endeavoring to sustain fair rates, 
it was decided that an entirely new or- 
ganization would be preferable to a 
revival of the league. The new club 
is heir to the property, records, mem- 
ories, traditions, good fellowship and 
good practices of the old organiza- 
tion. It was with much feeling that 
J. W. Coleman, Ohio Farmers, the only 
charter member remaining of the 





real estate business. 





H.R. SMITH, President 


BUSINESS CONFINED TO OHIO 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 





R. SMITH, Secretary 





The Central Manufacturers’ 


VAN WERT, OHIO. 


Mutual Insurance Company 


Organized 1876. 





Cash Assets - - - $513,589.64 


Cash Surplus - - - $317,254.01 





H. V. OLNEY, President. 


C. A. L. PURMORT, Secretary. 





CASH SURPLUS $164,310.42 


W. A. BOUNDS, President 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 


ORGANIZED 1837 


BUSINESS CONFINED TO OHIO 


H. H. GREER, Secretary 









In sixty- 
It OTN; seven years 
of business 





Columbus Endorsement Spreads 
Confidence Abroad 


Organized in 19032 


Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, OHIO 


AGENTS WANTED 





Fire Association of Philadelphia 


Office, 407-409 Walnut Street 
Organized Sept. 1, 1817 
E. C. IRVIN, President 
THEO. H. CONDERMAN, V. P. 


M. G. GARRIGUES, S. and Treas. 
N. KELLY, JR., Asst. Sec’y. 


Incorporated March 27, 1820 
Charter Perpetual 


Losses paid since organization 


xc scp scaicsosncsens 35,000,000 
CA REE a vcicsscccsers 750,000 
ce ites tak ak nce omnes 8,767,555 


Dayton Mutual Fire 
Insurance Co., "éni0™ 


Conservative and Careful Management. 
A Recent Examination by the INSUR- 
ANCE DEPARTMENT Sbkows Our Con- 
dition. 


AGENTS WANTED 
Address Home Office. 








ENDORSED AT HOME 


APPROVED ABROAD 


THE PITTSBURGH | CASUALTY COMPANY 
ACCIDENT, HEALTH, PLATE GLASS INSURANCE 
Surplus and Reserve to Policy Holders, $178,746 
Write for attractive Agency Propositions in Pennsylvania, Ohio, West Virginia and New Jersey 


JOHN M. BOGGS, Sec’y and Gen’! Mgr. 





HUDSON UNDERWRITERS 
COMPOSED OF 
Lumber Insurance Company of New York and Adirondack Fire Insarance Company 
COMBINED ASSETS OVER $900,000 
S84 William Street 


NEW YORE 





At Tariff 





Prompt Service 





LOSSES PAID OVER $300,000 
W. H. MARKHAM & CO., MGRS. - - 


HEAVY VALUED RISKS 
Rates Only 














by Mail or Wire 
ST. LOUIS 





WIRE OR WRITE 


R. R. JOHNSON 


Daily News Bldg. Salem, Ohio 


Inspections and adjustments handled promptly 
Prompt Service guaranteed 





league, moved that it be adjourned sine 


PER DIEM WORK SOLICITED 


WE ARE IN A POSITION 
to handle desirable lines located in Cincinnati 
Representing 
Aetna, Connecticut, Standard of Hart- 
ford, Empire State Surety Company 


Earls & Johansing, ‘ "sticss! Bank 
CINCINNATI 





THE WESTERN 


UNDERWRITER. 


April 13, 1911. 








die. The motion was seconded by John 
R. Engle of the Germania Fire, the 
second oldest member. 


OLD DETROITER’S COMMENTS 


Proximity to Engine House Does Not 
Prevent Loss—Commerce Body 
Wants Undergrounders 


Detroit, April 10—(Special Corre- 
spondence)—The Hammond building 
has some pretty good insurance agents 
as tenants. Of course, it is not quite 
as classy as some other office buildings 
in the city, that is, from a building 
standpoint, but not from the makeup 
of its occupants engaged in selling fire 
insurance and other things. Eldridge 
of Parker Bros. Company has been a 
sort of an outside fellow so far as office 
location is concerned, but he has at last 
decided to give the Hammond building 
a little more class. He will move his 
outfit to rooms 215 and 216 on May 1, 
just far enough away from Guenther’s 
office to watch the business and not let 
any drift toward Guenther. 


Optical Company Loss—The John- 
son Optical Company’s fire last week 
demonstrated how easy it is to burn 
up fifty or sixty thousand dollars when 
the buildings are close to an engine 
house. It took only about five minutes 
from the time the get-there-quick squad 
received notice there were doings until 
they had a chemical and a stream of 
water into the building. The fire looked 
so bad from the start that a general 
alarm was turned in. The department 
did fine work, but the combustible mat- 
ter with which the building was filled 
made it necessary to pour in volumes 
of water, which with fire and smoke, 
made the contents of the building about 
a total loss. We often hear insurance 
buyers say, “We feel pretty safe be- 
cause we have a department so close 
to us,” but it doesn’t always prove 
good. When a fire gets going in a 
building filled with combustibles, insur- 
ance companies have to pay the cost 
and it generally amounts to the total 
insurance carried, as in this case. There 
would likely have been some loss of life 
had this fire not taken place while the 
employes were at lunch. Detroit is 
going to have inspectors at work soon 
and, where buildings have no fire 
escapes or other means of getting out, 
they will be shut until improvements 
are made, 


Western Reserve’s Plans—The West- 
ern Reserve of Cleveland, Ohio, is 
making considerable change in_ its 
agency force in Michigan. It intends 
cutting down the number of its agents 
and, generally speaking, will do busi- 
ness only in the protected cities. Its 
experience in the smaller agencies has 
not been at all profitable and it is now 
going to work along conservative lines. 

Op DETROITER. 


Oppose the Measure 

The Detroit Chamber of Commerce 
appointed a delegation of its members 
to go to Lansing to oppose the passage 
of senate bill No. 324, which is a bill 
to prohibit the making and enforce- 
ment of unauthorized contracts of fire 
insurance on property in Michigan. 
The delegation includes John Cummer- 





ford, of the Detroit Lumber Company; 
William C. McLennan, of the City 
Lumber Company; Joseph Krolik, of 
A. Krolik & Co.; Joseph Crowley, of 
Crowley Brothers; F. B. Smith, of the 
Wolverine Manufacturing Company; 
George R. Treble, of Lee & Cady; B. 
A. Robinson, of the Packard Motor 
Car Company; Arthur L. Holmes, of 
the Holmes Lumber Company; Charles 
W. Kotcher, of the Kotcher Lumber 
Company; Charles M. Woodruff, at- 
torney for Parke, Davis & Co.; Myron 
W. Neal, of the Acme White Lead & 
Color Works; Charles A. Simons, in- 
dustrial commissioner of the board of 
commerce, and others. 

They left on Tuesday for Lansing. 
The bill has passed the senate, and is 
in the house for consideration. The 
bili makes it a felony for any person 
to solicit business for any unauthorized 
company in the state, or to take part 
in the settlement or adjustment of any 
claim on any policy issyed by any such 
unauthorized company. 


Indiana Agency Appointments 
Aachen & M.—G. H. Moore, Peru; Seth 
Hinshaw & Co., Winchester. 
Alliance—G. C. Jones, LaFayette; C. D. 
Darling, Elkhart; J. C. Irwin, Mishawaka, 


Michigan Bureau Reports 

The Michigan Inspection Bureau has is- 
sued special hazard reports upon the fol- 
lowing risks: C, J. Holton, Detroit; Her- 
polsheimer Co., Grand Rapids; National 
Candy Co., Detroit; Koenitzer Tanning Co., 
Saginaw; Williams Bros. Co., Cadillac; Al- 
bion Malleable Iron Co., Albion; Wm. Hor- 
ner, Reed City; Ferguson Building, De- 
troit; Everett-Metzger-Flanders Co., Port 
Huron; Morgan Cedar & Lumber Co., Fos- 
ter City; Diamond Crystal Salt Co., St. 
Clair; C. H. Landon, Branch. 

New books of estimates have been is- 
sued for Royal Oak, Eagle, Williamsburg, 
Flat Rock, Montague, Woodville, Crystal, 
Whitehall. 

The bureau has printed maps for the 
following towns: Addison, Frederic, Mi- 
kado, Whitmore Lake, Fountain, Eagle. 


MICHIGAN NOTES 


Denler & Denler, agents at Port Huron, 
Mich., representing the Aachen & Munich, 
Phoenix of Hartford, Philadelphia Under- 
writers, St. Paul and Springfield have 
sold their agency to Wright, Hoyt & Co., 
Inc., and will locate in Portland, Ore. 
This makes thirty-three companies now 
in the Wright, Hoyt & Co. agency. 

Frank G. Lennebacker, one of the old 
time insurance men of Mt. Clemens, 
Mich., has become associated with the 
Macomb Insurance Agency of that city 
of which William T. Kelley is manager. 
Mr. Lennebacker sold his agency some 
time ago to the Macomb Insurance 
aw, and hence returns to an old fire- 
side. 

Another change has taken place in the 
old Curtis & Bowen agency at Traverse 
City, Mich., which recently came into 
the sole ownership of William Groesser. 
Mr. Groesser has now sold a half in- 
terest to Fred H. Pratt, who is a mem- 
ber of the law firm of Pratt & Davis and 
also prosecuting attorney of Grand 
Traverse county. 


INDIANA NOTES 


Oo. C. Atkinson, local agent, Amboy, 
Ind., is one of the incorporators of the 
Amboy Realty company, with $10,000 cap- 
ital stock. The others are G. M. Yoars, 
. V. Gohs, Guy Ballard and T. C 
Overman. 

Some of the insurance companies have 
sent to local agents of the state copies 
of the antirebate law recently passed by 
the Indiana legislature and which ap- 
plies to fire insurance, liability and mis- 
cellaneous companies. The agents note 
the penalties are severe for both those 
who offer and those who accept rebates. 
The law had an emergency clause and 
was in full force and effect as soon as 
signed by the governor. 








DETROIT, MICH. 


for thirty-one years. 


$1,372,882.79 


M. W. O'BRIEN E. J. BOOTH 
Presiden 


t Vice-President 





THE MICHIGAN 


Fire and Marine Insurance Company 
Has been furnishing Honorable Fire Insurance Indemnity 


It has paid $6,179,000.00 in losses. 
Statement January 1, 1911 


IT IS ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


Capital 


H. E. EVERETT 
Secretary 


E. P. WEBB 
Asst Secretary 








LOCAL AGENTS! WE CAN HELP YOU 


with your Big Risks. Appraisals and Inventories of Sound Values made. Working with 
as brings you SATISFIED CUSTOMERS and obviates danger from competition. We 
are always glad to help with suggestions as to forms. 


Write Us... THE POLICY HOLDERS SERVICE 6 ADJUSTMENT CO. 
J. R. SUTTON, President MAJESTIC BLDG. DETROIT, MICH. 
Fire PROTECTION ENGINEERS ADJUSTERS FOR THE ASSURED 











FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Michigan 


Total Assets ° ° 


- «+ » $1,112,949.43 
Surplus to Policy Holders . . 


486,266.52 


F. A. Hooker, President Robert Henkel, Vice Pres dent 
A. D. Baker, Secretary 


B. L. Hewett, Ass’t Secretary Ralph Rawlings, Ass’t Secretary 


























NOW READY FOR AGENTS © 


BLACKMAN, GLASS & COOK 


General Agents DETROIT, MICH. 


We are now ready to plac? agencies in Michigan, 
Indiana, Wisconsin for this splendid Company 


The American Union Fire Ins. Co. 
OF PHILADELPHIA CAPITAL $500,000 


GEORGE M. COBB & CO. 


Indiana’s Big General Agency forall Branches 
of Insurance. Prompt and expert service. 


Newton Claypool Bldg. INDIANAPOLIS 


THE LARGEST AND OLDEST GENERAL AGENCY IN OUR FIELD 


BIERCE & SAGE 


Whitney Opera House Bldg., DETROIT, MICH. 
GENERAL AGENTS FOR 
Concordia of Milwaukee, for Michigan 
North River of New York, for Michigan and Wisconsin 
Empire City of New York, for Michigan and Wisconsin 
Nassau of New York, for Michigan and Wisconsin 
German of Pittsburgh, for Michigan and Wisconsin 
Dixie of Greensboro, for Michigan, Wisconsin and Ohio 
Ben Franklin Underwriters, for Michigan, Wisconsin and Ohio 
Monongahela Underwriters, for Michigan 











Agents wanted at points where not now represented 
= ——- of en, useful and durable novelties as adverts: 
rly demo Suggestions and Business Getters for you 


UP-TO-DATE NOVELTIES iseereaicne nas ben 


Lead Pencils, Card Cases, Aluminum or Leather Goods, W 
Clocks, Celluloid Cards, Mirrors, Diaries, Memo Books, Identification-Card Cases, Emblematic 8, etc. 
Write for the latest novelty, or tell us what you want, and we will make it. 


LOL NOVELTIES J, M GOODELL, Jr, Inc, 422% : man, mw 


ORIEN T Tit CONCORDIA FIRE 
INSURANCE 


INSURANCE COMPANY 
COMPANY 


OF MILWAUKEE, WIS. 
OF HARTFORD. CONN. 





Cash Capital - - — $300,000.00 
Reinsurance Reserve - 932,786.42 
Reserve for all other Liabilities 181,543.44 
Surplus to Policyholders 530,308.94 
Total Assets ~ ~ 1,644,638.80 


CHARLES E. DOX 


MANAGER 


STATE AGENTS: 
JAMES M. MORAN, Women’s Temple, Chicago, 
fo i d Illino 


r Indiana an s. 
P. E. NORRIS, Columbus, Ohio, for Ohio. 
Oki Missourt end’ — 
01 an Ss. 
a= LARE, Des Moines, Ia., for Iowa and Ne- 
E. G. FORD, Seattle, Wash., for Washington and 
Oregon. 


071 La Salle Street, Chicago, Ill, 
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IN ILLINOIS AND WISCONSIN 


INTEREST IN INVESTIGATION 


Insurance Interests So Far Are Making 
No Active Effort to Oppose 
Wisconsin Bill 











The bill introduced in the Wisconsin 
legislature asking for an investigation 
of fire insurance rates is not causing 
any particular disturbance so far as 
agents and companies go. It is not 
known in what form the investigation 
will take if the bill passes. If it finds 
enough support, it may be decided to 
have an investigation by a commission 
similar to that of Illinois. Or again 
the insurance commissioner may be 
delegated to do the work. 

It is stated that the bill was intro- 
duced largely because at Racine the 
agents did not lower the rates on pre- 
ferred business after the Wisconsin In- 
spection Bureau had recommended it. 
The sponsors for the bill claim they 
found similar conditions in other parts 

of the state and in many cases the local 
boards got together and made the re- 
duction when the lawmakers got busy 
at Madison. 


HEARING ON THE RATING ACT 





Cae Has Developed to Original 
Bill and Whole Subject Goes . 
to a Subcommittee 





The Illinois house insurance com- 
mittee gave a hearing last week on 
House Bill No. 284, known as the 
Quincy bill, and its amendments were 
considered by the committee. This is 
a house substitute for Senate Bill No. 
61 in the senate, introduced by the 
Illinois Fire Commission, and among 
other things gives power and authority 
to the insurance superintendent to re- 
vise fire rates on any risk in the state 
covered by stock companies, if he deem 
it necessary. 

The bill and its amendments are of 
the highest importance and the com- 
mittee felt that it should be referred 
to a subcommittee of five members, 
which was done. The members of the 
subcommittee are Representatives 
Swanson, Reid, Scanlan, Crangle and 
Canaday. The subcommittee held a 
short session on the afternoon of the 
6th, hearing from those in advocacy of 
the bill and its amendments. Another 
meeting of the committee was held 
Wednesday morning, of this week. It 
is unde-stood that those opposed to 
certain features of the measure will 
ask for a session of several hours in 
the near future in order to give the 
committee their views on the bill. 





Fails to Renew Its License 
The Joliet Mutual Fire of Joliet, Ill, 
has failed to renew its Illinois license 
and it has been cancelled. The Queen 
City Fire of South Dakota has retired 
from the state. 





Agency Is Unionizing 
Edward A. Luhmann has completed 
his term of office with Sheboygan 
county, Wis., and is now devoting his 
entire time to his real estate and insur- 
ance business. He has represented only 
the Prussian National but expects to 
take the agency for-two or more com- 
panies. These will probably come 
from among the nonunion companies 





Special Agents and Adjusters 

Special Agents and Adjusters prob- 
ably appreciate more than other travel- 
ing men the value of sound accident 
insurance. Few of them know, how- 
ever, that they can secure a $5,000 
Policy, paying double indemnity under 
certain conditions of travel for the 
low cost of $12 per year. Such policies 
are issued by the States Lloyds of Chi- 
cago, of which Dee A. Stoker, with 
offices in the Hartford Building, is the 


in the agency of J. W. Hansen, cashier 
of the Citizins’ State bank, who is 
unionizing. The bank agency will con- 
sist of the Continental, Fidelity Under- 
writers and Hanover. The nonunion 
companies affected are the Camden, 
County, Delaware, Dixie, Dubuque and 
Union. The Teutonia of New Orleans 
has already found a berth with Theo- 
dore Benfey. 


PROJECT OF LIQUOR COMPANY 
Wisconsin Mutual to Reorganize and 


Seek Business Among the “Wet” 
Interests 








The Liquor Dealers Limited Mutual 
with home office at Manitowoc, which, 
it is expected, will be taken over by 
the projected Brewers & Liquor Mer- 
chants, to be organized on a stock basis, 
has been in operation but little over a 
year and has had considerable success. 
It wrote $241,000 at risk during the 
first eight months and has over $300,000 
in force. The losses in 1910 were 
$24 and to date are $84 for 1911. 
It writes only on saloon, brewery and 
distillery risks and properties owned 
by persons or corporations engaged in 
the liquor business. 
Contrary to the general practice of 
writing direct with the assured, fol- 
lowed by class insurance companies, 
this organization operates through 
local agents. Thus the new stock com- 
pany will inherit the nucleus of an 
agency plant as well as some business. 
A strong effort will be made by the 
promoters to place stock with every 
mutual policyholder and distribute the 
capital as widely as possible among ‘the 
wholesale and retail liquor interests. 
Thus the concern will increase its value 
as an agency company. Though it will 
specialize on “wet” properties hopes 
of a large preferred business are enter- 
tained. It will do a general business, 
however, with sparing lines on special. 
hazards. 
The promoters, who are the officers: 
and directors of the mutual company, 
are: W. M. Willinger, Charles A. 
Hartwig, Manitowoc; John F. Langan 
Kenosha; A. A. Raisler, Appleton; W. 
B. Allen, Green Bay; M. H. Niesen, 
Kaukauna; J. E. Wetzel, Sheboygan; 
Fred Wilsmann, Two Rivers; Charles 
Franke, S. Milwaukee. 





Bureau Field Men to Meet 

A meeting of field men of Wisconsin 
connected with companies belonging to 
the Western Insurance Bureau, has 
been called at the Milwaukee Athletic 
Club for next Tuesday. The call states 
that as there are several matters in the 
state affecting bureau companies, a con- 
ference of bureau field men is earnestly 
desired. 





Get City Positions 

Local agents at Marshfield, Wis., are 
breaking into politics. Hugo Wegener 
was elected municipal judge; Chas. S. 
Vedder, city treasurer, and G. J. Leon- 
ard, city clerk. All will have their 
insurance offices in the city hall. 





Oconto Setting an Example 
Oconto, Wis., is setting an example 
for other municipalities of the country 
by giving considerable attention to fire 
prevention as well as fire protection. 
The two big lumber manufacturing 
plants are better risks than formerly 
and the improvement there is general 
throughout the city. The chief of the 
fire department is making semi-occas- 
ional inspections of the entire city and 
giving particular attention to the busi- 
ness district. He permits no accumula- 
tion of debris in alleys, basements or 





We will write through this office, lines on lumber and 

Kentucky bonded warehouses in the 

WESTERN EMPIRE OF WASHINGTON 
and the 

UNION FIRE & MARINE 

Surplus Lines in other companies, 





business manager. 





DAVID B. CORWIN, President CHAS. W. SCHENE, Vice President SAM L. LaROSE, Secy. 


Cooper Insurance Company 
OF DAYTON, OHIO 
Incorporated January, 1867 
We, 


Examine into our record of CONSERVATIVE growth. The right Company for 
reliable Agents to represent. 


PITTSBURGH INSURANCE COMPARY "37" 


1808-11 Commonwealth Bullding, Pittsburgh, Pa. 


«oc ces++$200,000.00 Pt ee occa $200,355, 
Sy Ree aa oy BB CEP aeaae 400,355 


Licensed to do business in Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 


R. J. WILSON, President D. C. SHAW, Vice-President R. J. MCKNIGHT, Sec’y and Treas. 
W. J. R. MAGILL. Asst Secretary JOSEPH H. GORDON, General Agent 


GERMAN FIRE Gincinnati Underwriters 
INSURANCE Comp ANY 121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
oF ba nea? ma Py ae Organized 1864 Organized 1881 


Cash Capital $200,000, Net Surplus $234,549.22 ary 











COMBINED STATEMENT 


WM. F. STIFEL ° President Capital ° ° - - - $250,000.00 
F. R I E Ss Wy E R . Secretary Assets e e ° - - - 723,732.00 
S. W. RICE, Supt, of Agencies 439,819.00 


Surplus to Policy Holders 
DANA E. LATIMER —_—_ 


Williamson Building, CLEVELAND, OHIO | Ff, A. ROTHIER, Prest. ADAM BENUS, Secty. 
Special Agent for Ohio and Indiana R, HEINTZ, Asst. Secty. 


Pittsburg Underwriters 


IRVAN NECKERMAN, Manager Commonwealth Bidg., PITTSBURG, PA. 








UNDERWRITTEN BY COMBINED STATEMENT. JAN, 1, 1911 
Allemannia Fire Ins. Co., of Pittsburg, 4 Capital, - $1,700,000.00 
Humboldt Fire Ins. Co.. of 3} ) Sangean, - - - -  1,780,166.00 
ational-Ben Franklin Ins. Co.. _- Pa. - - 7.060 ,043.00 
Teutonia Fire Ins. Co.. of Allegheny, Pa. — to Policyholders, - - $,480,166.00 


HOWARD STEPHENSON, F.H. WESTMEYER,G. R. MANDERBACH, Special Agents 


oon oe |B MANTA 
WESTERN) ape insurance company 


Insurance Company NEW YORK 
ORGANIZED 1859 
of Pittsburgh 














Cash Capital, - - ae oe 
Assets, - - - - $6,648,971. 
FIRE AND TORNADO Net Surplus, - - $2,021,740.21 
CAPITAL $ 300,000.00 Surplus for Policy 
SURPLUS TO POLICY HOLDERS, 387,713.39 Holders, - - - $3,021,740.21 
ASSETS - 954,385.58 HEAD OFFICE: 
LOSSES PAID TO DATE +  4,764,557.00 _ Cor, William and Cedar Streets” 





Marsh & McLennan 


SURPLUS INSURANCE 


— CHICAGO OFFICE 
Minneapolis 29 S. La Salle Street 

S ee EC | A L Wewill Write the Lines or Surplus Business 
you cannot handle | 


HAZARD D.C. SCHUPP & CO. 
SERVICE NOW AT PEORIA, ILL. 


LIBERAL COMMISSIONS RELIABLE COMPANIES 


SPECIAL FACILITIES prsarsbscoes 
For Insuring Surplus Lines with New BREVOORT 
Leading American. British and | Hotel 
Continental Companies and Chicago, Ilinois 
MOST MODERN EQUIPMENT 


at London Lloyds. 
_ UNEXCELLED RESTAURANT 


ESTABLISHED 26 years. 
ARI OCK On Madison St., near La Salle 
CH ES BR “JONES & CO. One minute from the Insurance District 


London 
New York 








The Patronage of Insurance Men 


29 S. LA SALLE STREET 





D. C. SCHUPP & CO., PEORIA, ILL. 





Is Solicited 


CHICAGO 
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cellars and has made the use of metal 
ash cans compulsory. The department 
itself shows improvement and the entire 
community is gogo | the influence 
of this attention to the fire hazard. 


ILLINOIS NOTES 


The North British goes to Lyman E. 
Praylor at Coffeen, Ill 

The Home, of New York, has trans- 
ferred at West Frankfort, Ill, to E. G. 
Summers. 

William Booth & 
the agency of Zimmerman & 
Springfield, Il. 

The Pennsylvania Lumbermen’'s Mutual 
Fire of Philadelphia has been licensed 
by the Illinois department. 

Jacob Stump, at Mattoon, IIllL, has sold 
his agency to Goodyear & Kern. John 
8. Goodyear was the former postmaster 
and Charles L. Kern was former cashier 
of the State Savings Bank. 

At Staunton, Ill., Chris C. Fisher has 
opened an agency with the North British, 
Queen and Royal. His father is connected 
with the agency of Fisher & Woodward 
in that town. 

In Illinois last year the Virginia State 
received premiums of $32,275 and incur- 
red loss of $27,033. The Western Empire 
received premiums of $11,906 and in- 
curred losses of $10,730. The Central 
Manufacturers Mutual received $28,768 
and incurred losses of $10,754. 

The agency of L. W. Jackman at St. 
Francisville, Ill., has been sold to T. H. 
Gutteridge. The Illinois department re- 
voked Mr. Jackman’s license because it 
claimed he was a resident of Vincennes, 
Ind., and could not hold an Illinois li- 
cense. 


Co. have purchased 
Co., at 


WISCONSIN NOTES 


O. G. Erickson, of Antigo, Wis., has 
sold his insurance agency to Morse & 
Tradewell. 


Fred. Doll of Marshfield, Wis., has sold 
his insurance agency to G. J. Leonard, 
newly elected city clerk. 


John G. Cramer of Marshfield, Wis., 
will dispose of his insurance and real 
estate business and will locate in Port- 
land, Ore. Richard A. Kalbskoff will 
occupy Mr. Cramer’s office in the post 
office building. 


John M. Giblin, local agent at Sheboy- 
gan, Wis., was returned to the municipal 
bench at the last election. This is his 
third judicial term and he establishes a 
record in the city, no municipal judge 
before ever having served more than 
two terms. 

John G. Spooner, with the Guardian Life 
at Madison, Wis., has resigned to go with 
the H. B. Hobbins agency in that city. 
He is a nephew of former Insurance Com- 
missioner P. L. Spooner, of Wisconsin, 
who formerly had large fire insurance 
business at Madison. 

It is the understanding that the C. F. 
Hivbard Company, which secures. the 
general agency for the Scottish Union in 
Milwaukee, will appoint a number of sub- 
agents throughout the city and county. 
The company has been on a sole agency 
basis in Milwaukee for years. 

William Poepples, of Beaver Dam, 
Wis., has entered a plea of guilty to the 
charge of having burned a barn belong- 
ing to William Ganz a brother-in-law, 
and was held under $2,000 bond, and will 
go before the court some day soon for 
sentence. Poepples burned the barn for 
the purpose of concealing the theft of a 
horse and the fact that the owner was 
unable to find any trace of the remains 
of the animal after the fire first aroused 
suspicion. Investigation resulted in the 
arrest of Poepples and finally to his con- 
fession to the double crime to deputy Fire 
Marshal 8S. S. Summers. 





The Iowa supreme court has decided 
that corporations shares are not “cred- 
its” within the meaning of the tax laws, 
and that stockholders cannot offset their 
debts against their stock when reporting 
their property for taxation. The deci- 
sion affects a suit in which H. R. Howell 
and W. D. Skinner, of the Hawkeye & wes 
Moines are interested. 





IOWA AND THE NORTHWEST 


IOWA TO HAVE FIRE MARSHAL 


Salary to be $2,500, With 
Deputies—One Other 
Passed 








$1,500 for 
Bill 


_ A state fire marshal is about all the 
insurance men of Iowa will get from 
the thirty-fourth general assembly, 
which came to a close April 12. The 
fire marshal bill, which went through 
the house some weeks ago, was passed 
by the senate last week after that body 
had knocked out a clause permitting 
private examinations of accused per- 
sons. This sounded like “star chamber, 
sessions” to the senators and this clause 
was accordingly stricken out. The 
senate killed an amendment offered to 
make it a misdemeanor for persons to 
refuse to answer questions of the fire 
marshal or his deputies. The fire mar- 
shal will receive $2,500 yearly with 
$1,500 for his deputies. The total ap- 
propriation is $12,500 yearly, to come 
from the taxes paid by the fire com- 
panies. 

One other bill got by both houses. 
This was the measure giving the audi- 
tor’s department an expert actuary for 
fire company examinations. The anti- 
rebate and anti-discrimination bill was 
slaughtered. The bill for coinsurance 
got past the house but was lost in the 
shuffle. 


Dry Spell Caused Nervousness 


The prolonged dry spell in the north- 
west has served to make a number of 
fire insurance companies feel rather 
nervous about their risks in that ter- 
ritory, and a number of strong com- 
panies were considering withdrawing 
though they have not announced any 
decision on the matter. The dry period 
seems to be at an end, however. 

The cedar pole business through 
northern Minnesota is being accepted 
more freely now, where a short time 
ago many companies would not con- 
sider it. These pole, post and tie 
risks are not as hazardous in many 
ways, as might be thought. They are 
located at villages and along railroad 
rights of way, at specified locations, in 
assembled yards. Such yards have a 
clear space between them and any tim- 
ber or brush, of a minimum of 200 
feet and up to 1,000 feet. The yards 
are also well protected by barrels, pails 
and by caretakers, as a rule. The 
rates have been increased upon them 
from 25 to 50 percent. 


Page & Dubois Make New Record 

Five or six years ago when L. L. 
Sample, agent for the Hawkeye Fire 
at Woodbine, Iowa, wrote fire insur- 
ance which represented a total of $4,500 
premiums for one month, it was con- 
ceded a high water mark that would 
stand for a long time. The figures 
were published by the Hawkeye, and 
a tacit challenge extended to the in- 
surance agents of the state to meet it. 
From that time until last month the 
record remained with Mr. Sample. In 
March, however, Page & Dubois, agents 
at Correctionville, Iowa, for the Com- 





The Indiana and Ohio 


Live Stock Insurance Company 
OF CRAWFORDSVILLE, IND. 
Organized in 1886 Cash Paid-up Capital $200,000.00 


Assets Almost a Half Million Dollars 


q Producing agents wanted in all unoccupied territory where the company is 
writing business. It pays to sell live stock insurance if you represent the ‘‘Indiana 
and Ohio.’’ Promptness and fair dealing make it popular with farmers and stock- 
men. Our system of advertising is helpful to the agent. Write Home Office at once. 


INDIANA AND OHIO LIVE STOCK INS. CO. 
Crawfordsville, Ind. 





Sioux Fire Insurance Co. 


SIOUX CITY, IOWA 


Cash capital fully paid . - - = 
Net Surplus - - - ‘ “ 
Reinsurance reserve - - o 
Security to policyholders - - - * 


Issues the most liberal farm policy on the market. Good live 
agents wanted in all Iowa and South Dakota towns 
where not already represented. 


F. A. McCORNACK, President. C. J. WOOLDRIDGE, Secretary and Treasurer. 


THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-fo-date. $100,000.00 recently expended on improvements. European 
Plan. Cuisine of acknowledged excellence. Restaurant prices reasonable. Club 
Breakfasts, Club Luncheons. 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 


SECURITY 


Fire Insurance Gompany of Davenport, Ia. 


Ss. F. GILMANs, Pres’t 








M. Ce HINSCH, Bec’ 





This Company has had 27 qoers of successfui business experience, and is now d 
business in Iowa, Illinois, Wisconsin and Texas. It is a good company for the | 
——. because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above States, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 


W. W. MARSH I OWA 


Manufacturers Insurance Co. 


OF WATEIRLOO, IOWA 
Writes Fire and Tornado Insurance in Iowa and Illinois 





HERMANN MILLER 
, SECRETARY 





Strictly an Agency Company—No Surplus Lines—For representation in protected Cities 
and Towns, make application direct. 


The Hotel Ryan 


ST. PAUL 


The Insurance Men's Home 
and center of the Insurance District 


EUROPEAN PLAN 
Rates, $1.00 and $1.50; with Bath, 


2.00 and up. 








M. C. TIFFT 


Insurance Law 
a Specialty 





901-2 Andrus Bldg. 


MINNEAPOLIS, MINN. 


Your patronage is solicited. 


WALTER A. POCOCK, Mgr. 


The Sovereign Fire Assurance Company 


OF CANADA 
Head Office UNITED STATES BRANCH 


Temple Building, TORONTO 19 Liberty Street, NEW YORK 
H. S. WILSON, Managing Director 




















HERMAN WINTERER 
Vice-Pres. 


WM. OLSON 


ROBT. ANDERSON 
Pres. Treas. 


W. A. GORDON 
Sec’y & Mgr. 


MAIDDLEWEST FIRE 


INSURANGE COMPANY 


Capital ..... . . . « $200,000.00 
Gross Assets, ..... . . 301,567.07 
Surplus to Policy Holders, . . . 238,429.10 


A Progressive, Conservative, Western Company operating in North Dakota, 
South Dakota, Manitoba, Alberta, Saskatchewan 


AGENTS WANTBSD IN UNOCCUPIED TBRRITORY 
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mercial Fire, put the Sample record 
into eclipse by a good 25 percent mar- 
gin, and set a monthly premium score 
that probably will stand for a long 
time. Their record for one month is 
$5,500, and a fraction over, represent- 
ing premiums paid upon farm insur- 
ance written during March. The Com- 
mercial is allied with the Hawkeye & 
Des Moines Fire, and though relatively 
a young company, it has back of it 
one of the strongest fire insurance com- 
panies_in lowa if not in the middle 
west. 





Omaha City Hall Insurance 

Instead of letting the opportunity 
be frittered away by cut-throat com- 
petition which ended in the winning bid- 
der being unable to deliver the goods, 
as happened a year ago, the fire in- 
surance men of Omaha are trying to 
get together to control the situation 
in the second attempt of the Omaha 
city council to place $230,000 insurance 
on the city hall and contents. The 
idea is to get all of the local agents 
together, and to agree upon an equita- 
= distribution of the insurance among 
them. 





Hail Storms Per Year 
_The average number of hail storms in 
different states as recorded in data fur- 
nished by the United States Depart- 


ment of Agriculture Weather Bureau, 
for five years is: 


I alee at Bia te: dekh aises-0 ase eae 128 per year 
PT, 6:45 «5 006-605 a0 Reon 158 per renal 
IN 0.05 Sasso Guat Leone 166 per year 
BOMER DMOtR .. cc csccccces 154 per year 
EE, 6p EbA0 id na bo ncaa ee 307 per year 
ED 5 56-3.00 sick oeie’ seen 128 per year 
tat beeches theew bee cua 172 per year 
MED, 560 s60d6seadbuon 174 per year 
eh Bet casita dh ai a secile tw aao a 232 per year 
ED, 2684S Sth 0604s 00de ack 254 per year 
I, a's dans Rlae-e sa awaiee 219 per year 
Wyoming 


600 rbebsteansunins 156 per year 


IOWA NOTES 


Will O. Clough, of the Sioux City, Iowa, 
Tribune, has resigned to become city 
manager for the Sioux Firé at Sioux City. 

New local agents appointed by the 
Fire Association are A. M. Duus of Le- 
mars, Iowa, and James A. Champion of 
Cherokee, Iowa. 

Fire Chief Kellogg at Sioux City, Iowa, 
has reported for the year 1910 a fire 
loss of $201,855 with insurance losses 
of $162,050. The chief recommends a 
new aerial truck, another fire engine, 
more fire alarm boxes. There were 357 
alarms during the year. 





NORTHWESTERN NOTES 


The Employers Liability of England 
will write fire insurance in Manitoba. 

W. J. Mackin, of Mandan, N. D., has 
engaged in the insurance business under 
the name of the W. J. Mackin Company. 
He has been with the William H. Brown 
Company there for some years, and has 
now bought the insurance business of 
J. R. Gilbreath. 


D. H. McArthur and A. F. Colwell, 
both newspaper men at Fargo, N. D., 
have formed the firm of McArthur & 
Colwell, and have opened an office there 
in the Stern building, to do a general in- 
surance business, covering fire, life, 
health, accident and hail. They will rep- 
resent the Equitable Life of New York. 


MINNESOTA NOTES 


The P. J. McGuiggan Land & Loan 
Company has started a new agency in the 
Pioneer Press building, Minneapolis. 

Mr. H. N. Stone, of Minneapolis, special 
agent Aetna Fire, has just gotten back 
to his office, having been laid up at 
home for three weeks by illness. 


The Minneapolis State Bank has en- 
larged its office force, and L. E. Carr will 
hereafter devote his time exclusively to 
the insurance department of the bank. 








Sol E. Waggoner, former president of 
the Citizens of St. Louis, has associated 
himself with the local agency of Dela- 
field & Snow in that city. 





MISSOURI AND SOUTHWEST 


CONFERED AS TO RATING LAW 


Managers Discuss Proper Method 
of Procedure—Companies Can 
Maintain Stamping Secretaries 














The company managers and officials 
held a meeting in Chicago last week 
to discuss the Missouri rating law. 
E. G. Halle, chairman of the Western 
Insurance Bureau presided. P. D. Mc- 
Gregor of the Queen was secretary. 
W. S. Warren of the L. & L. & G. 
who had had an interview with Com- 
missioner Blake of Missouri announced 
that basis schedules and tariffs could 
be filed through one person for all 
companies. H. M. Hess, the new man- 
ager of the Missouri Inspection Bureau, 
will file all schedules and rates. 

The Dean schedules will be filed 
as the basis schedules and the present 
local tariffs will be filed until new 
rates can be promulgated. Where 
rates have been cut they must be filed 
as the going rates until the new sched- 
ules are applied. ; ; 

The meeting appointed a committee 
to have general charge of the working 
out of the details of the plan, made up 
of G. H. Lermit of the Northern, W. H. 
Sage of the German-American, H. C. 
Eddy of the Commercial Union, Charles 
E. Sheldon of the American of New- 
ark and A. G. Dugan of the Hartford. 
The committee was authorized to in- 
crease its membership and it is under- 
stood that several of the new mem- 
bers will represent bureau companies. 

It was announced that stamping sec- 
retaries could be appointed under the 
law to check up the tariff rates, in order 
to prevent the duplication of this work 
at all the company offices. It is prob- 
able that stamping secretaries will be 
installed in St. Louis, Kansas City and 
St. Joseph. Their work will not be 
so much to check up infractions, as 
under the law there can be ‘no discrim- 
ination, as to make certain that the 
principles of uniformity is observed and 
the law complied with. 

The St. Louis Globe-Democrat says: 

There has been a change in the attitude 
of many of the company executives on 
the issue of whether different basis sched- 
ules may be filed for different cities. Al- 
though their attorney advised that this 
would conflict with the law, some of the 
managers disagree. These hold that the 
law permits the filing of different sched- 
ules for the cities and the smaller towns, 
provided there is no discrimination among 
risks of the same class in the same city. 

The committee which waited on Gov- 
ernor Hadley arrived in St. Louis Thurs- 
day and was entertained that evening at 
a dinner at the St. Louis Club by George 
D. Markham, president of the St. Louis 
Agents’ Association; W. D. Hemenway, 
vice-president of the Missouri Agents’ As- 
sociation, and James Waterworth of the 
Waterworth Rating Bureau. 

Mr. Markham said that all reports to 
the effect that the companies were dis- 
posed to regard the Missouri law as un- 
friendly and contemplated reprisals were 
inspired by a few radicals among the 
company executives and did not represent 
the majority. He would not give out 
what the members of the committee con- 
fided to the St. Louis agents about their 
intentions on St. Louis rates, but said he 
had every reason to believe that the situ- 
ation would work out satisfactorily for 
the premium payers. 

The managers themselves are said to be 
in a good deal of a quandary as to how to 
proceed. The St. Louis agents are work- 
ing for a reduction in rates, which they 





Dwelling House Inventories Are Help- 
ful in Getting the Most Desirable Busi- 
ness. Write The Western Underwriter 
Company for Samples and Prices. 





“SECURIT Y.-. 


Mutual Fire Insurance Company, Chatfield, Minn. 


INCORPORATED 1898 


the last tw: years 
holders second to 


We are issuing polices in this excellent Com strictly Surplus business any place in the United States 
in elve this Company has’ established ¢ 4 and treatmen’ 


a reputation for prompt liberal it of 


none. 
ormation regarding the Company gladly furnished on application. Warranty required with all applications. 


BROWN, ANDERSON & YOUNG. Inc., Genl. Agents 


To INS NCE WRITTEN 


29 S. La Salle Street, Chicago 


Attention! 


The American Live Stock 
Insurance Company 


INDIANAPOLIS, INDIANA 


STERLING R. HOLT, President H, C. NAYLOR, Secretary 
Paid up Cash Capital, $100,000 Net Surplus, $25,000 


Insures Horses, Mules and Cattle Against Death From 
Any Cause Anywhere in the United States or Canada 


LIBERAL CONTRACTS TO AGENTS 
For Territory Apply to Home Office 


LIVE STOCK INSURANGE 


presents splendid opportunities for 
ACENTS’ ATTENTION 


Unoccupied territory in Indiana, Illinois, Ohio and Michigan. 
Liberal contracts. 


NATIONALLIVESTOCK 
INSURANCE CO. 


Agents, 








Capital - $100,000 
lus - 25,000 





HORSES 
MULES 
CATTLE 


IN SU ED 
Against 
DEATH OR THEFT 











Majestic Bidg., Indianapolis, Ind. 











NORTHWESTERN LIVE STOCK 
INSURANCE COMPANY 


OF DES MOINES, IOWA 
Paid-up Capital, $100,000 Assets, $150,000 


One Hundred Thousand Dollars in Real Estate Mortgages on Deposit 
with the Iowa Insurance Department 


Good Producing Agents wa in Illinois, lowa, Nebraska, Missouri, Kansas, _ 


oma and Texas 


ADDRESS HOME OFFICE, DES MOINES, IOWA 
For Texas Business, address KYTE & CHANDLER, Dallas, Texas 


Automobile Insurance 


Marine Insurance 
Four Large Companies 
An opportunity for LIVE AGENTS everywhere 
APPLY TO 


F. H. OSBORN & BROTHERS, General Agents 


134 Monroe Street, CHICAGO 


Successors to Orr & Wall 








Geo. E. Shipman H. L. Wayne 


SHIPMAN & WAYNE 


159 La Salle St., CHICAGO 
INSURANCE IN ALL ITS BRANCBES 
Hartford Fire Ins. Co. Virginia State Ins. Co. 
Milwaukee Fire Ins. Co. Pacific Coast Fire Ins. Co. 
Calumet Insurance Co. Old Line Bankers Life 


Fidelity & Deposit Co. of Maryland 


SURPLUS LINE DEPARTMENT 


Surplus Lines and Floaters covered anywhere in the United States, Canada or 
Mexico in first-class Surplus Line Companies 
Automobile Insurance Burglary Insurance 


SURPLUS LINES 


EXCEPTIONAL FACILITIES FOR HANDLING SURPLUS 
AND DIFFICULT LINES AND UNUSUAL FORMS. 
LLOYDS LONDON. empowering me to bind up to $12,500 on risks in the 
United States and Canada. 
FLOATERS The property of manufacturers and merchants located in any 
= number of cities insured under one policy at low rates. 


Your patronage invited. 





I have a contract with a syndicate of underwriters 


Prompt and careful attention assured. 
Liberal Commission to Agents. 


EF. R. THOMPSON 
Insurance in all its branches. 


159 La Salle Street, CHICAGO, ILL. 
Long Distance Phone Central 18 Cable Address “Thomarian” 
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believe the city is entitled to, and the 
managers are hesitating between a desire 
to do something for St. Louis and a fear 
that they can not afford to reduce rates 
elsewhere in the state. 





Missouri Agency Appointments 
Alliance—H. J. Barton, St. Louis. 
eee, N. J.—John Brokmeyer, El- 
Aachen & M.—Harry W. Deems, St. 

Louis, Mo, 

Amer, Cont.—J. N. Duke, Adrian; E. M. 
Houston, Achie; E. L. Detering and M. 
R. Armstrong, St. Louis; J. L. Lutes and 
H. A. Jamison, Lutesville. 

Atlas, Eng.—J. W. Walker and R. M. 
Messick, Joplin. 

Connecticut—F. G. Cook, Crane; J. M. 
McAnulty, Neosho. 

Dubuque—E. F. Harris, Cameron; J. H. 
Chapman and EF. H. Miles, Savannah: R. 
L. Masney, Clinton; E. B. Gentry, Mont- 
gomery City. 

Equitable—_c. W. Edwards and H. R. 
Valfer, Joplin. 

Ga. Home—B. B, Canterbury and W. C. 
Travis, Butler; W. A. Munroe, De Soto; 
W. A, Craven, Excelsior Springs; 5 N. 
Cook, Kirksville; J. W. Kline, Savannah. 

Glen Falls—T. B. Dudley, Sikestown; H. 
V.. Ferguson, Willow Springs. 

North Amer.—John McWilliams, 
ton; T. D. Thomas, Bevier; A. P. ack- 
ley, Desioge: Z.. dee Cardwell, Lutesville; 
Ww. Querry, McFallis; T. D. Diddes, A. 
B. Patsheid and W. H. Garenflo, New 
Madrid; Zachriah Acuff, Ozark; S. A. Bo- 
lon, Pacific; _. J, Larkin, Frankford. 

London—J. Graddy, Lexington; a. 
Noyes, one OR, 

Mercantile—S. B. Cook and R. A. Pohl- 
man, Jefferson City; W. F. Johnston and 
Cc. F. Marshall, Warrensburg, 

Milwaukee—G. C. Burnside. “Bolivar; A. 
H. Perry, Monett; G. N. Manley, Cass- 
ville; W. J. Peck and B. J. Morrow, Jr., 
Neosho. 

National, Ct.—F. M. Wasson, Nixa; F. 
E. Eshom, Thayer; John Murphy, Joplin: 


Ben- 
M 


G. N. Manley, Cassville; T. H. Maberry, 
Mt. Vernon. 
Norw. Union—R. J. Beaucamp, Brook- 


field; A. W. Baker, Brookfield; A. H. Per- 
ry, Monett; S. G. Kennedy, St. Louis; F. 
H. Maberry, Mt. Vernon. 

Nationale, Paris—G. D. Markham, J. 
R. Goodall, B. O. Rodes, A. H. Hitchings, 
and C, H. Morrill, St. Louis, 

Natl Union—William and Arthur 
—, St. Louis; J. H. Crawford, Colum- 

a 


N. B. & M., Eng.—A. H. Perry, Monett. 

N. W. Natl.—W. I. Peck and B. J. Mor- 
row, Jr., Neosho; P. A, Simonds, Kansas 
City; J. J. Funk, Webb City; E. O. Ruffin, 
North Springfield. 

Pa, Fire—J. F. Robertson, Burlington 
Junction; E. N. Moody, Clarksville; W. E. 
Renfro, Galena; C. E. Hoel, Lockwood; 
= + Lavin and R. L. Jacobmeyer, Poplar 

uff. 

State—B. H. Hageman and B. G. Bliss, 
Kansas City. 

Scott. Union—J. L. and W. EB. Bess, 
West Plains. 

Sun—S. B. Cook and R. A. Pohlman, 
Jefferson City; G. N. Manley, Cassville. 

Teutonia, La.—J. G. Houston and J. G. 
Houston, Jr., Carrollton; Miss Bessie 
Hunt, Brookfield. 





ARKANSAS NOTES 


Charles F. Hafer has been appointed 
chief of the Little Rock fire department. 


The loss ratio of Arkansas last year 
was 60 percent as compared with 66 per- 
cent the year previous. 

A number of companies are resisting 
Fouse of the loss on the Jones House 

ouse Furnishing Company of Little 
Roc rk. The loss occurred in the 
$1, 500, 000 fire that occurred Jan. 2. 

The Scottish Union has reentered Ar- 
kansas, after remaining out of the state 
since the enactment of the stringent anti- 
trust law ten years ago. The business 
is being handled through the general 
agency of Trezevant & Cochran, Dallas, 
Texas, and Frank C. Hatfield, of Little 
Rock, has been appointed special agent. 





An inventory of the works of art in 
the St. Louis Art Museum in Forest 
Park is being taken for the purposes of 
insurance to determine the proportion of 
the total risk which attaches to each ob- 
ject. Although the city conducts the 
museum the bulk of the pictures and 
statuary are the property of Washington 
University. Under contract between the 
city and the university the city must 
keep the exhibits insured. The city pays 
the premium. 





Buffalo Companies Decline 

The Buffalo Commercial and the Buffalo 
German have notified the Buffalo board 
that vg will do business with whatever 
agents they see fit. This is their answer 
to the recent adoption of the ruling that 
there shall be single agencies in the city. 
An official of the management stated 
that the new rule would drive out of 
the business many agents who have been 
writing policies for a number of years, 
and he stated that the two companies 
would not submit to this. 





Some pay as they go and others have to pay 
when they move in. 





KENTUCKY AND THE SOUTH 


CONVENTION AT LOUISVILLE 


oes, Day Favored—Resident Agents’ 
w Will — Be Brought 
P 


The annual meeting of the Kentucky 
Association of Locai Fire Insurance 
agents will be held at Louisville, the 
movement fo change the place of meet- 
ing to Lexington having failed. The 
dates which are favored are May 13-14, 
the first named being Derby day at 
Churchill Downs. For that and other 
reasons it is expected that the attend- 
ance will be large. 

Inasmuch as the Kentucky legislature 
meets next winter, it is believed that 
a good part of the meeting will be 
given over to the discussion of plans 
for securing needed legislation. One 
of the bills which is most likely to be 
presented is that providing that all 
business written by licensed companies 
must be through resident agents. 
similar measure was introduced at the 
legislative session of 1910, but failed. 

Cox, now lieutenant governor 
of Kentucky, and a candidate for the 
governorship, is opposed to the resi- 
dent agents’ bill, and has declared that 
it in effect fosters an “insurance trust.” 

















Trying to Sell Stock 

The Insurance Underwriters’ Com- 
pany, of Louisville, which is devoting 
pages in the daily newspapers to ex- 
ploiting “15 percent reduction in fire 
insurance rates,” has not yet begun 
business, but is chiefly devoting its 
time to the attempt to sell stock in 
the company. It claims in its an- 
nouncements to have secured the 
agencies of twelve fire insurance com- 
panies. The plan of the concern, as 
announced, is to sell fire insurance to 
its stockholders at 15 percent less than 
board rates, 





C. F. Snyder Is General Agent 

The Citizens of Charlestown, W. 
Va., has been licensed in Kentucky. C. 
F. Snyder, secretary of the Henry Clay, 
has been appointed general agent, with 
his office at Lexington, i 

The Nationale of Paris, France, has 
been admitted to Kentucky. H. V. 
Davis & Co. and L. J. Murphy will 
represent the company at Louisville 
and Covington respectively. 


Fire Marshal Active 

The fire marshal’s office in Kentucky 
has been unusually active of late, sev- 
eral suspicious fires having been given 
a thorough probing. An investigation 
is now being made into the burning of 
the Palace hotel, the Hanks store and 
other buildings at Campton, Ky. Six 
men have been arrested by the police 
at Paducah, Ky., charged with firing a 
vacant store building. It is alleged 
that they were hired to do so by others. 








Penalty Clause Stricken Out 

The penalty amendment bill which 
was recently passed by the Alabama 
legislature has been signed by the gov. 
ernor and is now a law. The bill 
strikes from the Alabama code the 
25 percent penalty on fire losses of com- 
panies which are members of rating as- 
sociations. 





Folk May Manage Mutual Company 

Members of the Southeastern Millers’ 
Association have appointed a commit- 
tee to take up the question of forming 
a mutual fire company. Reau E. Folk, 
former commissioner of Tennessee, is 
talked of as manager. 





Hopkinsville Is Organized 
Hopkinsville, Ky., 
having troublous times within the past 
few months, dissension existing among 
the agents to a marked degree, is now 
calm and placid again, if the reports 
of those who have visited there are 
correct. A committee of field men, 


which has been | 








F. E. KENASTON, Pres, 


C. W. RANSOM, Vice-Pres. 





JOHN H. GRIFFIN, Sec’y and Treas 


CONSOLIDATED 


Fire & Marine Insurance Company 
MINNEAPOLIS, MINN. 


JANUARY 1, 1911 
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Liabilities (except capital) ...... 


Policy Holders’ Surplus....... 
Net Premiums Received, 1910. 
Net Losses Incurred, 1910..... 
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$367,185.71 
144,611.04 
292,574.67 
139,948.15 
66,591.33 














DECEMBER 3ist, 1910 


Total Assets $687,129.92 Capital, $300,000 
Net Surplus, $183,691.38 


OFFICERS 


NORTHWESTERN FIRE and MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN: 





President and Manager 
Vice-President 
Vice-President 
Vice-President 
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E. J. HAYNES, JR., Pres. 


GEORGE F. REEVE, Vice-Pres. 


CHARLES M. HENRY, Sec’y 


“A MILLION-DOLLAR COMPANY” 


CHARTERED (Sil. 


Ohe 
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INSURANCE CO. 


NEWARK WN. J. 


This old Company is liberal in its underwriting policy and 


would be a valuable addition to any union office. 


cations for agency representation solicited. 


19 S. La Salle Street, CHICAGO 


CARROLL L. De WITT, General Agent, 


Appli- 











159 La Sallie St., CHICAGO 
Capital, $200,000 





John Naghten & Co. 


General Managers 
Established 1868 


Do You Need a Fire Insurance Company? 


The Metropolitan Fire Insurance Co. 


of Chicago is seeking reliable agents in the 
states of Illinois, 
Minnesota, Missouri, Ohio and Wisconsin. 
On account of extensive reinsurance facili- 
ties it is able to write LARGE LINES on all 
classes of acceptable risks. LIBERAL COM- 
MISSION arrangements to desirable agents. 
Address all communications to 


Metropolitan Fire Insurance Co. 


Indiana, 


Michigan, 
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Written on 


e, France 


Oe MARSHALL & CO., 


Represented for Kas 
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Acceptable Risks 
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representing the Kentucky Board, 
made a trip to Hopkinsville last Mon- 
day and succeeded in organizing a 
local board, practically all of the agents, 
including those who have been in the 
limelight recently, coming into the or- 
ganization. 





MANY BILLS FOR TENNESSEE 


Flood of Proposed Laws Descend on 
the cecoecee Near Its Closing 
ays 








A host of fire insurance legislation 
descended on the Tennessee legislature 
this week, bills being introduced in 
both the house and senate. It is likely, 
owing to the fact that the session is 
nearly over, that few, if any of them, 
will be made laws. The titles of some 
of them are as follows: 

To require that insurance companies 
other than life have a capital stock of 
$200,000 and surplus of $100,000. 

To amend the act as to the admission 
of mutual fire companies. 

To prohibit fire companies not licensed 
in this state from writing insurance. 

To regulate insurance, except life and 
casualty, by providing for the revocation 
of license. 

To prohibit companies and agents from 
making contracts except that plainly ex- 
pressed in the policy. 

To reduce fire waste by providing for 
the investigation of suspicious fires and 
providing for the expenses of same. 

To amend the act as to bond required 
of insurance companies, 





Rules Out Joint Policy 

The Philadelphia Underwriters issued 
by the North America, and the Fire As- 
sociation, is a violation of the Texas 
anti-trust law, according to an opinion of 
John L. Tarrell, attorney-general. In- 
volved in the opinion is the relation of 
the state rate supervising board and the 
anti-trust law. 

He says: “For instance, the North 
America might reduce the maximum rate 
on a class of risks in some locality, 
while, at the same time, the Fire Asso- 
ciation of Philadelphia may continue to 
write the same class of risks in the 
same locality at the maximum rate. 





KENTUCKY NOTES 


The board of education of Louisvillle 
has arranged for the renewal of the in- 
surance on school property. The line 
amounts to approximately $1,760,000. 

W. W. Boomer, secretary of the Louis- 
ville Board of Fire Underwriters, has 
been confined to his home with a severe 
attack of lumbago. Mr. Boomer’s chief 
regret is that he has been prevented from 
indulging in his favorite game of golf. 





TENNESSEE NOTES 


The bill in the Tennessee legistature re- 
quiring foreign fire insurance companies 
to deposit $50,000 in government or state 
bonds has been defeated. 


At a meeting of the Insurance Club of 
Memphis, Friday, Oscar A. Smith, presi- 
dent, was elected to represent it in Chi- 
cago, at a meeting of the Insurance Insti- 
tutes of America, to be held in May. 

Elliott Middleton, who has been ap- 
pointed to succeed W. C. Sweetman, as 
manager of the Tennessee Inspection Bu- 
Treau, at Memphis, addressed the Insur- 
ance Club of that city, on Friday, on the 
subject of “The Fire Hazard in Electric 
Roof Signs.” 

The New Hampshire, it is stated, is 
preparing to enter Tennessee, where it 
will write in the large towns and cities. 
M. S. Moore, special agent of the com- 
pany in Kentucky and Indiana, has been 
making a preliminary trip through the 
State, and when it is licensed there that 
State will be added to the territory now 
assigned to him. 





Samuel J. Whyte, general agent of the 
Springfield F. & M., with headquarters at 
the home office, died suddenly the other 
day of angina pectoris. At the home of- 
fice he exercised supervision over Ken- 
tucky, Tennessee, Virginia, North Caro- 
lina, South Carolina and Florida; also 
the coast section of Georgia. 





Goes with Whilden & Hancock 

John H. Carter, of Asheville, N. C., has 
become associated with Whilden & Han- 
cock of New York City and has purchased 
an interest in the business. Mr. Carter 
was formerly president of the American 
National bank of Asheville, N. C., and 
also head of several other banking insti- 
tutions in Georgia, North Carolina and 
Florida. He is disposing of his various 
banking interests to devote his entire 
Services to the insurance business and 
will reside permanently in New York. Mr. 
Carter will have charge of the general 
financial end of Whilden & Hancock. 





The managers of the Royal and the 
Queen will hold their annuai meeting in 


ENTHUSIASTIC MEETING 


BADGER ASSOCIATION’S WORK 





Much Interest Shown at Quarterly 
Session of Wisconsin Fire Pre- 
vention Body 





One of the most successful gather- 
ings in the history of the Wisconsin 
State Fire Prevention Association was 
held Monday afternoon at Milwaukee, 
the occasion being the regular quar- 
terly meeting. An enthusiastic dis- 
cussion was taken up on various sub- 
jects by the thirty or more members 
present, and some very satisfactory 
committee reports were made concern- 
ing the work accomplished by the as- 
sociation. 
Indications are that from forty to 
fifty towns of the state will be in- 
spected this year. President George 
R. Crosley appointed the following 
chairman to head inspection commit- 
tees, the chairmen to appoint the mem- 
bers of their respective committees: 
A. T. Jones, Liverpool & London & 
Globe; W. E. Atwater, Commercial 
Union; C. E. Cormany, Scottish Union 
& National; F. H. Sabin, Philadelphia 
Underwriters, and E. G. Frazier, of the 
Springfield. 
Uniform Building Code 
The law and ordinance committee is 
now working on a uniform building 
code. This is regarded as one of the 
greatest needs in the Wisconsin field. 
The question of inspections by the 
paid fire departments of the state, a 
matter which has been under consid- 
eration for many months, was reported 
upon favorably, and final plans for this 
interesting arrangement will be an- 
nounced later. The committee which 
is considering the matter of gasolene 
storage made a report and announce- 
ment was made that sample ordinances 
on this subject will soon be ready for 
distribution. 
More attention will be paid to the 
publicity feature by the association this 
year and a committee was appointed, 
made up of George G. Williams and 
Carl E. Hilbert, both of Milwaukee, to 
bring the object of the organization 
before the public and to secure the 
cooperation of the people of the state. 
George G. Gray, E. O. Basse and C. 
C. Clark, all of Milwaukee, were ap- 
pointed by President Crosley as mem- 
bers of a committee to take up the 
question of electrical inspection. A 
conference wit! be held with the Elec- 
trical Contractors’ Association of Mil- 
waukee with the aim of preparing a 
simplified form of inspection card to 
cover electric wiring about the state. 
New Members Admitted 
Several active and associate members 
were admitted. Active members in- 
cluded: A. R. Porter, Standard of Hart- 
ford, Chicago; H. B. Doten, Girard, 
Chicago; Charles E. Cormany, Scot- 
tish Union & National, Milwaukee. As- 
sociate members included: Irving P. 
Lord, Waupaca, Wis.; Barnes & Wees- 
ner, Rhinelander, Wis.; A. G. Dana, 
Fond du Lac, Wis.; John Franz, W. C. 
Cadow and Louis Schmitz, Manitowoc, 
Wis., and the Electrical Contractors’ 
Association, Milwaukee. 
W. E. McCullough, Milwaukee, sec- 
retary of the association, reports that 
an unusual interest is being manifested 
in the work of the organization by 
local agents all over the state and by 
the public in general. Both President 
Crosley and Secretary McCullough are 
enthusiastic over the work and pre- 
dict that much will be accomplished 
this year. 
Pield Men’s Club Meets 
The Wisconsin Field Men’s Club held 
its regular quarterly meeting Tuesday. 
Nearly fifty members were in attend- 
ance. Matters of a routine nature were 
discussed. . 
The annual meeting will be held 
some time in June and a committee 


to select the meeting place. While the 
meeting has been held at Green Lake 
for several years, several other places 
have been suggested for this year’s 
gathering. 

Two new members were elected, 
John R. Brown, of the Providence 
Washington, and A. R. Porter, of the 
Standard Fire, Chicago. 

Arrangements were made at the 
meeting to move the headquarters of 
the club to new and larger quarters, 
on the seventh floor of the Caswell 
building. 





Bill to Lower Taxes 
Senator Covington has just intro- 
duced a bill (S B 460), making a rad- 
ical change in the system of taxation 
for the insurance companies doing 





business in Arkansas. At present the 
law provides for a tax of 2% percent 
on the net premiums, but the Covington 
bill provides a tax of 1% percent on 
the gross receipts of all life insurance 
companies, payable annually after Dec. 
31. The companies are to be given 
credit for the dividends actually paid 
or allowed the policyholders, which are 
to be deducted from the amount of 
premiums received from policyholders. 
Fire, casualty, and all other companies 
are required to pay 1.2 percent on the 
gross premiums after deducting the 
amount of premiums returned on poli- 
cies cancelled and paid for reinsurance 
in other companies. 





The German of Wheeling, reports losses 
much lighter so far in April than in 
March, when they were very heavy. 








ALEXANDER N. STEWART, President 





JEFFERSON 


FIRE INSURANCE COMPANY 
OF PHILADELPHIA 


S. LAURENCE BODINE, Vice-President 


SAMUEL W. SCOTT, Secretary 











SVEA 


FIRE AND LIFE INSURANCE C0., Ltd. 


Gothenburg, Sweden. 
Est. 1866. 


Agencies wanted throughout Illinois, 
Wisconsin, Minnesota, Indiana, 
Michigan, Nebraska, 
Missouri, Kentucky. 


M. L. DUNCAN 


United States Manager 
100 William Street, NEW YORE 


Commercial 
Union 


Assurance Company, Ltd. 
of London 


UNITED STATES BRANCH: 
orner Pine and William Streets, NEW YORE 


—_—_—_—— 


WESTERN DEPARTMENT: 





125 Monroe Street - - - «+ CHICAGO 





YORKSHIR 


LEGITIMATE SURPLUS LINES 


Extra Facilities for Local Agents 
THE 


Established 1824 


INSURANCE CO.,., Ltd., 
OF YORK, ENGLAND 





FRANK & DuBOIS, U. S. Attorneys 


47 WILLIAM STREET, N. Y. 





of legal process. 


holders. 


Authority to adjust and pay all losses, and power of Attorney to accept service 


Funds held on deposit in New York Banks for protection of American policy- 





St. Louis Fire 


EDGAR M. DAVIS, President 








New York City, May 22. 


was appointed by President E. O. Basse 





A SOLE AGENCY COMPANY 


Insurance Co. 


ST. LOUIS, MO. 

W. R. BERRY, Treasurer and Ass’t Secretary 
CAPITAL $200,000 

C. W. DAVIS, Special Agest,, Hecthers, Mines, Sa Mitton and Wiscensia 


C. C. BOWERSOX, Special Agent, Missouri and Kansas, Home Office. 
ORRON D. EVANS, Special Agent, Southern Illinois, Home Office. 
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EAST GAINS A GOOD MAN 
THE west is to lose from its ranks 
another high grade insurance man who 
is a product of this section and whose 
work has been confined to the great 
western country. JosepH H. LENEHAN 
is to go east to become United States 
manager of a German fire company. 
He has many friends in this part of 
Uncle Sam’s domain, who admire him 
and who point with pride to his record. 
He has been active in the various or- 
ganized forces of fire insurance. Mr. 
LENEHAN enters his new work with a 
ripe experience and a large personal 

following. He will be heard from. 





FAVORS STATE COMPANIES 


PresipeNT JoserH A. DeBoer of the 
NaTIONAL Lire of Vermont is regarded 
as one of the thinkers of the day in 
his line of activity. His recent address 
before the life underwriters at Cleve- 
land brought out some sage and pro- 
gressive comment. The subject of 
new life companies was touched upon, 
and considerable criticism was visited 
on the promoters for foisting so many 
new institutions on the innocent public. 

Mr. DeBoer in his remarks made it 
plain that he saw no objection to new 
companies as an economic feature if 
they were promoted on the square and 
were ably and frugally operated. He 
said the country could well have 300 
companies. There is a need for them 
in popularizing life insurance in their 
special local fields. He stated that he 
would be glad to see the new com- 
panies organized in the west, grow 
and flourish. They have a mission to 
perform in carrying the gospel of 
proper protection to all who will read 
and hear. Those that are organized 
for selfish ends to enrich their pro- 
moters deserve no consideration. 

There is no doubt, as President 
DeBoer points out, that the younger 
and smaller companies in the west can 
be made a factor for great good to the 
business at large. The west can well 
support a number of life companies 
of the right complexion and their oper- 
ations will not interfere materially 
with the institutions of national scope. 
The pity of it all is that so many of 
them have sprung from purely mer- 
cenary motives and that so much de- 
ception has been used in getting their 
stock sold. 

However, in a number of cases those 
that have been called in to save the 
day have righted things and the com- 
panies are showing satisfactory prog- 





ress. Practical life insurance men have 
taken hold and the stockholders after 
a disastrous experience with schemers 
are glad enough to place reliance on the 
experienced and honest field workers 
who are now at the helm and doing a 
splendid work. When an executive of 
the high type and reputation of Mr. 
DeBoer has a good word to say for 
the smaller and younger companies, it 
means much. 





CHAUNCEY S. S. MILLER 


“SHow me a bunch of insurance com- 
missioners,” remarked a company offi- 
cial in the La Salle Hotel lobby during 
the recent conference of the state offi- 
cials in Chicago, “and I’ll bet my hat 
that CHauncey S. S. Mutter of the 
CONTINENTAL CASUALTY is in the near 
locality.” 

There is no more popular young man 
in the business today than this same 
MILLER with his big smile and glad 
hand. There are but few men who 
have such a wide acquaintance among 
insurance commissioners, casualty com- 
pany officials and insurance newspaper 
men. In fact, Mr. MILLER seems to 
know something about any man in the 
insurance business whose name has 
been mentioned with any degree of 
regularity. He is the man on the job. 
Miter has ideas and brains to back 
them. He is one of the greatest pub- 
licity men in the country today. He 
is making the CoNnTINENTAL CASUALTY 
clock tick fast and people are beginning 
to watch it to get the right time. 





AN ACTIVE PRESIDENT 

Mucu has been said in the past of 
the value of the Derrorr CoNFERENCE, 
the organization of monthly payment 
accident and health companies. It is 
performing a great service in maintain- 
ing uniformity and good practices. The 
association has a president who is a 
live one. C, H. Boyer is not only one 
of the biggest industrial disability man- 
agers in the country, but he has proved 
to be a splendid chief executive for the 
Detroir CONFERENCE. He has stimulated 
the membership, is getting the organiz- 
ation well known, and is able to secure 
the best form of cooperation. Mr. 
Boyer’s work with the GeneraL AccI- 
DENT has attracted wide attention. He 
has developed a profitable business and 
has a very strong agency organization. 





NOW IN SPORTING CLASS 


ARE insurance men now to be classed 
with baseball men, pugilists, wrestlers 
and the whole gamut of sports? It 
would seem so. The Record-Herald in 
a few instances has run its insurance 
column in its green sporting sheet, and 
the Tribune has its weekly insurance 
column every Monday on its pink 
sporting sheet. Does it indicate that 
the publishers feel that underwriters 
are passing from the financial and com- 
mercial element to the sporting world? 





A COMMITTEE has made a report on 
“hose couplings.” Is it a refined term 
for “garters?” 





“How much time and money have you 
spent trying to get business without 
working for it? You always lose in 
the something for nothing game—real 
work wins.” 





Personal Side of the 
Insurance Business 


J. J. Kenny, Pacific Coast manager 
of the Western of Toronto, and former 
home office manager of the Western 
and British America, died suddenly the 
other day in San Francisco. Mr. Kenny 
retired from the home office manage- 
ment following the San Francisco fire. 
He was born in London, Eng. He en- 
tered the insurance business as a clerk 
in a local agency at Hamilton, Ont. 
Later he joined the staff of the West- 
ern and was gradually promoted. 


Underwriters were shocked to learn 
of the death of Albert P. Ross, assist- 
ant secretary of the Western Reserve 
of Cleveland last week. Mr. Ross re- 
cently went on an agency trip with 
Secretary Bickford and seemed in ex- 
cellent spirits. He has been special 
agent of the company, traveling from 
the home office for some years. Prior 
to that he was the salaried secretary 
and organizer of the Ohio Local 
Agents’ Association. He was formerly 
in the Ohio field for the Aetna and 
Home. Mr. Ross was a most likeable 
man, popular and well balanced. 





The Michigan papers published an 
exaggerated account of an attack upon 
Mr. and Mrs. Howard V. Luce, of De- 
troit, on the night of the 6th, near 
Niles. Mr. Luce is well known as 
the Michigan state agent of the Spring 
Garden. The attack was by a negro, 
and was made for the purpose of rob- 
bery. Mr. Luce was carrying two large 
grips and was on his way to the Michi- 
gan Central railroad depot intending 
to take an eastern train, when the as- 
sailant came up behind and struck him 
with a stone, which partially stunned 
him. Mr. Luce recovered quickly, and 
soon routed his assailant. Neither Mr. 
nor Mrs. Luce suffered any injury 
from the encounter, and the negro was 
foiled in his attempt at robbery. 


W. K. Bellis, secretary of the Reserve 
Loan Life of Indianapolis, who has 
been for some time suffering from an 
attack of rheumatism, which has con- 
fined him to his own sanatorium at 
Martinsville, Ind., was given a pleasant 
surprise by his Missouri, Kansas and 
Arkansas agents under the management 
of W. J. Clemens. Mr. Clemens asked 
all the agents in his territory to ac- 
cumulate their business from March 13 
to March 18 inclusive and on Saturday 
evening, March 18, send all the applica- 
tions direct to Mr. Bellis at the sani- 
torium, Martinsville, Ind. As a result 
$183,500 in “apps” were sent in. 


Thornton M. Goodloe, formerly the 
Indianapolis rater, and now in the fire 
prevention appliance business in De- 
troit, was one of the victims of the 
masked robber that held up the pas- 
sengers on a Big Four train near 
Muncie, Ind., the other night. Mr. 
Goodloe was marching up to the high- 
wayman with $3 when the bold man got 
frightened and backed out. 


Charles B. Erringer, now state agent 
of the American Fidelity at Detroit, 
started his career in the accident busi- 
ness in Cincinnati, where he repre- 
sented the old Commercial Mutual Ac- 
cident, now the German Commercial of 
Philadelphia. He worked two months 
without selling a policy and then wrote 
Judge Taft, now President Taft, as his 
first case. Mr. Erringer is organizing 
the Michigan field for the American 
Fidelity and expects to do a consider- 
ably larger business this year than 
last. He formerly was a clerk in the 
western office of the Liverpool & Lon- 
don Globe. 

Frank Simpson of the Mutual Ben- 
efit Life at Cincinnati and one of the 
best liked men in the Cincinnati asso- 
ciation, was born in 1866, the year in 
which his father, Robert Simpson, 
state agent for Ohio of the Mutual 





Benefit, won the first prize of $5,000 
offered by the company to the general 
agency producing the largest business. 
In that year Mr. Simpson personally 
wrote a million and a half of business, 
the commission being fifteen percent. 
Although Frank Simpson is interested 
in large enterprises he has never got- 
ten the life insurance germ out of his 
blood, and has not wished to, and he 
still writes a good business for the 
company each year. Life insurance as- 
sociations are pleasant ones and to 
those who were “born in the business,” 
as Mr. Simpson was, they are given 
up with regret. 


J. Airton Taylor, who for two years 
has been assisting in handling the re- 
ceivership of the Traders of Chicago, 
has opened an office in the Chamber of 
Commerce building, Chicago, as an in- 
surance company auditor. Mr. Taylor 
is a Scotch accountant with an exten- 
sive experience in British insurance 
offices. 


At the Blue Goose meeting at Kansas 
City last week, State Agent M. W. 
Van Valkenberg of the Liverpool & 
London & Globe, was boomed for the 
presidency of the Fire Underwriters 
Association of the Northwest. Mr. 
Van Valkenberg is held in high esteem 
by the men of the trans-Mississippi 
field, who feel that the honor should 
go to their section at the next meet- 
ing. Mr. Van Valkenberg is a man of 
dignity and ability. His name was 
presented at the time Carroll L. De 
Witt of the Newark was elected to 
the presidency and again when State 
Agent Deatrick of the Home in Ohio, 
was chosen. 


Charles E. Meek, secretary and 
treasurer of the National Association 
of Credit Men, is known to a large 
number of insurance men because of 
the great interest he has taken in the 
fire waste problem and the prominence 
he has made of the subject in the na- 
tional and local associations. Mr. Meek 
has just been elected assistant cashier 
of the Fourth National Bank of New 
York City. 


F. G. Ainley, formerly most loyal 
gander of the Iowa Blue Goose, but 
who quit the insurance business, has 
removed to California to make his fu- 
ture home. He was formerly special 
agent of the Home in Iowa. 

Auditor William H. O’Brien of In- 
diana has named as his insurance dep- 
uty, James A. McKee, to succeed Cyrus 

Neal, who has had the place 16 
years. Mr. McKee is a bookkeeper. Mr. 
Neal becomes secretary of the Home 
Fire of Indianapolis. 

E. S. Cook, secretary and general 
manager of the Commonwealth Casu- 
alty of Philadelphia, who is doing much 
to bring that company to a prominent 
position in the casualty business of 
the middle west, was a resident of Co- 
lumbus, Ohio, all his life until ten years 
ago, and a successful druggist there. 
He could not stand inside work and 
became an industrial accident solicitor. 
The business he did and the way he 
went about it in some of the Ohio 
towns woke up the natives, and after 
making a fine record he became agent 
for several counties in western Penn- 
sylvania. He was then called to the 
home office as the right-hand man of 
President Stevens, and on Mr. Stev- 
en’s death a little over a year ago Mr. 
Cook became the practical manager of 
the company. He is 45 years old, 
though he looks much less, and is one 
of the enterprising managers in the 
monthly payment casualty field. In 
his younger days he spent some time 
in the west on a ranch and had a lot 
of experience as a cowboy. 


N. B. Perkins, of Morgan, Lyons & 
Co., London, and one of the underwrit- 
ers at London Lloyds, is on a tour 
of the United States, visiting agencies. 
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MODERN WOODMEN PROBE 
MUST INCREASE ITS RATES 


Members Over 50 Years of Age Are 
Contributing Much Less 
Yearly Than Losses 





The report of the examination of 
the Modern Woodmen of America has 
been approved by Superintendent Pot- 
ter of Illinois and Commissioner But- 
ton of Virginia. The report is now in 
the hands of the printer. It is the 
intention of the department to have 
several hundred copies printed, and 
anyone desiring a copy may receive one 
upon application to the department just 
as soon as they are received from the 
printer. 

Chief Peatures of the Report 

The salient features of the report are 
as follows: Income during 1910, $13,- 
971,118. Disbursements during 1910, 
$12,258,248, of which $10,857,084 was 
for death claims. Total admitted as- 
sets, $8,561,937; total liabilities $1,476,- 
823; insurance in force Dec. 31, 1910, 
$1,786,098,00; insurance written during 
1910, $204,596,000; insurance terminated 
during the year 1910, $84,985,000; bene- 
ficial members Dec. 31, 1910, 1,129,805; 
average amount of insurance in force, 
$1,580; death rate per 1,000 members 
in 1910, 5.97. 

The death rate during the year is 
about 75 percent of the expectancy ac- 
cording to the National Fraternal Con- 
gress table, and 60 percent of the ex- 
pectancy according to the American 
experience table. During the last 20 
years the society’s mortality experience 
has been 71 percent of the National 
Fraternal Congress table and 55 per- 
cent of the American table. 

The average age of members Dec. 
31, 1910, is 37.56 years. 

Conclusions of the Examiners 

The following extract from the con- 
clusions of the examiners is interest- 
ing: 

“The society is the leading fraternal 
society of this country and has had a 
remarkable growth. It has a bona fide 
lodge system, with a ritualistic form 
of work and representative form of 
government, and its affairs on the 
whole are well and economically man- 
aged.” 

Will Have to Increase Rates 

The report includes a special state- 
ment by Messrs. Graham and Daven- 
port, actuaries for the two departments, 
which will be interesting reading to 
those who have the future welfare of 
the society at heart, as it shows clearly 
that the society must increase its rates 
in the near future to take care of death 
losses. This report shows also that 
members over 50 are contributing much 
less yearly than the mortuary losses of 
this class of members called for. In 
1910 the death losses on members over 
50 years of age was $4,023,500, while 
the benefit fund receipts from these 
members were $2,495,777, making a 
deficit of $1,527,723 to be met by con- 
tributions from younger members. 

The actuaries strongly recommend 
that immediate steps should be taken 
by the members to place the society on 
a basis that will be more nearly self 
perpetuating than the present one. 


CINCINNATI AGENTS’ MEETING 





Excellent Work Done by M. W. Mack 
on the Antirebate Bill Before the 
Ohio Legislature 





The April meeting of the Cincinnati 
Life Underwriters’ Association was de- 
ferred two days to await the return 
from Florida of President Bruehl, who 
is held in high esteem by all the mem- 
bers. A luncheon was served and the 
meeting which followed was instructive 
and interesting. Chairman M. W. Mack, 
of the special law and legislation com- 
mittee, who went to Columbus in be- 
half of the new rebate law, and also of 
the proposed agents’ license law, re- 
ported on the work done. He com- 
mended highly the work done by Sec- 
retary Norris of the Cleveland associa- 
tion, who has given a great deal of his 
own time freely to the passage of the 
bill. Mr. Mack and J. W. Kirgan, of 
the Fidelity Mutual, went to Columbus 
on behalf of the Cincinnati association. 
The new law is a great improvement 
over the old one and marks a step for- 
ward in life insurance practice in the 
state. 

The good work done by Mr. Mack is 
appreciated by the association and on 
the resignation of J. W. Iredell, Jr., 
general manager of the Penn Mutual 
Life, who recently decided to retire 
from the executive committee of the 
National association, the Cincinnati as- 
sociation voted unanimously to rec- 
ommend Mr. Mack for the place. Mr. 
Mack is a vigorous worker in the cause 
of elevating the standard of life agents 
throughout the country and has some 
sound ideas on the subject. He was 
spoken of for the presidency of the 
National association at the Detroit con- 
vention and it would not be surprising 
if he should be given that honor at 
some time in the future. Mr. Mack also 
reported progress on the movement to 
have Ohio pass an agents’ license law 
similar to that now in force in New 
York, which is directed aginst the part 
time man who takes advantage of con- 
fidential relations with his employer 
or associates to secure a few applica- 
tions but who is not, properly speaking, 
in the life insurance business. It is 
not desired to, eliminate the agent who 
does not devote his whole time to life 
insurance work, but is engaged legiti- 
mately in the business by devoting a 
part of his time to it. 

The annual meeting of the Cincinnati 
association will be held in May and 


which the election of officers will take 
place. Messrs. Mack, Holterhoff and 
Bloodworth were appointed a nominat- 
ing committee by President Bruehl. 
Mr. Bruehl spoke in favor of rotation 
in office, saying that successful asso- 
ciations of a similar nature found it de- 
sirable to bring in men with new ideas 
and fresh energy each year. The senti- 
ment would probably be in favor of 
the re-election of Mr. Bruehl, to whom 
the credit for the splendid Cincinnati 
association is largely due, were it not 
for Mr. Bruehl’s personal wishes in 
the matter. One new application for 
membership was received, that of Wil- 
lard Swarzbaugh of the Prudential. 
Thirty-five were in attendance at the 


there will be an evening session at | 


KEEN INTEREST IN WORK 


NEBRASKA AGENTS GINGER UP 





Rev. McGiffen Delivers Address— 
Newspaper Man on Program— 
Plans for Powell Visit 





At its last meeting, the Nebraska 
association decided to ginger up and 
do business in a new style. It de- 
cided to boost its monthly dinner 
meetings; to invite prominent men 
from outside of the profession; as well 
as in it, to give addresses; and to 
have representatives of the daily press 
present as guests, that their doings 
might be well advertised. At this din- 
ner, the number in attendance jumped 
from an average of twenty to thirty- 
eight. 

Dr. Nathaniel McGiffen, pastor of 
the Lowe Avenue Presbyterian church, 
gave an address on “Soldiers of the 
Common Good,” wherein the work and 
duties of the honorable life insurance 
men were extolled, and so enthused 
and impressed were those present that 
by one common impulse they arose 
and sang “America” with fervor at the 
conclusion of his address. 

Newspaper Man Speaks 

James B. Wootan, associate editor 
of the Omaha Bee, told “The Story 
of a News Story,” a chapter of daily 
newspaper work dealing with a news 
story from the moment that the re- 
porter starts out to get it, through all 
of the editorial and mechanical proc- 
esses until it appears on the street 
in the evening paper, told as a ro- 
mance that thrilled those lucky enough 
to hear, and bringing forth hearty 
cheers. 

The toastmaster was E. E. Zimmer- 
man, the president. The program was 
prepared by Charles E. Ady. Several 
vocal solos were given by Hosea C. 
Johnson, also an insurance man. 

Charles E. Ady, C. Z. Gould, John 
Dale and G. W. Noble were appointed 
a committee to arrange the reception, 
including the calling of a special meet- 





ing of the association when Henry 
J. Powell, the national president, visits 
Omaha about July 14. 


Cry of Distress from Nebraska 

There is a cry of distress out from 
the Life Underwriters Association of 
Nebraska for the Calef cup, the phys- 
ical presence of which is awarded each 
year as an honor to the state associa- 
tion possessing the member who sub- 
mits to the National association the 
best essay on a life insurance topic 
suggested for the year. At the last 
national convention C. L. Williams of 
the Nebraska association, who resided 
in Omaha when he wrote it and in Lin- 
coln at the time of the award, sub- 
mitted the prize winning essay. But 
though the Nebraska association has 
been longingly looking for the cup 
ever since, it has never arrived, and 
the association is wondering what will 
happen if a demand is made upon it 
to produce the cup at the national con- 
vention this year. Correspondence 
with the national officers has brought 
forth the reply that Mr. Williams can 
not be located. 

Mr. Williams was connected with the 
Midwest Life at the time he won the 
cup. Since then he went with the 
Pittsburg Life & Trust. His father 
is C. P. Williams, who has resigned 
as superintendent of agents of the 
Minnesota Mutual to take charge of 
the special agency department of the 
Illinois Life in the Majestic building, 
Chicago. 





Union Central Building 

President Clark of the Union Cen- 
tral Life has made an offer to the Busi- 
ness Men’s Club of Cincinnati to erect 
a home office building on the grounds 
which it owns at the corner of Fourth 
and Race streets and to give the club 
the use of five floors or as much spate 
as it would need. The plan is meeting 
with much favor although it may be 
decided to consolidate the Business 
Men’s Club with the chamber of com- 
merce and erect a building on the old 
chamber of commerce site which was 
the scene of the recent fire. 
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oughness of its service. 





Two persons, 
Four persons, 














luncheon and meeting. 











¢a0| Hotel Ia Salle 


Chicago’s Finest Hotel 


George H. Gazley, Menager 
La Salle at Madison 


Hotel La Salle is already one of the famous hotels of the 
world and excels all Chicago hotels in the elegance of its 
furnishings, the excellence of its cuisine and the thor- 


Suites: 
All rooms at $5.00 or more are 
same price for one or two persons. 


CENTER OF INSURANCE DISTRICT 





treet, cago 


RATES 


One Person: 


Room with detached bath: $2.00 to $3.00 per day 
Room with private bath: $3.00 to $5.00 per day 


Two Persons: 


Room with detached bath: $3.00 to $5.00 per day 
Room with private bath: $5.00 to $8.00 per day 
Two Connecting Rooms with Bath: 


- = $5.00 to $8.00 per day 
- = $8.00 to $15.00 per day 
$10.00 to $35.00 per day 











March, 1911 


the Pacific”’ Northwest. 





Twenty-two Thousand New 
Settlers Came to Oregon in 


42,000 visitors saw Portland in March in an- 
swer to the call of the railroads to ‘‘Come to 


H. H. WARD 


Manager Pacific Northwest 


Spalding Bldg., PORTLAND, ORE. 
Mehlhorn Bidg., 
Paulsen Bldg., SPOKANE, WASH. 


SEATTLE, WASH. 


We believe Eastern Life Ins. Agents, with 
“thoughts for the Pacific Northwest,” will do 
well to ‘*Come to the Pacific with Ward’’ 
for the Pacific Mutual Life Ins. Co. 

us for information about opportunities. 


Write 
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MOMENTUM IS GREATER 
LOCAL ASSOCIATIONS GROWTH 





Pittsburg Doubles Membership—New 
Associations Formed at Utica and 
Providence—Powell Is Pleased 





One of the developments which is 
most pleasing to Henry J. Powell, 
president of the National Association 
of Life Underwriters, is the rapid 
growth being made by local associa- 
tions. He has received word from C. 
A. Foehl, newly elected president of 
the Pittsburg association, stating that 
the organization there has grown from 
a membership of ninety-two, when Mr. 
Powell made his inaugural address in 
Pittsburg, to 183, with thirty-six mem- 
bership applications pending. Mr. 
Foehl predicts that the association will 
have 250 members by the time of the 
Chicago convention next fall. 

Two New Associations 

Two new members for the national 
body are proposed in the Utica, N. Y., 
and Providence, R. I., associations, 
which have just been organized, accord- 
ing to information which has reached 
President Powell. W. H. Griswold, 
of the Mutual Benefit, is president of 
the Providence body, and W. H. Shaw 
is president of the Utica association. 
Mr. Powell will likely arrange to visit 
the new associations on his trip east 
to attend the meeting of the executive 
committee of the National association, 
when he will probably receive their 
applications for membership. 

President Powell has accepted an in- 
vitation from President William Mc- 
Bride, of the Canadian association, to 
address that body at its annual con- 
vention at Winnipeg, July 12-14. Mr. 
Powell will include Winnipeg in his 
western itinerary, having already got- 
ten his plans for visiting all of the 
trans-Mississippi associations in June 
well under way. On this trip he will 
be accompanied by Mrs. Powell, and as 
the wife of the genial president pos- 
sesses an equally charming personality, 
it is expected that she will win as many 
friends as he does. 





Gem City Life Opens Offices 

The Gem City Life of Dayton, Ohio, 
the proposed organization of which 
was announced last week, will be pro- 
moted by the Gem City Securities 
Company, which has opened an office 
at 603-4 Commercial building, Dayton. 
Franklin T. Betts, who has been inter- 
ested in the promotion of other com- 
panies, is president and general man- 
ager. 





Has Increased Its Capital 

The Standard Life of Camden, N. J., 
has since January 1 increased its capi- 
tal from $100,000 to $120,000, and the 
following are its officers and directors, 

viz.: President, George J. Bergen, 
“ Camden, N. J., counsellor-at-law; vice- 
president and general manager of 
agents, Edward R. Baxter, Camden, N. 
J.; secretary and comptroller, Walter 
H. Parrott, Camden, N. J.; treasurer, 
George W. Dickensheets, Gloucester, 
N. J.; medical director, Dr. Wm. H. 
Carpenter, Salem, N. J.; consulting 
medical director, Dr. J. Anson Smith, 





Blackwood, N. J.; other directors are: 
Caleb G. Baxter, Newark, N. J.; Thomas 
Whitaker, Millville, N. J.; George W. 
Carr, Pitman, N. J.; Benjamin E. Har- 
ris, Salem, N. J.; John Mayhew, Cam- 
den, N. J.; Edmund L. Ross, Cape May 
Court House, N. J.; Samuel P. Bart- 
lett, Tuckerton, N. J.; Joseph Kaighn, 
Camden, N. J.; Henry C. Brown, Phil- 
adelphia. 





DILLON WINS CHALLENGE CUP 


Northwest Manager of Pacific Mutual 
Wins in the Big Contest— 
Fellinger Is Second 








M. J. Dillon of St. Paul, general man- 
ager of the Pacific Mutual Life out- 
distanced all competitors in the race 
for the “Challenge Cup.” Manager 
Dillon and his men worked hard for 
the cup. In addition to winning the 
cup the agency is entitled to send a 
delegate to the home office next June 
when those having written a certain 
amount of business will be entertained. 
Mr. Dillon is doing splendid work for 
the Pacific Mutual in his territory. His 
men are enthusiastic and are proud of 
their record. The current issue of the 
Pacific Mutual News gives on its front 
page a picture of Mr. Dillon and three 
of his men, Olof Johnson, Herman A. 
Lueck and Abraham Makiesky. 

The second agency in the contest 
was H. Fellinger’s at Cleveland and 
the third was F. C. Goodspeed’s at Chi- 
cago. The other winning agencies 
were: H. H. Ward, Portland, Ore.; J. 
C. Staples, Philadelphia, Pa.; Samuel 
Polk, St. Louis, Mo.; J. W. Jackson, 
Chicago, Ill.; J. N. Russell, Jr., Los 
Angeles, Cal.; J. S. Fabling, Denver, 
Colo.; Joseph Dinkelspiel & Co., New 
Orleans, La.; W. D. Clizbe, Detroit, 
Mich.; W. T. & W. B. Barr, Phoenix, 
Ariz.; Day & Tribble, Oklahoma City, 
— and W. T. Archer, Ottumwa, 
owa. 





Indianapolis Life Meeting 

The Indianapolis Life held an agency 
meeting Saturday at its home office, at 
which the following program was car- 
ried out with much success and satis- 
faction to the leading producers of the 
company: 

Elements That Make the Successful 
Life Insurance Man, Frank P. Manly, 
vice-president. 

Talk From the Policy, Charles E. Fer- 
rell, manager, Indianapolis. 

Discussion—H., Huston, manager, 
Logansport, Ind.; T. M. Kinmore, man- 
ager, Wolcott, Ind. 

How the Agent Can Assist the Medical 
Department in the Selection of Risks, 
Dr. Frank A. Morrison, medical director. 

The Man in Salesmanship, A. J. Casey, 
manager, Peori 1, 

Discussion—Edward J. Mendenhall, 
manager, Farmland, Ind. 

, Total Disability Feature, E. B. Raub, 
jgeneral counsel. 

Luncheon—Private Dining Room, Board 
of Trade building, 12:30 p. m. 

Greetings From Chicago, Charles H. 
Ferguson, manager, Chicago. 

The Business of Life Insurance, Dr. 
H. C. Martin, editor Rough Notes. 


Looking Forward—Responses from the 
en. 





Will Enter Other States 


H. W. Strickler, president of the 
Midland Life of St. Paul, which was 
recently licensed as a legal reserve 
company, was in Chicago last week, 
getting acquainted with some of the 
insurance commissioners who were 








Wants a General 


TOLEDO 
LIMA 


MARK DAVIS 





— HELP Ii — 


The Strongest Life Company on the Continent 


Also — Director of Agencies 


WRITE— WRITE NOW 
Confidentially to 


Agent in Ohio at 


COLUMBUS 
DAYTON 


SPRINGFIELD 
PORTSMOUTH 


Cincinnati, Ohio 








REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co 


Operates under the Compulsory Deposit Law or moana 
Reliable Agents Wanted. Address 















An Honest Contract, seld by Honest Men, by Honest Methods 
N Permanent connection for desirable agents 
to sell life insurance 


NEAL BROWN, President 
WILLIAM A. FRICKE, Vice-President and General Manager 


GREAT 


THER 
NOR Fe 


NSURANCE COMPANY 
WAUSAU WISCONSIN 














The Scranton Life Insurance Company 


Wants a good man NOW for a good job in the Pittsburg 
District. A great chance for the right man—the best 
selling proposition in the East. 


JEFFERSON WALLACE, Superintendent of Agencies Scranton, Pa. 
A Twenty Million Dollar Company 


A Plan that Has Stood the Test for One-Third of a Century 


Life Insurance for protection on a MODERN RESERVE FUND SYSTEM. Attractive policies that are 
absolutely incontestable after two years. with liberat DISABILITY BENEFITS that appeal to everybody. 

Write men and women, ages 18 to 55, amounts one to five thousand. Cost, age thirty, $10.00 per 
thousand, and proportionate amounts on other ages, 

If you want relief from selling high priced or lodge insurance, this is your chance. Persons of standing 
and ability write for attractive contract and state sesritory desired. 
STA’ AGENTS AND DISTRICT MANAGE) WANTED IN EVERY STATE IN THE 
UNION, north, east, south and west. 


Address HENRY PYLE, Sec’y and Mgr. 
National Life Association, Des Moines, Iowa 














ARTE cidcot ~~ MERIDIAN LIFE INSURANCE COMPANY 7“°™S8.2,.9"""S 
EXCEPTIONAL RECORD FOR 1910 
Eqquremns weltten Guring the Year... ....20.ccccccccccccsccccccccccccccccccccscoseose $ 8,168,278.00 
Re Se ara’ * "17ers cs0=esseaceeus<aresecensssnsuenerseneesncnes EE 
a es ae ah ces eee hiabbens eaweseneeeseeshessaunun 16,055.72 
Total Assets (idee ease beg beaeebenbabs doeuEbieseseteesbensoaull 747 ,405.00 
Capital Stock fully pald up ........scccscccccccccccccccsccccesccccscescsvcccccevccees 000 .00 
en Oe ED 6 co csccecccecedbaesesessneviccecnseéeectededaseowss 365,689.00 


Attractive policy contracts and a strong financial position have made these results possible. 
Lucrative Contracts Available for Producers. 
Address Agency Department i - - Meridian Life Building, Indianapolis 





JOSEPH STOUT, President CAPITAL, $100,000.00 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 


COMMENCED BUSINESS JULY 1, 1910 
NEARLY $2,000,000.00 INSURANCE IN FORCE 


WANTED-—-STOCK SALESMAN 


CNE OF THE BEST PROPOSITIONS 
EVER OFFERED 


GIRARD LIFE INSURANCE CO. 


NATHAN T. FOLWELL, President ALBERT SHORT, Secretary and Actuary 
RICHARD H. WALLACE, V. Pres. and Supt. of Agencies JOSEPH 8. POTTER, Treasurer 











This Company is operated on careful and conservative lines, and is meeting with exceptional success 
Its plans of securing the active co-operation of its policy-holders in obtaining its business is very at. 
tractive and of great assistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY’S HOME OFFICE 


DREXEL BUILDING, - - - - PHILADELPHIA, PA. 


cAnother Beauty 


We've told you something of the beauties of our 20 Payment Life, Decreasing Premium Policy. Here 
another—20 PAYMENT LIFE, DECREASING PREMIUM, WITH ENDOWMENT OPTIONS. Two 
contracts in one. You can pay a decreasing scale of premiums ( ing at age 30, from $43.43 the first 
year to $18.80 the twentieth year) and mature it as a 20-Payment Lif e. Or you can pay the full premium 
and mature it as an Endowment in 20 years. Or you can pay full premiums for 12 years (at age 30) and it 
will then be fully paid up for life for its face amount. Or you can drop from the higher tu the lower prem- 
{um at will and we GU NTEE to return in cash the difference between the two rates, with 4% com- 
pound interest. These, and other liberal features are guaranteed and written in the policy. 

If you want to handle this line of easy selling, liberal policies, write us, in confidence. Grasp your oppor 
tunity at once—the territory you want might be closed later 


DES MOINES LIFE INSURANCE CO., 325 koiwusstows 
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ASSETS 











The Largest, 


Desirable General Agency Territory 


FOR OUR LIFE DEPARTMENT, UNDER OLD FASHIONED GENERAL AGENCY CONTRACTS 





eao0000 The Pacific Mutual Life Insurance Company ‘vorry-ranez 


OF CALIFORNIA 


Strongest and Best Company West of Chicago 





THE COMPANY FOR BOTH AGENTS AND POLICYHOLDERS. 


WRITE US AT GUR HOME OFFICE, LOS ANGELES, CALIFORNIA, OR AT 39 SOUTH LA SALLE STREET, CHICAGO 


Still Open for High Class Men 


LOOK UP OUR RECORD, 








S OF 
EXPERIENCE 


























meeting in the city. The company will 
seek a license in the Dakotas and 
Michigan at once. President Strickler 
is a former Chicago life insurance man 
and has met with great success in his 
rew enterprise. 





NEW COMPANY AT CLEVELAND 


Universal Life Incorporated With 
$100,000 Capital, Which Will Be 
Increased Later to $1,000,000 








The Universal Life has been incorpo- 
rated at Cleveland with an initial capital 
of $100,000. It is hoped to raise this 
to $1,000,000 eventually. The promoters 
are John A. Stevenson, formerly of 
Chicago, and James E. Smith of Kan- 
sas City. W. B. Whiting of the legal 
firm of Squire, Sanders & Dempsey is 
the attorney. 

A majority of the twenty-one direc- 
tors must be residents of Ohio, but it 
is the intention of the promoters to 
place stock in several states. Mr. Ste- 
venson states that a large corps of 
stock salesmen will be brought to 
Cleveland on short notice. It is the 
intention to place the stock as soon as 
possible, get the company into opera- 
tion and then increase the capital by 
the sale of additional stock. 

The company will write nonpartici- 
pating business only. It will write 
health and accident business and will 
also issue a life policy with a total dis- 
ability feature. One or two other poli- 
cies will have special features. 

Mr. Stevenson has been engaged in 
the life insurance business many years. 
He started with the Northwestern Mu- 
tual in 1891 and resigned in 1896. For 
several years he was Indiana state man- 
ager for the Nederland Life, while it 


operated in this country and placed 
over $1,000,000 of business for it. His 
last connection was in the organizatio 
work of the Bank Savings National Life 
of Topeka, Kan., which is now in 
operation. Mr. Smith has also been 
in the business many years. They will 
furnish the money for the organization 
work until the temporary organization 
of the corporation is effected and then 
the work will be done upon an econom- 
ical basis. 





MAKES SEVERE ARRAIGNMENT 


President Moulton of Western Life 
Indemnity Criticises the Illinois 
Insurance Department 





President George M. Moulton of the 
Western Life Indemnity of Chicago 
has made a severe drraignment of the 
Illinois department in a pamphlet he 
is circulating, it being in the nature 
of a reply to the report of the examin- 
ation of the company by the Illinois 
and Michigan departments. It is 
claimed in the pamphlet that Superin- 
tendent Potter was inspired largely in 
the criticisms of the Western Life In- 
demnity by his unfriendliness toward 
the old United States Life Endowment 
of Chicago, which the Western took 
over. President Moulton declares Mr. 
Potter has shown malice in the report. 
He charges him with displaying favor- 
itism toward certain companies. Pres- 
ident Moulton states that the examin- 
ers threw out every asset they could 
in making up the financial statement. 
He denies that the company is given 
to unduly compromising claims and 
says that its record will compare fa- 
vorably with that of any other. 

Regarding the reinsurance of other 











YOU CAN 


Write 
Now to 


H. F. McNUTT, 


(GUARANTEE 


Your Customer 


“Perfect Protection” W/LTEN YOU 


You can honestly say I have 
Policy—Price—Strength 


Represent THE NEW ENGLAND MUTUAL 


Some Importaat Territory Open— NORTHERN OHIO 
Notably, districts with headquarters in Youngston, Lima, Sandusky 


General 
Agent 


CLEVELAND, OHIO 


concerns, President Moulton declares 
that these transactions have been above 
board, have been of benefit to all con- 
cerned, and were conducted in a legal 
way. President Moulton takes up with 
some detail the various criticisms made 
of the Western and gives his position 
in the premises. 





Kellogg Is Made General Agent 

E. B. Kellogg, who has been in 
charge of the reinstatement department of 
the National Life, U. S. A., has become 
a general agent with headquarters in 
the home office at Chicago. Mr. Kel- 
logg has been in the producing end 
before and knows all about it. 





Would Compel Companies to Report 

The Wisconsin department is pre- 
paring a bill to make effective the 
stringent forfeiture penalty for fail- 
ure of the unlicensed companies to file 
the annual statements of their busi- 
ness. Only seven of the twenty-three 
life companies which withdrew from 
Wisconsin as a result of the drastic 








insurance legislation of 1907, have filed 
their statements thus far this year. 
The record was the same in 1910 and 
in 1908 seventeen filed their reports. 
The failure of the companies to com- 
ply with the statute is supposed to re- 
sult from the decision in the Colum- 
bian National, but Commissioner Ekern 
believes that his new measure will bring 
the desired results. 





Sues Nicholson for Premium 


George E. Nicholson, president of 
the United Kansas Portland Cement 
Company and the Iola Portland Ce- 
ment Company, who took out $1,500,000 
life insurance in favor of his com- 
panies last year, has been sued for the 
premium on the Fidelity Mutual Life 
policy. The Fidelity Mutual policy is 
for $25,000 and the premium is $1,122.25. 
George A. Lock, agent for the Fidelity 
Mutual, brought the suit. He alleges 
the policy was issued March 5, 1910, 
that the premium become due on the 
delivery of the policy, and that he has 
demanded payment, but was refused. 








The Bankers Reserve Life Company 


BASCOM H. ROBISON, President, OMAHA, NEBRASKA 





RESOURCES 
Registered County, Mu- 
nicipal & School Bonds $1,451,617.28 
Real Estate First Mort- 


0 eee 635,300.00 
Loans to Policy Holders. 384,532.16 
Renewal Premium Notes 75,372.40 
Cash in Office.......... 160.85 
Cash in Banks......... 117,952.10 
Accrued Interest on 

ee 26,687.60 
Premiums in Process of 

oo 15,050.97 

BN. s ssseaqens $2,706,473.26 


FINANCIAL STATEMENT, MARCH 3ist, 1911 





A Solid, Conservative Western Company 


LIABILITIES 
Net Present Value of all 
Policies in Force... . . $2,094,845.00 
Premiums Paid in Ad- 


eer 9,119.72 
Policies Surrendered for 
Cash Value.......... 3,203.47 
Death Claims Reported, 
BOOMING: 5 «10:44 5080 9,250.00 
Excess Security to Policy 
Sen 690,055.07 
ME Se evwadess $2,706,473.26 




















A STATE MANAGER and THREE SPECIAL AGENTS 
RE WANTED ON EXTRA LIBERAL TERMS 











The Consolidation of 


Life Insurance Companies 





THE OLD COLONY AND COMMERCIAL 


makes possible an unusually good proposition to live pro- 


ducers who can show clean records. 


Agencies now 


organizing in Illinois, Michigan and Wisconsin. An ex- 
ceptional general agency position in Iliinois now open. 


Chicago city agency can use a few more good men. 


Address 
Charles H. Johnston, Supt. of Agencies 
OLD COLONY-COMMERCIAL LIFE INSURANCE COMPANY 


Old Colony Building, Chicago or call at the Agency Department 


Fifth floor, First National Bank Bulidiag 
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Western Life Companies 





Report of Their Activities and 
Progress 











Farmers’ & Bankers’ Life, Wichita, Kan. 
—This company has made a deposit with 
the Kansas state treasurer, through the 
insurance department, of $201,290 in 
bonds, mortgages and certificates of de- 
posit. Its financial statement shows as- 
sets of $419,716 and capital, $250,000. The 
policy and application forms have been 
approved by the department and the com- 
pany has received its license. 

* _ . 

International Life, St. Louis—The com- 
Pany has opened an office at Salt Lake 
City and appointed J. B. Madison super- 
visor in charge of Utah, Nevada and 
Idaho. He was field superintendent at 
the home office until April 1. Beauford 
McKinney, former secretary of the Inter- 
national, has been made field superin- 
tendent under J. W. Bryan of Pittsburg, 
manager for Pennsylvania. Mr. McKin- 
ney left the International to go with the 
American Bankers’ Insurance Company as 
fiscal agent, and remained with that com- 
pany until recently. 

. ” . 

Continental Life & Investment, Salt 
Lake City—-It reports an increase of over 
52 percent in the business for March, 
1911, as compared with one year ago. 


wt 
Ind.—Was organized in June, 1909. 
During the quarter just closed, the 


company wrote three times as much busi- 
ness as was written during the corres- 
ponding three months of 1910. The com- 
pany is employing no “high pressure” 
methods in getting business but is enjoy- 
ing a steady and healthy growth. Since 
its organization the Central States has 
had but one death loss, amounting to 
$1,000. The company’s lapse ratio has also 
been remarkably low. 
. © 7 

Republic Life, Kansas City—John H. 
Aikins, president of the Missouri & Kan- 
sas Calf & Cattle Company, was elected 
president of the Republic Life at the reg- 
ular board meeting April 7. John P. Stake, 
general manager, was elected vice-presi- 
dent and general manager; John P. Gar- 
den, auditor of state, and Judge James 
Cowgell, treasurer of state of Missouri, 
were elected directors. 

The Republic is being reorganized from 
a stipulated premium to a legal reserve 
company, with $100,000 capital and $25,- 
000 surplus, thus adding $125,000 to its 
assets. Messrs. Aikins and Stake become 
heavy stockholders. Mr. Stake will be 
the active manager of the company. The 
Republic wrote $120,000 of new business 
in March and expects to write $1,000,000 
this year. 

eo . * 

Preferred Life, Grand Rapids, Mich.— 
The company held an agency meeting at 
the home office on April 7 to talk over 
the results of the first quarter of this 
year. Secretary and General Manager W. 
A. Watts called the attention of the men 
to the fact that during the first three 
months of 1911 the company issued in 
paid-for business more than double the 
amount issued in the same period the 
year before. A great many new faces 
were seen at the meeting, the agency 
force having increased very decidedly 
since the last meeting. The company is 
now represented in fourteen more coun- 


ties than at the end of 1910. 


The meeting wound up with a dinner 
at the Peninsular club at which time the 
agency force organized a “One Hundred 
Thousand Club” with the following offi- 
cers: Horace W. Hakes, Grand Rapids, 
president; Earl B. Caldwell, Cadillac, vice- 
president; w. C. Morrill, Big Rapids, treas- 
urer, and J. Oakley Carson, Grand Rapids, 
secretary. The club started off with a 
good membership and, by some of the 
business issued since Jan. 1, it looks very 
much as if several of the agents will be 
qualified to continue their membership in 
this club. 

. . . 

Lincoln Life, Ft. Wayne, Ind.—The com- 
pany has employed Robert W. Fowler as 
assistant superintendent of agencies. Mr. 
Fowler has had six years’ successful ex- 
perience with the Security Mutual and 
other large eastern companies. Negotia- 
tions are under way with several other 
men, the contract with one of whom will 
be closed within the next few days. 

hat the Lincoln Life stands well at 
home is illustrated by the fact that it 
issued over $100,000 of business in Ft. 
Wayne alone in March, and another 
$100,000 within a radius of fifty miles of 
Ft. Wayne. The company’s increase in 
business in force was over $150,000 for 
the month, all written on a commission 
basis, with policies averaging only $1,500. 

o . . 


Bankers’ Reserve Life, The 
statement as of March 31 is of interest 
showing the progress made since the first 
of the year. The assets are $2,706,473, 
reserve $2,094,845, surplus to policyhold- 
ers $590,055. The company is an excel- 
lent and substantial western institution. 








OUR “MORE DAYLIGHT” POLICY 


Is the up-to-date, right now, 1911 idea of the Life Insurance busi- 
ness. It means guarantees, good business to start with and plenty 
of Home Office leads. We can use high class men in Michigan. 
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LIFE INSURANCE COMPANY 








DETROIT 





M. E. O’BRIEN, Gen’! Manager and Sup’t of Agents 


- MICHIGAN 











President Robison is one of the best 

known of the western company executives. 

The company is making splendid progress. 
- * * 

Northwestern WNational Life, Minneap- 
olis—Sterling J. Evarts, of New York 
City, will take charge of part of south- 
ern central Minnesota for the company, 
with headquarters at Minneapolis. Mr. 
Evarts was formerly with the Paden 
Publishing Company, of Cleveland, Ohio, 
in charge of the New York City office. 

E. Grotefend has become district agent 
for the Northwestern National Life for 
McLeod, Carver and Sibley counties, in 
central Minnesota, with headquarters at 
Minneapolis. Mr. Gretefend was formerly 
agency supervisor for the International 
Life, of St. Louis, 

Edward H. Stowell has become district 
agent for Morrison, Becker and Sherburne 
counties, Minn., a district a short dis- 
tance northwest of Minneapolis. This is 
a promotion, Mr. Stowell having been 
with the company in other capacities for 
some time past. 

J. J. Thompson, of Jamestown, N. D., 
has resigned his position with the New 
York. Life, after sixteen years with that 
company, to become general agent for the 
Northwestern National Life, of Minneap- 
olis, with headquarters at Jamestown. 

The company will open its spring work 
with automobiles. The first order of cars 
has just arrived. The company offers a 
proposition to local agents whereby they 
will receive a car if they write a certain 
amount of business. The first car went 
to W. H. Cloud, cashier of the First State 
Bank at Pequet, Minn. the required 
amount of insurance for the car being 
written in eight days. The offer is at- 
tracting a great deal of attention from 
local agents of the company, and the in- 
dications are that the company will be 
called upon to supply a great many local 
agents with cars. | a 

Merchants Life Associatio: Bur - 
ton, Iowa—Hon. John J. Seerley, presi- 
dent of the association, has just returned 
from a trip west. The company has been 
admitted into the state of California. 

* . a 


Guardian Life, Madison, Wis.—Within 
less than half a year it has alread 
passed the half million insurance mar 
of carefully selected risks. This insur- 
ance is carried over 250 different policy- 
holders and $300,000 of the business has 
been written in Madison and immediate 
vicinity while the balance has come in 
from 34 newly established agencies 
throughout the state. 

Of the 700 stockholders, less than 5 
percent have taken out insurance policies 
with the company. Those who have done 
so, are carrying straight unequivocal life 
policies written at low non-participating 
rates. 





Peterson Goes to Tacoma 

William Peterson, associate general 
agent of the Northwestern Mutual at 
Sioux City, Iowa, has resigned and 
been appointed district manager for the 
company at Tacoma, Wash. M. C. 
Arvidson, manager of the Burroughs 
Adding Machine Company at Sioux 
City, has resigned that position to be- 
come associate district manager of the 
Northwestern Mutual at Tacoma. 


Kenney With the Fidelity Mutual 

Valiant W. Kenney, who has estab- 
lished several world’s records in the 
industrial field, has been appointed a 
supervisor of agents for the Fidelity 


Mutual Life, with headquarters in 
Philadelphia. 9 ; 
Mr. Kenney began life insurance 


with the Prudential in October, 1897, 
was made assistant superintendent in 
1899, and in 1900, a home office inspec- 
tor, being promoted to the superin- 
tendency of the Dover, Del., district in 
January, 1904. From here he was 


moved to Baltimore, and then to Kan- 
In April, 1909, while in the 


sas City. 





60th Anniversary Y ear 


The BERKSHIRE LIFE INSURANCE CO. 
OF PITTSFIELD, MASS. 


Desires to secure the services of a few more high 
class men of ability and experience. Its policies, 
issued under the Massachusetts non-forfeiture laws, 
are liberal and up-to-date in every particular. 


W.S. WELD, Supt. of Agencies 
ONE THOUSAND DOLLARS 


of Ordinary Life insurance issued at age 35 five years ago has 
cost the holder an average of $120.46 up to date in 23 of the 
country’s most prominent “participating” companies, after 
deducting all dividends. The same thing costs just $109.95 here. 





Can you sell our sort of insurance for an Old Line, Legal 
Reserve Seat the commission is right? 


Correspondence strictly confidential. 


THE CLEVELAND LIFE INSURANCE COMPANY 


William H. Hunt, President CLEVELAND, OHIO 


LIFE INSURANCE STOCK. 


If you are a Live Insurance Stock Salesman, 
It is 
the best backed and best selling proposition on the 
Write 
today. Address, 17-Q, care The Western Under- 
writer. 








you can make big money selling our stock. 


market. Our men are making big money. 








Real Co-operation 


UR agents will find real co-operation 
in the field in our 1400 boosting 
stockholders. It’s an opportunity no 


other company can offer. 


Attractive contract ; 
write today. 


The Toledo Life Insurance Co. 
6th Floor Nicholas Bldg. 


Toledo, Ohio 


























l, 


April 13, 1911. 





THE WESTERN 


UNDERWRITER. 

















Baltimore field, he broke the world’s 
record with 1,283 applications in one 
week, and again during the week of 
Jan. 30, 1911, at Kansas City, he estab- 
lished a new record of 1,685 applica- 
tions. 





TOLEDO LIFE BEEN LICENSED 
New Company Starts With Some 1,500 
Stockholders—Wilbur Wynant 
Is at the Head 





The Toledo Life received its license 
from the Ohio department last week 
and is now writing business. It has 
1,500 stockholders, the holdings being 
widely distributed. The capital is $100,- 
000 and surplus $50,000. Wilbur Wy- 
nant, the president, has been the mov- 
ing factor in the organization. It was 
his plan to scatter the stock in order 
to get boosters in many communities. 
The stock was chiefly sold in Ohio, 
Indiana and Michigan, Toledo being in 
a central point of this triple field. Prof. 
J. W. Glover of Ann Arbor is the com- 
pany’s actuary, and has worked out 
its policy plans, rates and values. In 
all the company’s policies will be the 
monthly income feature. 

President Wynant has established a 
school for training of agents so that 
the principles of scientific salesman- 
ship can be taught and the various fea- 
tures of the policy contracts be brought 
out. He desires agents to be taught 
to adapt a policy to suit the individual 
needs of each insured. 

The regular board has fifteen mem- 
bers and there is in addition an ad- 
visory, board of thirty-five members. 


Will Do Monthly Pay Business 


The Continental Assurance, the new 
life company that will be put into the 
field about July 1 by the Continental 


Personal and Family 
Insurance Combined 


No trouble to get a —_ with this 











policy. It’s som e than life 
insurance. Write for booklet and 
agency terms. 


ADDRESS 


ALEXANDER MCKNIGHT 
VICE-PRESIDENT 


THE FIDELITY MUTUAL LIFE 
INSURANCE GOMPANY 
L. G. FOUSE, President 


OF PHILADELPHIA 











Why Don’t You Sell 
your patrons Life, Accident and Health 
Insurance all in one company? 
The best policies issued—the best in 
the market— 


‘The Columbus Mutual Life 


policies contain the most liberal 

features, give the highest qual- 

ity of service, and are backed by strong 

financial security. New Agency com- 

aoe, most equitable in the world. 
rite us. 


The Columbus Mutual Life Insurance Ce. 


Colurtrnmbus, Ohio 











Connecticut General Life 
Insurance Company, ot Hartiora 














Liberal annual _ dividend and 
non - participating policies at} 
lowest rates. 


Dr. H.C. Castor, - - Manager 


153 La Salle Street, - Chicago 











Casualty of Chicago, expects to do a 
large business on the monthly payment 
plan. The casualty company writes a 
large amount of monthly payment dis- 
ability business. Its agents are trained 
to make monthly collections. The cost 
of collecting premiums has been one 
of the handicaps to success of the 
monthly payment life plan. So has 
been the cost of production. It would 
seem therefore that the Continental 
Casualty will have a plan that will 
materially reduce the cost of both 
items. It is another case where a by- 
product will be utilized. 


PLANS FOR CHICAGO MEETING 
Chairman W. B. Carlile Returns and 


Takes Charge of National Associa- 
tion Convention Entertainment 











William B. Carlile has returned to 
Chicago after some days absence and 
has taken charge of the work of plan- 
ning for the annual convention of the 
National Association of Life Under- 
writers to be held at the Hotel La 
Salle in Chicago, next October. Mr. 
Carlile is chairman of the general com- 
mittee. It is proposed to raise a fund 
of $5,000 for entertainment purposes. 
The ladies will be given a musicale and 
reception. The general reception to all 
visitors and their ladies will likely be 
held the evening of the first day of 
the convention. There is a general 
sentiment in favor of taking the visitors 
and ladies for an automobile ride 
through the park systems, and stopping 
for a collation at the South Shore 
Country Club.- The banquet will be 
given the last evening of the conven- 
tion. It is proposed to have four chief 
speakers, one man of national repute, 
one prominent company official, one 
celebrated Chicagoan and one success- 
ful field man. 

President Jules Girardin of the Chi- 
cago association figures on about 700 
people being in attendance at the con- 
vention in some capacity or another. 
The hotel committee has arranged for 
the La Salle to house all comers if they 
desire to stop there. 





Report Is Untrue 
A St. Louis paper recently announced 
that John G. Hoyt, president of the 
Cincinnati Life, had purchased a large 
interest in the American Central Life 
of Indianapolis. The report is entirely 
untrue. 


Will Withdraw Estimates 

In connection with estimate of fu- 
ture dividends as published in the 
March Union Central bulletin which 
has been objected to by Commissioner 
McMaster of South Carolina it is said 
that the company has withdrawn from 
use the estimates and that the next 
bulletin will instruct agents not to sub- 











mit estimates in soliciting. It devel- 
oped that the actuary of the company 
had not passed on the estimates but 
that the matter was published without 
waiting for the approval of the actuary. 


Great Northern Is Licensed 
The Great Northern Life of Toledo 
has been licensed in Ohio with $100,000 
capital. It will begin at once to write 
business with a large force of agents. 
It expects to write $5,000,000 of busi- 
ness this year. 








Clarke With the Central Life 

George H. Clarke, a former general 
agent of the Aetna Life, has been ap- 
pointed general agent of the Central 
Life of Des Moines with headquarters 
in Madison, Wis. His office will be 
with A. C. Larsen, the state manager. 
Mr. Larsen’s agency closed over $200,- 
000 written business during March. 
The quota Mr. Larsen has for the year 
is $2,000,000 and he believes he can 
get it. 





Report on National Protective 

New York, April 12—(Special)—The 
New York department today issued its 
report of the examination of the Na- 
tional Protective Legion of Waverly, 
N. Y., which advises reductions in sal- 
aries of officers now amounting to 
$24,300, or decrease in number of offi- 
cers. The legion should furnish the 
department with a monthly statement 
showing balances in each fund, number 
of certificates transferred from one 
class to another and number in force. 


To Take Possession of Liberty Life 

Superintendent Hotchkiss of New York 
yesterday secured an order from Supreme 
Court Justice Greenbaum directing the 
Liberty Life to show cause why the su- 
perintendent should not take possession 
of the company, which has in force 358 
policies aggregating $680,000 of insurance 
and which recently effected reinsurance 
with Metropolitan Life. Hotchkiss says 
the capital is Spesres $25,000 and that 
the assets are 3,649 and liabilities 
$169469. He says — books show that 
President William Lynn got $5,000 salary 
though the officers made sworn state- 
ments that they were serving without 
pay. 





Betire from Ilinois 
The Northwestern National Life and 
‘tthe Central Life of Iowa have retired 
from Illinois. 





Habig With the Anchor Life 

Charles W. Habig, for a number of years 
a field man for the Mutual Life in In- 
diana and Michigan, has been appointed 
manager of agencies of the Anchor Life 
of Indianapolis. He is a well seasoned 
man who is well acquainted with all the 
phases of the business. The Anchor is 
getting some first class men on its staff. 





New Companies Incorporated 
The Lumbermen’s National Casualty & 
Life of Portland, Ore., with $500,000 cap- 
ital has been incorporated. 
David E. Cole of Manistee, Mich., 
founder of the Modern Romans, is or- 
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CLARENCE H. KELSEY 
Pees. Title Guarantee and Trust Co. 


vale H. PORTER, 
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WAR ontg 
Good men, whether experienced | in life | 


tracts with this company, for a limited ter- 
ritory if desired,and secure forthemselves, 
in‘addition to first year’s commission, a 
renewal interest insuring an income for 
the future.* Address the Company at its 
Home Office, No. 277 Broadway, N. Y. 
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rance or not, may make direct con- 

















IN WISCONSIN 


OU may be at a standstill in your 
present connection. Look into the 
opportunities that are offered by 


‘Insurance 


JAMES A. FREAR, President 
MADISON, WISCONSIN 


Our organization is growing and our rep- 


resentatives find the field fruitful. 


Address: 
GEORGE A. BOISSARD, 2d V-P., 
or ED MARTHENS, Agency Director, 
At the Home Office. 


THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


of Boston, Massachusetts 
Life, Accident and Health Insurance 
The Only Massachusetts Non-Participating Company 


@ The New Columbian Policies are Un- 
excelled in Clearness and Liberality. 


GOOD CONTRACTS AND TERRI. 
TORY FOR GOOD PRODUCERS 


ARTHUR E. CHILDS, - - President 








A Penn Mutual Premium, less a Penn Mutual 
Dividend purchasing a Penn Mutual Policy, 

taining Penn Mutual Values, esan Ineur- 
on —y osition which in the sum of all its 
Benefits, is unsurpassed for net low cost and care 
of interest of all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and values increased to full 3% reserve. 








WE ARE OPENING 


NEW TERRITORY 


DO YOU want a good Gen- 
eral Agency direct with a 
good company? 


OUR MEN MAKE MONEY 


PEORIA LIFE 
INSURANCE COMPANY 
PEORIA, ILL. 


WILL BUY 

















200 Amer. Inv. Sec.(Com).......$ 2.50 
ke SR re 114.00 
100 Commercial Life........... 7.00 
100 Great Southern Life. 20.00 
20 International _. bbabe ; 75.00 
50 Old Colony Life. . .+» 1600 
4 Southland Life............. 18.00 
0 U.S. Annuity & Life....... 120.00 

20 American Bankers.......... $ 26.00 
10 Detroit Life .............5. 110.00 
5 Federal Life.............+. 150.00 
15 North Amer. Life .......... 250.00 
100 Old Line Life.............. 16.00 
Se EE Es cok ncudacsosace 23.50 
100 Wisc. Natl. Life ........... 16.00 


All Bids and Offerings subject to confirmation. 


Dudley A. Tyng & Co. 
ALL INSURANCE. COMPANIES 





108 S. La Salle Street CHICAGO 
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nizing the Roman Standard Life of 

nistee with $100,000 capital. 

Agents will sell policies either in the 
fraternal or old line company. The 
charter of the latter provides that after 
4 percent of the earnings are allotted to 
stockholders, the rest is to be evenly 
divided between stockholders and policy- 
holders. 

The United Casualty & Surety of Nash- 
ville has been chartered for $300,000 
capital to write life, casualty and fire 
insurance. The incorporators are D. A. 
Fisher, Jesse H. Thomas, P. R. G 
Barnett, BE. 8S. Brugh and E. A. Price. 


LIFE NOTES 


A. W. Cleaveland of Oxford, Ohio, has 
been appointed agent for the Mutual 
Life in his city. 


The State Life of Indiana, which re- 
cently retired from Montana, has with- 
drawn also from Utah. 


The Catholic Knights & Ladies of 
America, of Chicago, a fraternal society, 
has been admitted to Michigan. 


Carroll F. Scott becomes agency man- 
ager for the Equitable of New York for 
five counties around Decatur, Il. 


The Banker’s Life of Des Moines, has 
named J. T. Kendall state agent for Mon- 
tana. He will have headquarters at 
Butte. 


A contest among all agents for the 
Kansas City Life during the month of 
March resulted in one of the largest 
months the company ever had. 


Wesley Styles, of Fargo, N. D., will 
locate -at Aberdeen, S. D., where he will 
be in the actuarial department of the 
First National Life & Accident. 


The agency association of the State 
Mutual Life of Massachusetts, will hold a 
meeting in Chicago during the time of 
the National Life Underwriters’ Associa- 
tion convention, 


After a period of absence from _ the 
business, E. H. Bascom of Aurora, Ind., 
again returns to the Mutual Life and 
will devote all his time to the life in- 
surance business. 


The Louisiana Life is increasing its 
capital stock. A number of New Orleans 
banks have taken part of the new stock, 
and several bankers have gone on the 
board of directors. 


Murder is not a bar to the collection 
of life insurance in Nebraska where the 
murderer is the beneficiary, provided that 
a pardon is given after the conviction, 
the supreme court holds. 

J. W. Carter who has been appointed 
state manager of the Jefferson Standard 
Life of North Carolina in Tennessee has 
opened offices in the Porter building at 

emphis, the state headquarters. 

At the annual meeting of the Metro- 
politan Life the present directors were 
re-elected and in addition Sir William 
MacKenzie of Toronto and Robert W. De- 
Forest of New York were chosen. 


8. J. Evarts, formerly business manager 
of the Eastern Underwriter, has gone with 
the Northwestern National Life at its 
home office and will do organization work 
in the districts near the home office. 

The Iowa Life Underwriters Associa- 
tion will meet Saturday night at the 
Savery. H. . Stipp, attorney for the 
Northwestern Mutual Life, will read a 
paper on “The Assignment of Life Poli- 


cies. 
Charles A. Weathers, in charge of 
southern territory for the American 


Central Life of Indianapolis, with head- 
quarters at Memphis, is fast placing his 
company on the map in his section of the 
country. 


J. B. Sells, who recently resigned as 
vice-president of the Security Life of 
Chicago to take a general agency of the 
Equitable of New York in Chicago, has 
established his office and will soon begin 
a business campaign. 

At a committee hearing on the new 
Wisconsin tax bill, Attorney George H. 
Noyes of the Northwestern Mutual, 
L. A. Olwell of the Old Line Life and 
enty L. Weed of the Wisconsin Na- 
tional spoke in favor of the measure. 

Frederick Penderel, for twelve years 
with the Sun Life at Detroit, has been 
appointed associate manager with Albert 
Yonson for the Old Colony-Commercial 
at Detroit. A large section of the Michi- 
gan territory will be handled from that 


city. 

The Guarantee Life of Taylor, Texas, 
has opened an office, considerable stock 
having been sold. Robert J. Eckhardt 
will A gam The promoter is Arthur 
Gorwood, and J. T. Gossett, late of the 
— Life of Waco, is associated with 

m. 

Henry L. Rosenfeld of the Equitable 
of New York, who is in charge of the 
western agency department was in Chi- 
cago this week, conferring with J. A. 
Hartigan, northwestern supervisor and 











SUBJECT TO IOWA DEPOSIT LAW. 


AMERICAN LIFE INSURANCE COMPANY 


The Policy Contract is the big factor in the Agents’ success, Top notch commissions are of no value in unsalable 


ORGANIZED IN 1900 
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contracts. 


remiums paid. All other features 





The most popular contract with policyholders is the best for agents. 
Premium Policy is the best ever devised for Policyholders and Agents. 


If full premiums are paid policy is paid up for face value the sixteenth year. Cash value at maturity equals all the 


Our 20-Payment Life-Decreasing 
While the benefits increase the cost decreases. 














: ually liberal and attractive. Write us for sample policy and terms to agents. We 
issue all standard policy forms. Territory open in Iowa, Illinois, Kansas, Nebraska, South Dakota, North ‘ota and 
Oklahoma. Correspondence invited. 

“Guarantees, not Guesses” Licensed October, 1910; $786,000 Insurance first ten weeks A Thousand Shareholders 
nam ++ « s« ene = 
Life; Accident; Sickness; Disability; Old Age Income Every Feature Guaranteed 


Field Organizers Wanted—for Stock and for Insurance 


“Guarantees, not Guesses”’ 








W. J. Graham of Chicago, western super- 
intendent. 


Manager Ferguson of the Mutual Life 
at Cincinnati is right there when it 
comes to advertising his agency. He 
has had celluloid cards printed with the 
Cincinnati “Reds” schedule for the sea- 
son on one side and his “Ad” on the 
others. Among the fans there is quite 
a demand for these cards. 


Harrell & Yates, state agents in Ar- 
kansas for the Reserve Loan Life, of 
Indianapolis, have dissolved partnership 
and the business for the company in 
that state will be under the direct man- 
agement of W. Clemens, Springfield, 
Mo., who has for some time had charge 
of Missouri; Kansas and Arkansas. 


Work has been begun on a new build- 
ing for the Citizens’ National Life of 
Louisville. It is located at Anchorage, 
Ky., a suburb of Louisville, where the 
home office of the company is now lo- 
cated, and will cost $50,000. It is fire- 
proof and two and a half stories high. 
The company expects to occupy it by 
September. 


The insurance department of Tennes- 
see, has made a ruling, backed up by 
the state’s legal department, on the sub- 
ject of dating back life contracts. The 
ruling is that under the revised statutes 
a policy may be dated back so that the 
applicant may have the advantage of the 
rate at his last birthday, but no further 
than this is allowed. 


The Life Underwriters’ Association of 
Nashville, will push a bill that will give 
the state insurance commissioner the 
power to revoke a license when an agent 
is found guilty of rebating a life pre- 
mium. A bill looking to this end will 
be introduced in the Tennessee general 
assembly, and will also have the sanction 
of the state insurance department. 

The Equitable Life of San Antonio, 
Texas, has opened a modern thoroughly 
equipped district agency office in the 
Scanlan building, Houston, Texas, with 
A. Sheffer, an experienced life man, 
as district agent. This will enable the 
Equitable to handle its growing business 
in the Houston district with greater dis- 





patch and more satisfaction to its patrons. | 


Superintendent of Insurance C. 


Lemert is advertising in various Ohio | 


papers the proposed reinsurance of the 
Ohio Mutual Life with the Ohio National 
Life, both of Cincinnati. The petition 
will be heard in Superintendent Lemert’s 
office May 15, by Governor Harmon, At- 
torney-General Hogan and the superin- 
tendent, constituting the commission pro- 
vided by law to act in such cases. 


Suit has been entered at Akron, Ohio, 
against the Lincoln Life of Fort Wayne 


by Laura P. Marson, administratrix of, 
the estate of Wilson J. Marson, deceased. | 


Mr. Marson was insured in the Lincoln 
Life for $3,000. Sara E. Bachtel, of 
Hamilton, Ohio, claims to be the owner 
and the holder of the policy, it having 
been assigned to her as collateral security 
for a loan made to Marson. The com- 
pany has paid the money into the common 
pleas court of Summitt county, Ohio. 





IN THE LAND OF 


MILK AND HONEY 


The Strongest Health & Accident Insurance Company West 

of Chicago wants “dollar-a-month” agents to represent us 

in the States of Idaho, California, Oregon and Washington. 
AMERICAN CASUALTY COMPANY, Tacoma, Washington 


ASSETS OVER $200,000.00 











STRICTLY MUTUAL 


The only Illinois Company NOT on the Stock Plan 





OUR CREED: To furnish insurance at the lowest net cost, to render 
the greatest service and to grant as liberal provisions as are commensu- 
rate with safety. 


SCANDIA LIFE INSURANCE CO. 


Stock Exchange Building CHICAGO, ILLINOIS 























GERMAN-AMERICAN LIFE INSURANCE COMPANY 
OMAHA 


THE PROGRESSIVE LIFE COMPANY OF THE WEST 
Are you a winner? ; 
If you can and will make good, we can place you in productive territory. 
Address the Home Office. 


YOU MAY BE 


Satisfied to go on where you are, but that is because 
ou are not in touch with Public Savings progress. Your 
uture will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., oF Amenica 
HOME OFFICE: Indianapolis 


The Provident Life and Trust Company 
OF PHILADELPHIA: alia 


DL cAvSedSAC AR eRnbAeesercceniaeesebescseecsveccas 73,210,641.50 
80 





CAPITAL $100,000.00 





H. THOS. HEAD, Pres. 











Se ocesessccesscscesees . ’ 


| é The Premium rates of the Provident are exceedingly low and 
C. | are still further reduced by large annual dividends. Correspondence with its solicited. A c 

YERGER & ELLIS, General Agents, Western Ohio.......... 312 Union Trust Building, Cincinnati, Ohio 

i S. S. SAFFOLD, General Agent, Eastern Ohio................ 706-710 Garfield Building, Cleveland, Ohio 

CRO Ory as aS — sme bitPendtnieernhswokmemal “- -328 = Ly Toledo, Ohio 

1 , Gener. ee oe rere 325 Marquette Building cago, Illinois 

| BASSETT & REESE, General Agents.................0+- 1218-19-20 Ford Building, Detroit, Michigan 








‘*A New Broom Sweeps Clean’”’ 


CENTRAL STATES LIFE INSURANCE COMPANY 


sr. LOuIs, MO. 

















1860 Sist YEAR 1911 


Home Life Insurance Company of New York 
GEORGE E. IDE, President 


ie ih te aie ieee ait baka 64's 60.5.6 s'0aG Vckigdles sd5% 055w abe po s0ee nasil $ 25,025,299.00 
RD I IO TNs ann 0060 bee es ve siccceianccesctecesesoonse 20,937,739.93 
eS Se ee nc cnc suo cecscecescveccsvederstocvedsy 2,292,947.00 
RESERVE FOR ALL OTHER CONTINGENCIES............0.cccccccccuccccecece 1,794,612.13 
INSURANCE IN FORCE DECEMBER 3lst, 1910...............2ccccececececeeees 100,214,968.00 


“As a result of a thorough examination into the affairs of this com 


, it is evident to your examin- 
“ers that the business is being conducted in an efficient manner * * i Yi the 
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Casualty and 


Surety News 








BIG MERGER AT ST. LOUIS 


TAKES OVER MID-CONTINENT 





Southern Surety to Absorb New Com- 
pany and Write Many Lines— 
Details of Deal 





The Southern Surety of Muskogee, 
Okla., which recently purchased the 
accident business of the Missouri State 
Life, is taking over the Mid-Continent 
Casualty of St. Louis by a merger deal 
and exchange of stock which has been 
approved by the board of directors of 
the Mid-Continent and is being sub- 
mitted this week to the stockholders 
as individuals. There are nearly 500 
shareholders in the Mid-Continent, 
holding the 4,000 shares, par value $25, 
which have been sold since the com- 
pany has been organizing for the past 
twenty months. 

It has been chartered as a Missouri 
corporation, but has not been licensed. 
The merger proposes a liquidation and 
surrender of its charter. 

The terms of the exchange offered 
by the Southern Surety present two 
alternative propositions. One is to give 
three shares of Southern Surety com- 
mon stock for one share of Mid-Con- 
tinent stock and $3 cash. The other 
is to give two and three-fourths shares 
of Southern Surety stock for one share 
of Mid-Continent without the $3 cash 
payment. 

Stock of the Companies 

The Mid-Continent has an authorized 
capital of 10,000 shares, which were be- 
ing sold at $62. 50 to give a capital of 
$250,000 and a surplus of $250,000. The 
balance of $12.50 on each share was 
allotted for organization expenses. 

The Southern Surety at present has 
$200,000 common stock and $200,000 
preferred stock in shares of $10 par 
value. It contemplates a retirement 
of its preferred stock and an increase 
in its common stock to about $700,000. 
Twelve thousand of the new shares, 
having a par value of $120,000, will be 
given in exchange for the Mid-Con- 
tinent stock. Officers of the Southern 
Surety state that on a combined cap- 
ital and surplus of $1,000,000 after the 
merger is completed, its stock will 
have a book value of about $16 a share. 

Report of Committee 

A group of thirty-seven stockholders 
of the Mid-Continent, holding about 
1,400 shares, negotiated the deal for 
the merger through a committee of 
bankers, which reported that the pre- 
ferred stockholders of the Southern 
Surety have received a dividend of 7 
percent per annum and the common 
stockholders a dividend of 10 percent 
per annum during the past four years, 
and that the company seems to be well 
managed on conservative lines. 

The old directors of the Mid-Con- 
tinent have resigned and the follow- 
ing board has been elected: L. S. 
Parker, Louis Boeger, Michael Harris, 
Philip Sauter, E. G. Davis, R. T. Ro- 
mine, Garfield Donovan, A. G. Mose- 
ley and Robert J. Williams. Mr. Wil- 
liams was elected president, Mr. Davis 
secretary and Mr. Parker treasurer. 

History of Mid-Continent 

Robert J. Williams, a life insurance 
agent, promoted the Mid-Continent. 
Taylor Stith, formerly assistant sec- 
retary of the city council, was a fiscal 
agent. President James Y. Player, 
formerly city comptroller, and George 
H. Small, secretary and treasurer, will 
not have any. connection with the 
Southern Surety, they ge in a 
letter to stockholders. Stith and 
Probably others of the Mid- Continent 
men will go with the Southern Surety 
in executive positions. 

he Mid-Continent encountered ob- 
Stacles in placing its stock during a 
Period when several insurance com- 





panies were being promoted in St. 
Louis. The collapse of the twin com- 
panies promoted by Harry B. Gardner 
reacted on other new companies which 
had no connection with Gardner. Mr. 
Moseley, an attorney, made the follow- 
ing statement concerning the merger: 


If the Mid-Continent had completed .its 
organization and entered on business the 
stockholders could have expected to have 
seen the surplus expended in two years 
building up an agency plant and edu- 
cating its officers in the business. That 
is what a surplus is for and the expe- 
rience of other casualty and surety com- 
panies bears this out. Under the merger 
proposition they will get stock in a com- 
pany already established and which has 
paid dividends from the start and ex- 
pects to continue to do so. 


What Southern Will Write 

The Southern Surety bought the ac- 
cident department of the Missouri State 
Life two weeks ago and will take it 
over as soon as the board of the Mis- 
souri State ratifies the purchase. R. T. 
Romine, who organized the health and 
accident department of the Missouri 
State, will be manager for the same 
department of the Southern Surety. 
President E. P. Melson and Vice-Presi- 
dent W. L. McDonald of the Missouri 
State become directors of the Southern 
Surety, together with several other 
St. Louis men, including Mr. Romine. 

It will write the following lines of 
insurance: Accident, health, surety, 
fidelity, liability, plate glass, automobile 
property damage, workmen’s collective, 
and, in addition, issue title guarantees. 
It has been engaged in the title guar- 
anty business in Oklahoma. 

The company has a temporary office 
at 618 New Bank of Commerce build- 
ing, St. Louis, and has ieased quarters 
on the fourth floor of that building for 
its permanent office. 

The company is entered in ten states 
and will at once enter Illinois, Iowa, 
Nebraska and Kentucky. Its state- 
ment of Dec. 31 last shows total as- 
sets of $633,833. The liabilities shown 
are: Undivided profits, $96,493; claim 
reserve, $55,895; premium reserve, $64,- 
494; dividends due on stock, $17,000. 
The premium receipts for 1910 were 
about $128,000. 





Illinois Casualty Returns 
The following shows gross premiums 
received and gross losses paid in Illi- 
nois in 1910 on certain lines by three 
casualty companies: 
EMPIRE STATE SURETY 


Premiums. Losses. 
DI occ csvsces $ 1,420 $ 2,397 
DEL 9:0 60000-4000 379 693 
OO OSs 2,178 4,977 
DE ob oscvnss. 4,246 146 
a SCT eee 31,456 556 
Steam Boiler ..... 119 
BUPSIATY ..cccccce 7,184 3,416 
Sprinkler ......... 94 
Work. Coll. ....... 4,914 Mg 

ILLINOIS COAL oem ene 
TéaRity 8... ccccses $ 58 $ RE 9.246 
PACIFIC seers 

BOMGaRME occcsveres g 3,273 $ 574 
EROREY coc ccesve 23,369 679 
i ,013 jsne 
Burety ..cccsccccce 2,436 2,575 
Plate Glass ....... 4,869 2,637 
Auto. Prop. Dam... 389 emaial 





Discuss Employers’ Liability 

The National Metal Trades Asso- 
ciation, composed of 758 representative 
manufacturers, employing approximate- 
ly 350,000 persons, is holding its thir- 
teenth annual convention at the Hotel 
Astor, New York City, this week. This 

morning’s session will be taken up with 
a report of the committee on employ- 
ers’ liability insurance and a discus- 
sion of this topic. William 7 
worth, of Deere & Co., Moline, Ill, 
chairman of the committee. Those 
who will take special part in the dis- 
cussion are Raynal C. Bolling, assist- 
ant general solicitor of the United 
States Steel Corporation; Miles M. 
Dawson, the New York actuary; J. A. 
Macdonell, a liability expert of New 
York, and H. V. Mercer, chairman of 
the Minnesota employers’ liability com- 
mission. 


AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds. 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY, Gen. Agts. for Illinois 
29 S. La Salle St., Chicago 
CHRIS. SCHROEDER & SON, Gen. Agents Wisconsin 
83-85 Michigan Street, Milwaukee 
E. J ° SCOONOVER, Gen. Agt. for Indiana 
509 Law Building, Indianapolis 
TRAFFORD N. JAYNE, Att'y and Mgr. for Minnesota 
709 Hennepin Ave., Minneapolis 
F. A. BUCHANAN, Jr., Gen. Agt. for Southern Ohio and No. Ky. 
312 Johnston Bldg.. Cincinnati 
FOWLER & LONG, Gen. Agts. for Western Missouri 
818 Grand Ave., Kansas City, Mo. 
GEORGE W. LONG, Gen. Agt. for Kansas 
734 Simpson Ave., Kansas City, Kas. 
CHAS. B. ERRINGER, Gen. Agt. for a = 
ord Bldg.. Detroit, Mich. 
THE PHYPERS BROS. Cco.., General Agents for Northern Ohio 
Park Building, Cleveland, Ohio 


The First Fidelity and Casualty ay of the West 
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President \ . 2 N ro of Vice-President & Secretary 
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ASSETS $336,000.00 (47% Gain in Premium Income in 1910) 
— NATIONAL FIDELITY & CASUALTY COMPANY has made a record for 


progressive yet 
conservativ: aining a prestige unexcelled by any other Compan rey one hundred and 
forty stockholders among the represeatative business oh professional men of the Central West. 


Agents wanted in Nebraska, Kansas, Wyoming, Oklahoma and South Dakota. 


Lonpon GuarantEE AND Accwent Company, Lrp. 


OF LONDON, ENGLAND 





HEAD OFFICE LIABILITY 
134 South La Salle St., ACCIDENT 
CHICAGO HEALTH 
_ BURGLARY 
F. W. LAWSON STEAM BOILER 





General Manager 


CREDIT 


ESTBALISHED 1869 


CONKLING, PRICE & WEBB, 39 S. La Salle St., Chicago 
RAYMOND & & RAYMOND, "310 Ford Bldg,, Detroit 
FRED L. GRAY COMPANY, Security Bank Bldg., Minneapolis 


Northwestern Managers, Minnesota, Wisconsin 


ALFRED PAULL & SON, 1136-40 Chapline Bidg,, 


Agents, West Virginia 


R. H. CLARK, id ouperior / Ave., Cleveland 
JAMES M. “SPRAGUE, “1406 First National Bank Bldg., Cincinnati 


General Agent, Hamilton County 


The METROPOLITAN CASUALTY 


INSURANCE COMPANY, OF NEW YORK 
Formerly The Metropolitan Plate Glass and Casualty Ins. Co. 


EUGENE #. WINSLOW, President 
PERSONAL AC POLICIES vx >. wumar, vis risa 
Of the Most Approved Forms ALONZO G. BROOKS, Assistant Secretary 


RELIABLE AND ENERGETIC AGENTS WANTED 


WANTED 


cA number of high class traveling representatives 
for soliciting on salary. Some knowledge of Em- 
ployers’ Liability and Workmen’s Collective Insur- 
ance necessary. Address, C. H. BOYER, 


Wheeling 





PLATE GLASS 
PERSONAL ACCIDENT 























GENERAL ACCIDENT BLDG. PHILADELPHIA, PA. 
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PAPER READ BY DE LEON 


tee 


ATTITUDE AS TO LEGISLATION 





Discusses Position of Casualty Com- 
panies on Liability and Com- 
pensation Measures 





Edwin W. DeLeon, president of the 
Casualty Company of America, read a 
paper last week before the American 
Academy of Political and Social Sci- 
ence at its annual meeting in Philadel- 
phia on “The Attitude of Casualty In- 
surance Companies Towards Legisla- 
tion Affecting Employers’ Liability and 
Workmen’s Compensation.” After re- 
viewing briefly the movement in favor 
of compensation laws which has been 
evident of late and condemning the 
antiquated system of employers’ liabil- 
ity still existing in this country, the 
speaker pointed out the vast work the 
casualty companies are doing not only 
in distributing the burden of industrial 
accidents but in preventing them 
through inspection. His figures for 
eight years ending Dec. 31, 1909, are 
of interest. They are as follows: 
Number of policies issued.... 1,555,014 


Premiums received and earned.$124,705,322 
Number of notices of injuries pennane 


received 
$ 62,853,595 
$27.01 


Amount paid on account of 
injurtes 
Average cost of each injury.. 
Number of suits settled for 
account of policyholders.... 60,986 
Amounts paid for suits settled$ 29,263,889 
Average cost of each suit set- 

PSP rere $ 479.84 

Reserve for unsettled suits...$ 4,440,579 
Uniformity Desirable 

In further discussion of his subject 
Mr. DeLeon said: 

It must also be borne in mind that 
commerce and business do not recognize 
state lines, and that in the enactment of 
legislation of this character, a manu- 
facturer is confronted with competitors 
from other states, who may be subjected 
to very different legislation. Under such 
complex conditions, uniform state legis- 
lation would be highly desirable, although 
extremely difficult to accomplish, owing 
to the difference in local conditions, and, 
therefore, in local public opinion. The 


ee ee ee 


states that are newer in manufacturing 
and industrial growth are not so ready to 
adopt legislation that has been approved 
and igs readily enforced in the older 
states. Enlightened public opinion will, 
however, in the long run, come to realize 
that the regulation of the conditions of 
employment and that adequate compensa- 
tion for injuries of occupation under 
some fair optional plan, are not only de- 
manded by the dictates of justice and 
* humanity, and are for the best interests 
of the whole community, but as oes 
economic question, mean increased pro- 
ductiveness, a higher degree of efficiency 
of employes and greater profits for the 
employer. 
Meed of Increased Rates 


The attitude of the casualty insurance 
companies in the enactment of such legis- 
lation is helpful and hopeful. The com- 
panies have been criticised by some for 
the increase of liability rates in states 
where employers’ liability laws have 
been greatly extended and enlarged. In 
justice to the companies, let it be said 
that much of the increase is due to 
uncertainty, and to the necessity of fix- 
ing rates to cover the most extreme and 
possibly unreasonable construction that 
the courts may place upon such new 
laws. Under most employers’ liability 
acts as now amended, the employer is 
practically an insurer of his workmen 
and is an insurer for an indefinite amount 
limited only by the caprice of a jury. 
If this understanding of the enormous 
responsibility of employers under present 
laws is sustained by the courts, it is ex- 
tremely doubtful whether the increased 
rates of premiums are sufficient to enable 
the companies to carry on the business of 
omy | insurance in future without a 
heavy loss. 

In the state of New York, for example, 
the legislature of 1910 attempted to do 
what no legislative body in Europe has 
et done; it enacted at the same time two 
aws, one a wide open employers’ lia- 
bility act, and the other a workmen's 
compensation law, and then gave to in- 
jJured employes the right to choose 
whichever one was regarded as the more 
favorable. 

The repeal of the compensation law 
does not, however, help the companies 
to any great extent, for the two measures 
have not in practice achieved the great 
purpose for which they were designed of 
replacing the old idea of employers’ lia- 
bi ity with the new principle of work- 
men’s compensation. Experience has 
shown that few workmen will demand 
the relatively small sum due them under 
the compensation law in preference to 








$100,000.00 
Deposited with 
State of Indiana 
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a suit under the employers’ liability act 
with the chance of recovering a large 
sum in damages from a jury. 
Companies Favor Compensation 

The present situation in many of our 
states requires the utmost caution in 
the work of the underwriters, for the cas- 
ualty insurance companies have an im- 
portant trust in their keeping and must 
create and maintain a fund that will be 
amply sufficient to meet the demands of 
the great new burdens unloaded upon 
them by employers, and they must also 


be ready and able to provide adequate | 


compensation to injured employes. It 
would be nothing short of a national 
calamity if one of the leading companies 
should find that it had not procured rates 
sufficient to cover the new and greatly 
increased obligations created by the laws 
recently enacted. The insurance com- 
panies have been accused of secretly, if 
not openly, advocating the passage of 
some of these laws, as an excuse for rais- 
ing rates, and adding to the already great 
profits that they are assumed, however 
erroneously, to make out of their patrons. 
As a matter of fact, the people make the 
laws, and the companies make the rates, 
but the solution of the problems created 
by the laws is left to the insurance com- 
panies. Some one has said that you can- 
not lower the mortality in a community 
by abusing the undertaker. The com- 
panies are doing the best they can to 
meet the trying conditions that con- 
stantly arise through the enactment of 
new laws. They do not waste time in 
criticising these measures or in emphasiz- 
ing their defects, but by an honest con- 
certed effort they are striving to find the 
best way out for the benefit of all con- 
cerned. Above all, the casualty insurance 
companies do not desire to perpetuate the 
present unsatisfactory system of com- 


pensating workmen for injuries sustained, | 


and will welcome any legislation that 
provides a fixed definite scale of com- 
pensation for occupational injuries, and 
will enable the companies to adjust the 
rates of premium upon a basis that has 
for its ultimate purpose the elevation 
of the business of liability insurance to 
the highest plane of utility and perma- 
nence. 





New Jersey Compensation Law 

The New Jersey compensation bill 
signed last week is regarded by some 
liability underwriters the most drastic 
measure yet enacted in this line. It 
provides for compensation for all 
forms of labor except casual employ- 
ment, thus apparently including do- 
mestic servants and farm laborers. Un- 
less the employer specifically elects not 
to come under the law he is under it, 
and if he makes such election he is 
deprived of his usual defenses in neg- 
ligence suits. The limit on judgments 
which may be obtained is removed, and 
nine jurors out of twelve may bring a 
verdict. 





Samuel S. Perry, for two and a half 
years associated with the Massachusetts 
Bonding has been elected vice-president 
of the company. He is in charge of its 
public officials’ department. Charles W. 
Fletcher, comptroller and assistant 
treasurer, was made assistant secretary 
in addition to his other duties. 











“SQUARE DEALING” OUR MOTTO 


The fairest agency contracts, the highest possible commissions and the 
most liberal policy contracts, both commercial and industrial, backed by 
a deposit of over $100,000 with the Illinois Department and capital and 
surplus of over $200,000. 


The only Company organized and doing business under the Casualty Laws of Illinois. 


HOME OFFICE, Fort Dearborn Building, CHICAGO 

















PACIFIC SURETY COMPANY 


CALIFO 
, Established 1885 
Fidelity, Judicial and Contract Bonds; Plate Glass, and all forms of 
Liability Insurance, including Collision Hazard and Property Damage 
on Automobiles; Personal Accident and Health. Best and most 
liberal “Death and Dismemberment” policy. 
Liberal Commission and prompt attention paid Agents. Desirable Agents wanted in the State. 


Pactric URETY 
ERFECT WAFETY 


E. P. FATCH & CO., General Asents for Illinois 
29 South La Salle Street, Chicago 








The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 








Ee. Me. TREAT, President 
Insures manufacturers and wholesalers against Excessive Annual Loss 


Insolvency of Customers. We cen always use a few high-class solicitors. 
416 Locust St., ST. LOUIS, MO. 302 Broadway, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 
J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 




















Accident — Liabilty — Boiler 
Health—Elevator—Automobile 
Plate Glass and Burglary Insurance 


Prudential Casualty Company 


Home Office: INDIANAPOLIS 


Cash surplus to policyholders March Ist, 1911, Seven 
Hundred Forty-nine Thousand Eight Hundred Thirty-two 
Dollars and Twenty-five Cents 
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THE BANK DEPOSITORS GUARANTY CO. 


Unique opportunity for high grade Stock Salesmen, also State 
Agents wanted. Men with Bank Clientele preferred. @ Large 
stock sales to date among representative Bankers, Business and Pro- 


@ Proposition new, vital, attractive. 
urgent, competition absent. 
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HEARING PROVISIONS ACT 


RECOMMENDED BY COMMITTEE 








Accident and Health Standard Bill Is 
Discussed ig the Illinois House 
Committee 





The regular insurance committee of 
the lower house of the Illinois general 
assembly held a protracted session on 
the night of the 5th. The committee 
heard Superintendent Potter and At- 
torney Ryon in explanation of the 
various department measures, also the 
measures of the Illinois Fire Com- 
mission pending before the commit- 
tee. These measures were all reported 
out unanimously, with a recommenda- 
tion that they do pass. 

Provisions of the Bill 

The only opposition that developed 
before the committee was against the 
standard provisions bill for health and 
accident policies. This measure, which 
is a copy of the Massachusetts law, 
provides what shall be contained in the 
health and accident policies issued in 
the state, and also what shall be pro- 
hibited from being placed in these 
policies. The insurance superintend- 
ent is given authority to review the 
policy forms with reference to the 
plain provisions of the law. This meas- 
ure is practically identical with the 
standard provisions bill for life com- 
panies, which has been in effect in IIli- 
nois since Jan. 1, 1908. 

Opposition to the Measure 

George Brown, manager of the Ger- 
man Commercial Accident at Detroit, 
was present and through one of the 
committeemen offered amendments to 
the measure. These amendments were 
opposed by the insurance superintend- 
ent on the ground that they were either 
detrimental to the insured, or that 
they destroyed uniformity of legisla- 
tion, which is much to be desired. The 
amendments offered by the representa- 
tive of the German Commercial were 
tabled. An amendment offered by 
Representative Reid of Aurora, making 
clearer one of the provisions of the 
act without destroying its effect was 
adopted by the committee. 

What the Department Wants 

The Illinois department is striving 
to secure uniformity of legislation in 
such measures as this so as to relieve 
the companies from the embarrassment 
and unnecessary expense of having va- 
rious forms of policies printed for the 
several states. 

Commissioner McCulloch of Penn- 

sylvania, while in Chicago attending 
the committee meetings of insurance 

commissioners last week, said that a 

similar bill would undoubtedly pass in 

Pennsylvania during the present ses- 

sion of the legislature, and should this 

be the case all Pensylvania companies 
will be permitted under the comity 
clause of the Illinois act to sell policies 
in Illinois in conformity with the Penn- 
sylvania law. 





Ocean’s Automobile Policy 
The Ocean Accident began the use 
of a new form of automobile policy on 
April 1. The insuring clause is in six 
sections, the first three of which cover 
respectively against liability for per- 
Sonal injuries, property damage and 
collision sustained. The remaining 
three provide for defense of suits, pay- 
ment of costs and payment of first aid. 
Under the head of “statements” on 
the third page the proper premium is 
entered for only such classes of in- 
surance as the assured takes. Unless 
be buys full coverage, however, his 
Policy reminds him of the fact that he 
is only partially insured. 





Company Has Filed Its Papers 
The London & Lancashire Guaran- 
tee & Accident of Canada, owned by 
the big London & Lancashire of Eng- 





EMPIRE STATE 


WM. M. TOMLINS Jr., President 





PROTECT YOUR BUSINESS 


You don’t want other agents edging in on your customers. 
you will have to fight to retain your present lines. If your customer gets his bond from another 
agent because you couldn’t furnish it or didn’t solicit it, look out next for the loss of other lines. 
If you haven’t a surety company, get one that has the resources, experience and organization 
necessary to give you and your customers the very best service. Write us today. 


Fidelity and Surety Bonds. 


Give them a foothold and soon 


Burgiary In1surance. 


SURETY COMPANY, NEW YORK 


84 William Street, NEW YORK 











sion to the western ‘states. It will 
write at the start accident, health and 
plate glass. The western management 
is in charge of Charles E. Dox of 
Chicago. 





LONG RECEIVERSHIP IS LIKELY 


Not Probable T. H. Macdonald Can 
Wind Up Aetna Indemnity Short 
of Several Years 





The receivership of the Aetna In- 
demnity Company now promises to be 
a long drawn out affair, notwithstand- 
ing the desire of Receiver T. H. Mac- 
donald to make a record for fast work. 
Colonel Macdonald stated last week 
that he had about 82,000 surety cases 
to handle. The government ordered 
substition of new bonds wherever the 
Aetna Indemnity was surety on a bond 
running to it, and the receiver himself 
has urged a similar course in other 
cases where it is possible. This is 
bringing in a flood of claims for return 
premiums, running from fifteen cents 
up. 
There are many of the bonds, how- 
ever, which cannot be replaced and the 
liability under some of these will not 
terminate for years to come. If the 
Connecticut courts hold as the circuit 
court of Baltimore did a few years ago, 
that the corporation cannot be wound 
up until its liabilities have all been de- 
termined, it will be a matter of years 
before the receivership can be closed. 
The same surety companies as opposed 
the dissolution of the United Surety are 
reinsurers of the Aetna Indemnity and 
it is to be expected that they will pur- 
sue a similar course in its case. 

It is impossible to tell yet what assets 
the Aetna Indemnity has. There are, 
for example, about $80,000 in mortgages 
which Robin unloaded on the company, 
on which Colonel Macdonald doubts if 
he will finally realize more than ten 
cents on the dollar. The other day the 
company won a suit at Los Angeles, the 
losing of which might have resulted in 
a judgment of $150,000 against the de- 
funct concern. 





J. A. Eddy to Have Mutual Company 
The Employers Mutual Casualty has 
been incorporated at Des Moines, Iowa. 





Title Guaranty € Surety Company 
SCRANTON, PENN. 


is a valuable asset to any Insurance Office 
CAPITAL AND SURPLUS, - - - $1,500,000 


L. A WATRES, President JOS. A. SINN, Vice-Presiden 
AGENTS WANTED IN UNCOVERED TERRITORY 


EMPLOYERS’ LIABILITY 





ASSURANCE CORPORATION, LTD. 
OF LONDON, ENGLAND 


Samuel ‘ahem. Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. A) — and Leading 
pay mpany. All forms of Liability Insurance. The most advanced and practical Personal Acciden 
and ness United States Assets, $5,688,404. Surplus $2,094,362. 


GENERAL AGENTS 
THOS, E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., 518 Walnut St., Cincinnati. 
WM. O. BRUNSKILL, 337 Superior Ave., N. W., Cleveland. 
THE FRANK TALLMADGE COMPANY, Cent. Ohio, New Hayden Bidg., Columbus. 
ZENER & STONE, Indiana and Kentucky, Talbott Block, Indianapolis. 
GEO. A. GILBERT, Ill, Iowa, Neb., S. Dak. and N. Dak., 159 La SalleSt., Chicago. 
CHAS. H. GARRISON, Mich., Majestic Bldg., Detroit. 
LOYAL DURAND, Wisconsin, Mitchell Bldg., Milwaukee. 
F. D. HIRSCHBERG & COMPANY, Merchants Exchange, St. Louis, 


REINSURANCE FOR NONMEMBERS ' 
ee ee The Woodmen’s Casualty Company 
Health and 


ee exhausted reasonable effort to reinsurance 
im 
Accident Insurance 





secure 
Association Companies, in an effort to follow conserv- 
ative underwriting for a client, 1 am desirous of negotiating 
with all Nonassociation Companies, with a view to protection. 
The affiliated companies, while frowning on large liability 
for small companies, —_ to rei , even at ad ti 





raion The stability of business and protection of the 

public, de: well-meaning small companies get to- istri 
— Tell quauetien Tipen, toe fay lonsl aguante und bo We want good State and District men 
prepared to handle larger risks than their own size warrants.| .¢ once, Liberal commissions. Only ex- 


I furnish Organization, Actuarial or Accounting Assistance. 


HENRY H. LOVELL W. A. NORTHCOTT, President 


ROOKERY, CHICAGO I SPRINGFIELD, ILL. 
“THE OHIO COMPANY’? 


The Bankers Surety Co. 


Williamson Building, CLEVELAND, OHIO 
Capital, $500,000.00, Fully Paid 


Becomes Surety on Bonds 
Chartered Under Ohio Laws 


perienced, able, young men wanted. Address 

















It is reported that John A. Eddy, Iowa 


$200,000 Deposited with Insurance Commissioners 








EQUITABLE 





land, 


has filed its papers for admis- 








‘NOW READY FOR BUSINESS” 


Capital $1,000,000.00 


MANAGED BY EXPERIENCED SURETY UNDERWRITERS 


J. L. Humphrey, Vice-Pres. & Gen’l Mgr. 


Frank Mead, Vice-President Walter H. West, Secretary John S. Bates, Treasurer 

BOARD OF DIRECTORS AND ADVISORY BOARD: 
W. K. Bixby B. F. Edwards E. C. Simmons Julius S. Walsh 
Adolphus Busch N. A. McMillan Rollo Wells Je ies Tr A nd 
Thomas H. West D. K. Catlin Allen T. West Alex Murdoch 
David R. Francis Samuel C. Davis Edward Mallinckrodt Frank Mead 
C. H. Huttig R. H. Stockton Robert S. Brookings Harry Miles 
H. C. Haarstick James E. Smith C. D. Bascom C. H. Bailey 


Now Entering Other States. 
EXCLUSIVELY SURETY AND FIDELITY BUSINESS. 


SURETY COMPANY, “missouri 


James E. Smith, President 


N. A. McMillan, Vice-President Alex. Murdoch, Vice-Pres. & Engineer 


GENERAL COUNSEL: Boyle & Priest 
Agents Wanted Everywere. 
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state agent for the Casualty Company 
of America, will be the manager. The 
incorporators are G. A. Wrightman, 
Judge Jesse A. Miller and Oliver H. 
Miller. 


WILL PUSH SERVICE COMPANY 





Fred S. James & Co. Take General 
Agency of United Protective 
Agencies Corporation 





Fred S. James & Co., of Chicago have 
been appointed general agents of the 
United Protective Agencies Corpora- 
tion of Chicago for fourteen states. 
They will give first attention to de- 
veloping its business in Cook county 
and will then extend it to other states, 
especially to their larger cities. 

This corporation is a service com- 
pany organized by Chicago capitalists 
about a year ago for the purpose of 
protecting vehicle owners from annoy- 
ance through their alleged violation of 
speed and other road laws. For an 
annual fee of $9 it agrees to furnish 
its subscribers powers of attorney 
granted by the National Surety, under 
which they can execute their own bail 
bonds in case of arrest; to furnish at- 
torney’s service in case of arrest; to 
give legal advice “in any suit brought 
against you, or in any suit you may 
purpose bringing, provided the action 
grows out of your ownership of an 
automobile,” and to execute reasonable 
commissions for subscribers en tour, 
such as forwarding supplies or notify- 
ing relatives or business associates in 
Chicago in case of accident. 

The corporation is capitalized at 
$25,000. Its president is Tom Murray, 
the clothier—“meet him face to face.” 
Other officers are as follows: First 
vice-president, B. J. Coens, shoe deal- 
er; second vice-president, J. W. Ram- 
sey, dealer in investment securities; 
third vice-president W. E. Fuller, in- 
surance and surety broker and active 
man in the handling of the corpora- 
tion’s business; treasurer, W. F. Van 
Buskirk, vice-president Standard Trust 
& Savings Bank; secretary, George F. 
Mulligan, attorney. 

The corporation aims to serve auto- 
mobile owners of good repute. It will 
not sell its services to chauffeurs nor 
to those who prove to be_ reckless 
drivers and law breakers. It already 
has done some business in Chicago, 
but it got into active operation late last 
year and in winter the demand for iis 
service decreases. Now, at the ap- 
proach of good weather, Fred S. James 
& Co. will push its business to the 
utmost. 





Franklin Visits Chicago 

C. H. Franklin, United States man- 
ager of the Frankfort, visited the Chi- 
cago office this week. In speaking of 
recent liability legislation Mr. Franklin 
said it is surprising that some of the 
laws enacted this winter could slip 
through the legislatures without at- 
tracting attention. For instance, the 
underwriters in New York were not 
aware of the scope of the two Indiana 
bills until they had been passed and 
approved. Apparently employers, who 
are most affected by such legislation, 
do not appreciate what it means. They 
have no way of knowing what the abro- 
gation of an important defense will 
cost them, except as the liability com- 
panies give them the best information 
they have; and there seems to be an 
opinion prevalent that the liability com- 
panies from some ulterior motive ex- 
aggerate the effects of changes in the 
law of negligence. 





One of the oldest and most prominent 
casualty companies desires the services in 
Chicago of a personal accident solicitor 
controlling in Cook county a good line of 
accident insurance on business and profes- 
sional men. Permanent position. 

Address 99-W, 
Care The Western Underwriter. 








With Western Companies 





News and Information Concerning 
Casualty and Surety Institutions 











Bankers’ Accident, Des Moines—The 
company shows about 20 percent increase 
in net premiums over the first quarter of 
1910. Its Iowa income in 1910 was 
$186,213, a gain over 1909 of $25,532. The 
Iowa income is nearly three times as 
much as that of any foreign company 
doing business in Iowa and $36,000 more 
than that of the nearest local competitor. 
About one-half the business is on the 
monthly plan, the balance being divided 
between annual premium industrial and 
intermediate and commercial business. 

* . - 

Anchor Casualty, Wausau, Wis.—The 
company is beginning to respond to the 
efforts of the new officers who were 
elected at the annual meeting in Janu- 
ary. At that time Orlaf Anderson, the 
secretary and active man in the company, 
was advanced to the presidency, and 
George A. Robicheau, who as_ superin- 
tendent of agencies, had had charge of 
both the agency and claim departments 
for two years, was elected secretary. No 
great changes are contemplated, but the 
new officers intend to put additional life 
into the company. 

7 . 

Business Men’s Accident Association, 
Kansas City—It received 1,547 applica- 
tions covering insurance of more than 
$7,000,000 during March. This was 
greater than the total amount of business 
received during the first three months of 
1910. The business for the first full quar- 
ter of the year shows an increase of 
nearly 300 percent over the same period 
of 1910. The claims paid during the first 
quarter of this year exceeded the total 
claims paid during the full year of 1910. 
The association is pursuing a liberal pol- 
icy in the adjustment of claims. 


WILL ISSUE DRAMSHOP BONDS 
Central States Indemnity Will Take 


Over the Business of the Reisch 
Indemnity 











The Central States Indemnity Com- 
pany has been chartered at Springfield, 
Illinois, to provide dramshop owners 
and landlords with indemnity against 
possible loss under civil suits brought 
under the Illinois dram shop act. This 
company will take over the business of 
the Reisch Indemnity Company, a 
partnership, which has been conducting 
this identical class business with the 
large individual backing of the Reisch 
interests. 

The Reisch Indemnity Company will 
be continued and will write surplus 
lines for the Central States Indemnity 
Company when the occasion requires. 
The present business of the Reisch 
Indemnity Company will be valued on 
a commercial basis, and will be paid 
for by the new corporation in stock. 
The Central States will confine its 
business for the present to Illinois, 
but may later enter other states. 

The capital stock of the Central 
States Indemnity Company will be 
$200,000, divided into 4,000 shares at a 
par value of $50 each. This stock has 
been sold on a basis of two for one, 
without the payment of any commis- 
sion to stock salesmen. This furnishes 
an additional $200,000 for surplus. The 
stock has been placed almost exclu- 
sively with dramshop keepers and Ru- 
fus M. Potts has agreed that if any 
purchaser of stock retires from busi- 
ness at any time within a year, he can 
upon request receive back the money. 
paid. 

The incorporators of the new com- 
pany are Rufus M. Potts, now general 
manager of the Reisch Indemnity Com- 
pany, Carl M. Reisch, Ernest Hoover, 
John E. Hogan, William A. Potts, 
James W. Templeman, William H. 
Nelms, Thomas F. Ferns, Thomas J. 
Murray, H. M. Langley, Vance S. 
Smith, Alfred Adams and Eugene I. 
Wile. 

The officers of the new company 
have not yet been named, but it is 
understood that the business will be 
conducted under the direct manage- 
ment of Rufus M. Potts. 

In addition to furnishing dramshop 
indemnity bonds, the new corporation 
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‘We Don’t Want 


Much, 


Just the LION'S 


Share” 


We Are Seeking 
Agents in Iowa 


Lion Bonding & Surety Co., Omaha 





M. L. GARRETT, President 


W. L. TAYLOR, 2d Vice-Pres. & Gen’! Manager 


KEITH McCANSE, Sec’y and Asst. Treasurer 


Missouri Fidelity & Casualty Co. 


Capital and Surplus $375,000 


Springfield, Missouri 


A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health, Steam Boiler, Liability, and Industrial Accident and Health Insurance. 


BEGAN BUSINESS MARCH 1, 1911 


Net Reserve to Policy Holders, 


$372,971.68 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. LiberalCommissions. Correspondence Solicited. 





Sao IF YOU MEAN BUSINESS 


RKK KKK 


Want to Write Business 
and Build a Good Business 
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FEDERAA'L 


CASUAN GB 4 


OPEN NO 





Write at once for our “I. L.” Proposition. 

realize just how good the Health and Accident Business is. 

ones of Pps for Live, Active Men 

who are lookin 

tn opportunity to BUILD FOR THE FUTURE 
INCOME $359,876.45 

FEDERAL CASUALTY COMPANY, 


It will make you 


ASSETS $255,424.83 
Detrolt, Mich. 








Alow cost 
limited 


Capital $300,000. 








INCOME INSURANCE 


‘Something 
Accident-Health Policy 
GERMAN COMMERCIAL ACCIDENT COMPANY 

Authorized Deposited 


onl: 
10 . 


No Medical Examination required. Commissions 
Write for sample policy and full particulars. We are now appointing agents. 
CHAS. A. WHITE & CO., General Agents for United States, 133 La Salle St., CHICAGO 


exclusively 
issued by 


with Insurance Dept., $100,000. 
$15 Weekly income for ) Costs on 
Accidents ickness t $65.00 ad 


or Si 
$2000 Death by Accident) per year. 


16 to 70, at the same low cost year. 
and Renewal Contract. _ 














SECURITY 





CAPITAL 
$125,000 


CASUALTY CO. 


INDIANAPOLIS 
W. Morton HARRIOTT PRESIDENT 


ACompany up to the minute in its methods, ideas and policies. 
only stock company confining itself to Industrial Health and Accident 
Insurance. - This means service to the agent and policyholder. 


E. E. GriFFITH MANAGER 
The 





will maintain a publicity bureau and 
will try to improve the morals and tone 
of the liquor business. Every means 
will be used to discourage and elimi- 
nate dives and disreputable resorts. 
Dealers will be encouraged to uphold 
the laws, and state and municipal of- 
ficers will be assisted in their enforce- 
ment. It is claimed that 90 percent of 
the dramshop dealers in Illinois will 
conduct their places in a manner satis- 
factory to the public, if given the op- 
portunity. Those who are willing to 
do right will be encouraged, while those 
who are not willing and are a dis- 
grace, will find it necessary to discon- 
tinue. 





Hoosier Live Stock Incorporated 

The Hoosier Live Stock Insurance 
company has been incorporated at In- 
dianapolis with $100,000 capital stock, 
to insure against loss of live stock by 
accident or theft. Among the stock- 
holders are Adolph Levy, who has 
helped organize several other live stock 
insurance companies; W. H. Latta, 
president of the Anchor Life; G. C. 
Calvert, manager of the Indianapolis 
Clearing House, and A. C. Keifer, sec- 





retary and business manager of the 
Indianapolis Sun, a daily newspaper. 





Behrens to Read a Paper 

H. A. Behrens of Chicago, United 
States managing agent of the dollar-a- 
month department of the Pacific Mu- 
tual, will read a paper before the next 
meeting of the Detroit Conference on 
“Agents at Auction.” Mr. Behrens is 
one of the best informed men in his 
line of insurance and will produce a 
paper worth listening to. 





Kill Compensation Bills 

The subject of workmen’s compen- 
sation in Minnesota is dead for another 
two years at least, the senate taking up 
the four bills in order last week and 
killing them, one after the other. This 
action meets with general approval on 
the part of liability companies and peo- 
ple requiring liability insurance, as 
well as others. 

There is little prospect that the spe- 
cial committee of the Ohio house, to 
which was committed the task, will be 
able to report an employers’ liability 
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and workmen’s compensation bill that 
will not be fought on the floor. The 
committee’s time to draft the measure 
has been extended to April 13. 


OVER $21,000 THE FIRST MONTH 
Missouri Fidelity & Casualty Gets 


Large Premium Income From 
Day It Starts Business 











The Missouri Fidelity & Casualty, of 
Springfield, which was licensed in Mis- 
souri and Kansas on March 1, made the 
remarkable record of securing a pre- 
mium income of $21,482 in its first 
month of operation. These premiums 
were divided among the various lines 
as follows: Liability, $14,552; health 
and accident, $5,532; fidelity and surety, 
$1,175; plate glass, $163; physicians’ de- 
fense, $60. 

While a great deal of the Kansas 
business was complimentary to W. L. 
Taylor, the new general manager, who 
has a very wide acquaintance in that 
state, the company had perfected an 
agency organization before it was li- 
censed, and it at once became active. 
The company has over 600 stockholders 
in the two states, of whom about 80 
percent are buyers of insurance of 
= classes it writes, and they helped 
also. 

Most of the company’s assets are in- 
vested in farm mortgages. General 
Manager Taylor says that the interest 
income alone will more than pay all 
home office salaries and expenses. 

Up to April 8 the company had not 
— a claim for a notice of acci- 

ent. 





BONDING COMPANIES SUFFER 


Laws Passed in Nebraska Cut Off 
Sources of Revenue—Threats 
of Retaliation 








Bonding companies were hard hit by 
the Nebraska legislature at the ses- 
sion just ended in legislation not in- 
tended for them at all. 

The putting into effect of the guar- 
anty of deposits law, enacted two years 
ago, but recently held constitutional 
by the United States Supreme Court, 
induced the legislature to hold that 
state and county funds will be suf- 
ficiently well protected in the state 
banks without the necessity of deposi- 
tory bonds. Consequently, a law was 
passed putting this opinion into effect. 
The result will be to dispense with the 
necessity of depository bonds aggre- 
gating about $2,000,000 and producing 
about $10,000 annual revenue to the 
bonding companies. 

The bonding companies are not so 
certain about the value of the guaran- 
tee of deposits under the state law, 
especially at the beginning before a 
large guarantee fund has been ac- 
cumulated, and they threaten retaliation 
and self-protection at the same time 
by refusing to sign the bonds of state 
and county treasurers who do not de- 
posit all of their funds in national 
banks, which must still continue to 
give depository bonds. No definite 
Plan of action along this line has yet 
been formulated, however. 

_Next the bonding companies were 
hit by a law enlarging the powers of 
trust companies to serve as adminis- 
trators, executors and in other fiduciary 
capacities relative to estates, without 


WANTED 


Superintendent of Home 
Office for Plate Glass and 
Burglary lines. Splendid 
opportunity for the right 
man. Address, with full 
particulars, 96.-T, 
Care The Western Underwriter. 








the necessity of giving bonds therefor, 
thus curtailing a profitable line of the 
bonding business. 


Can’t Write Automobile in Iowa 

The Iowa bill to permit insurance of 
automobile owners against claims for 
personal injuries caused by the ma- 
chines was defeated. The legislators 
said it would encourage reckless “joy 
riding.” 





PROGRESS OF RESERVE BILLS 





Measure Affecting Liability Companies 
Likely to Pass in Important States 
—Status in Pennsylvania 





The liability loss reserve measure 
recommended by the insurance commis- 
sioners had passed both houses of the 
Connecticut legislature last week and 
there appeared little doubt that the 
governor would sign it. It is part way 
through the legislatures of New York 
and Massachusetts and the expectation 
is that it will become a law in these 
states. If this becomes a fact prac- 
tically all the liability companies which 
do a general business will be obliged 
to conform to it in computing their re- 
serves. 

Commissioner McCullough of Penn- 
sylvania stated last week that the bill 
would be introduced in his state in a 
slightly modified form. This change is 
made to fit the case of the Pennsyl- 
vania Casualty. During the first two 
years in the liability field it put on its 
books a comparatively small amount of 
business, but this resulted eventually 
in some very heavy losses. After that 
its experience became normal. If these 
two years were included in the ex- 
perience on which its reserves would 
be based, it would result in the compa- 
ny’s having to put up a very much 
larger loss reserve than it would if 
these years were omitted or than it 
would have to do a couple of years 
later, when the ten-year period whose 
experience would be the basis for the 
reserve, would begin, immediately fol- 
lowing these two years. 





Massachusetts Accident Appointments 
Megary & Cluxton have been ap- 
pointed Chicago agents of the Massa- 
chusetts Accident with offices with 
Robert B. Thorne in the Security 
building. On May 1 the company’s 
offices will be moved into larger quar- 
ters on the tenth floor of the same 
building. Mr. Megary was in the in- 
surance business at one time, but more 
recently has been with George W. 
Jackson, Inc., the contractor. 

The Massachusetts Accident has re- 
cently appointed Charles W. Lesan 
agent at Toulon, Ill, and Clyde I. Bu- 
chanan, agent at Newton, IIl. 





Surety Association Meets 

New York, April 12—(Special)—The 
Surety Association of America in ses- 
sion yesterday elected H. H. Stryker, 
manager of the Reinsurance Bureau to 
be president, succeeding George Cator 
of the American Bonding. His election 
was opposed by some dominant inter- 
ests in the body. It was reported after 
the meeting that the National Surety 
would be expected to abrogate certain 
contracts with state bankers associa- 
tions chiefly in the west, which were 
considered to have been taken at in- 


WANTED 


Experienced Liability 
Superintendent for 
Home Office. Address, 
with full particulars, 


97-U 


Care The Western Underwriter. 








adequate rates. There are about ten of 
these, it is understood. The applica- 
tion of the Royal Indemnity was up 
for discussion at today’s meeting, but 
it is not believed that the association 
will accept the changes which the in- 
demnity company insists upon. The 
change in the presidency is believed to 





indicate that certain western companies 
disgruntled with the present conduct 
of affairs will not drop out of the asso- 
ciation. The Royal Indemnity will up- 
hold rates whether it joins the associa- 
tion or not. 

A banquet was held this evening at 
the Metropolitan Club, given. by Wil- 








Cincinnati, Ohio. 


UNION CASUALT 


HOME OFFICE—UNION CASUALTY BUILDING 
S. E. Corner Sixth and Walnut Sts., Philadelphia, Pa. 


GENERAL AND SPECIAL AGENTS WANTED 
For Southern Ohio apply company’s offices, 314-315 Mercantile Library Building, 
For Northern Ohio, apply company’s offices, Williamson Building, Cleveland, Ohio, 
Highest Brokerage Paid. Most Liberal and up-to-date Policies Written. 


INSURANCE 
COMPANY 
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PEOPLES HEALTH & ACCIDENT INS.CO. 


of GRAND RAPIDS, MICH. 
Writes most liberal policy. Gives free hospital care in case of accident 


and pays full indemnity besides. 


Splendid opportunities for good agents 


in Michigan. Write company for literature. 








$2.00 annual premium for each $5.00 weekly indemnity for disablement 


due to typhoid fever, yellow fever, typhus fever, scarlatina, smallpox, 

varioloid, diphtheria, measles, Asiatic cholera, cholera morbus, erysipelas, appen- 

dicitis, diabetes, peritonitis, tetanus, pleurisy, pneumonia, acute hydrocele, angina 

pectoris, cerebral apoplexy, brain fever, epilepsy, hydrophobia, sunstroke, cancer, 

malignant tumor, whooping cough, acute cerebro-spinal meningitis, or mumps. 
The original limited health policy which proved the stepping stone to the 
prosperous condition of so many of today’s successful general agents of 
Accident and Health Companies. Still on sale with us. Good territory 
open in connection with 1911 agency terms. 


GERMAN COMMERCIAL ACCIDENT COMPANY 
Head Office: 1011 Chestnut Street, PHILADELPHIA 
$103,000.00 Pennsylvania Insurance Department Deposit. 


Horace B. Merninaer, Sec’y and Gen’! Mer. 














HOOSIER CASUALTY COMPANY 


Lemcke Building, INDIANAPOLIS, INDIANA 


Why did we increase our business 33 per cent and receipts 60 per cent 
during 1910? Because our policy is what the people want. 
Accident, sick and death benefits are paid from any cause. 


Agents Wanted in Illinois, Michigan, Indiana and Pennsylvania 





INTERNATIONAL CASUALTY COMPANY 
HOME OFFICE: SPOKANE 


AUTHORIZED CAPITAL, ONE MILLION DOLLARS 


AUTOMOBILE, FIRE, THEFT AND LIABILITY. 


COMMERCIAL AND INDUSTRIAL ACCIDENT AND HEALTH 
QUnequalled Opportunity for Aggressive Agents. Correspondence Invited 








NOTICE ___ After four years of very suc- 
~~ cessful operation we are 
changing to Stock Basis. Excellent proposition 
to Stock Salesmen. 


622 Metropolitan B'dg., Minneapolis 


R. B. Beson, President, 





THE 








Leading Health and Accident 
Insurance Company 


In the World 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President 


Continental Building 
CHICAGO 
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liam B. Joyce of the National Surety 
personally to members of the associa- 
tion and the Royal Indemnity officers 
were also invited. 





Culver is Appointed 

Ed, L. Culver whose resignation as sec- 
retary of the Royal Indemnity of Omaha 
Was announced some time ago, and one 
of the organizers of the Lion Bonding 
Surety of that city, has been appointed 
general agent of the Western Casualty & 
Guaranty, of Dallas, for Kansas, Nebras- 
ka and western Missouri. Mr. Culver will 
take up his new work at once and will 
maintain headquarters at Kansas City, 
Missouri, and Omaha, Nebraska. 


CASUALTY NOTES 
The Globe Surety has been admitted to 
Kansas. 
The Illinois Surety 
enter kansas. 


R. L. Cramer becomes special agent 
hong American Credit Indemnity at St. 
uis. 


The Equitable Surety of St. Louis has 
been licensed in Illinois. The company 
px $1,000,000 capital, and $250,000 sur- 
plus. 


The National Surety wrote the con- 
tractors bond for the new $85,000 high 
school building being erected at Ashta- 
bula, Ohio. 


Commissioner Mactionald of Connecti- 
cut, receiver of the Aetna Indemnity, has 
filed a statement showing receipts of 
$33,740 and disbursements of $15,695. 


Samuel B. Brewster has been appointed 
superintendent of agencies of the New 
Amsterdam Casualty. He was formerly 
vice-president and treasurer of _ the 
Aetna Indemnity. 


Arnold, Raines & Co., of Little Rock, 
Ark., have just secured the bond of 
Patrick Powers on a $40,000 contract to 
build a dormitory at the Little Rock 
college for the Globe Surety. 

J. J. Murray, general superintendent 
of the Employers Liability, spent part 
of the present week at the Chicago office. 

The Interstate Business Men’s Acci- 
dent of Des Moines has been admitted 
to Michigan. 


The Pacific Mutual Indemnity has been 
licensed in Delaware. Courtland BE. Pier- 
son of Wilmington, Del., formerly man- 
ager of the Republic Indemnity, takes 
charge of the state for the Pacific Mu- 
tual Indemnity. 

The Prudential Casualty, which has en- 
tered Missouri and appointed Robert K. 
Meeker & Co. of Kansas City general 
agents for the western half of the state 
is now negotiating with agencies in St. 
Louis to take the eastern part of the 
state. 

There was introduced in the Ohio 
House Friday, by Mr. Fellinger, of Cuy- 
ahoga, who has been instrumental in in- 
troducing considerable insurance legisla- 
tion, a bill to permit companies writing 
sprinkler insurance to do this class of 
business in the state. 

Glover & Coons is the style of an 
agency formed at Louisville to handle 
fire and casualty lines. It will represent 
the Globe Surety of Kansas City and the 
Prudential Casualty of Indianapolis, 
and will announce its fire underwriting 
connections in the near future. 

James Watt, president of the German 
Savings Bank of Des Moines, and di- 
rector and treasurer of the Great West- 
ern Accident, died on a Pullman sleeper 
while riding through Kansas, April 6. 
Mr. Watt was a life long friend of Presi- 
dent Hawley of the Great Western. 

R. L. Stewart, formerly with Wood- 
worth & Stewart, has been appointed 
agent for the Royal Indemnity for Kan- 
sas City. George H. Moore & Co., who 
have an agency for the Royal at Indi- 
anapolis, have been given the agency 
of the Royal Indemnity for that city. 

The calendar committee of the Ohio 
house has advanced, so that they prob- 
ably will be acted on Thursday or Fri- 
day, the Jenkins bill to permit the writ- 
ing of physicians’ protective insurance in 
the state, and the Morris bill to permit 
mutual live stock insurance companies 
to accumulate surpluses. 

The executive committee of the New 
York State Federation of Labor has de- 
cided to ask the legislature to pass an 
act for the benefit of men in hazardous 
employments. It is proposed to have the 
state, employer and employee contribute 
to a fund with the state as the official 
custodian. The federation also proposes 
to draft a measure holding corporations 
liable for compensation in case of acci- 
dent. It favors the fellow servant rule 
being abrogated. 





is preparing to 





Most le would be willing to work for their 
money if it were not such a slow process.— 
Chicago Record-Herald. 


WANTED SALESMEN—To handle the 
best Accident Insurance for business men 
on the same plan as the Traveling Men’s 
Association. $5.00 Policy, $9.00 a year. 
Write Ernest W. Brown, ag! hag In- 
ter-State BUSINESS Men’s Acc., Observ- 
atory Bldg., Des Moines, Iowa. 








NEWS OF FIRE PROTECTION 


OHIO FIREMEN WILL INSPECT 





Fire Prevention Association Sends Out 
Blanks and — In Some Cities 
tarts 


The Ohio State Fire Prevention As- 
sociation has taken the first actual step 
in putting in operation its plan to se- 
cure adequate and general inspection of 
buildings by firemen of the regularly 
constituted fire forces of the cities; 
and Ohio is the first state in which 
the system has been put in operation. 

The committee to draft a form of 
inspection for this purpose, which con- 
sisted of A. C. Speed, chairman; J. O. 
Dye and C. T. Deatrick, reported a 
form that for completeness, concise- 
ness and simplicity could hardly be ex- 
celled. 

One thousand copies of this form 
were sent last week to Akron, whose 
fire chief there has been cooperating 
heartily with the association and its 
various committees. As rapidly as 
possible other cities will be supplied, 
and it is intended that every city in 
the state with a fire department worthy 
of the name, ultimately will be sup- 
plied and making regular reports. 

If the reports develop conditions 
that the local chief is unable to handle, 
under his general powers or the local 
ordinances, the aid and interest of the 
association will be enlisted. If it is 
found that the association cannot rem- 
edy conditions, they will be put up to 
the state fire marshal. In this manner 
an effective inspection under adequate 
supervision, with absolute cooperation 
of all interested, is expected to be at- 
tained. 





Gasolene Ordinance for Indianapolis 


Tanks for the storage of gasolene 
have been placed in front of drug 
stores, grocery stores and garages in 
Indianapolis for convenience of auto- 
mobilists and these have been with- 
out regulation or supervision by the 
city. The board of public works has 
now taken the matter up with the in- 
surance representatives, and with T. S. 
McMurray, Jr., publisher of the In- 
dianapolis Inspection Bureau, who 
recommends that an ordinance be 
drawn from the rules and regulations 
of the National Board. The ordinance 
would apply not only to the tanks in 
question, but in general to the storing 
of all explosives. The present ordi- 
nance is said to be inadequate. 





Conditions at Storm Lake, Iowa 

The water pressure at Storm Lake, 
Iowa, has until recently been averaging 
15 to 18 pounds. There has been only 
one man at the pumping station and 
he was on duty just half the time. It 
is said, however, the council elected re- 
cently will employ two men so as to 
have one on duty all the time. Last 
June, when a sanitarium burned, the 
records show the pressure was but fif- 
teen pounds and it took three quarters 


of an hour to get up a good pressure. 
The loss was total. 

Electric wiring in the town is said to 
be old and in bad condition. The alleys 
are untidy. The mayor’s attention was 
called to the conditions and it is said 
he will have the support of the new 
council in improving matters. 





Better Protection for Wausau 

The city council at Wausau, Wis., 
passed a resolution to put into com- 
mission the two fire stations built one 
year ago. This will go into effect May 
1. The stations are located in the un- 
protected parts of Wausau on the 
north and south. This gives the town 
four stations in all. New hose has been 
added to the equipment. 


Conditions at Omaha 

Owing to the law which limits fire 
department expenses at Omaha to 
$190,000, and the law automatically in- 
creasing the pay of firemen who have 
been in the service a certain length of 
time, the fire and police board finds 
it impossible to open the newest fire 
engine house. All the houses have been 
running with short forces this year. 

A lively crusade for the cleaning up 
of the city is under way, and the fire 
warden will enforce the ordinance re- 
lating to the storage of gasolene, 
passed a year ago. The deputy state 
fire commissioner is going after some 
of the buildings where rubbish is al- 
lowed to accumulate. 

A new automobile fire truck has ar- 
rived and will be put in service. The 
city, however, is still dependent upon 
a single 36-inch main from the fire 
station at Florence, Neb. 


FIRE PROTECTION NOTES 


Bonds to the amount of $17,500 have 
just been voted by Bridgeport, Neb., to 
build a waterworks system. 

Muskegon, Mich., will add a new fire 
engine to its equipment in July and in 
the meantime two old engines have been 
engaged for use in an emergency. 

The fire department of Sturgis, Mich., 
will have its headquarters in the future 
in the rear of the city hall, with a man 
and fire team on duty all the time, 

The Helena, Ark., fire department has 
installed a new 40-foot hook and ladder 





truck, with chemical engine attached. It 
is the latest thing in fire apparatus seen 
in Arkansas. 


The city council of Texarkana, Texas, 
has purchased two combination chemical- 
hose wagon automobiles manufactured by 
the White Company of Cleveland, Ohio, 
at $4,412.50 each. 

The St. Louis Fire Prevention Bureau 
will try to secure the passage of an or- 
dinance forbidding the sale in St. Louis 
of fireworks containing anything but 
black powder, and another forbidding the 
sale of the “criminal” or parlor match. 


At a recent meeting of the Saginaw, 
Mich., real estate board a resolution was 
passed advocating the purchase of two 
fire engines, one for each side of the river. 
The recent Eddy fire is pointed to as 
demonstrating the insufficiency of the 
present equipment. 


The Indianapolis board of public works, 
following the agitation since the New 
York fire, has ordered all wires in the 
business section of the city to go under- 
ground and the public service corpora- 
tions have begun the work, which is to 
be completed by Sept. 1. 

The Indianapolis Commercial Club is 
making plans for an observance of the 
Fourth of July which will not be at- 
tended with the usual hazards to life and 
property. A part of the plan will be the 
enforcement of the ordinance prohibit- 
ing the use of giant firecrackers and 
dangerous explosives. 


There is considerable talk of the city 
of Ashtabula, Ohio, purchasing the 
water works which is now owned by a 
private corporation. The water company 
has made _ several propositions to the 
city officials and the city has had an 
auditor from Cleveland going over the 
books of the water company. What the 
outcome will be is not known. 


Safety Director I. M. Hadcock, of Ash- 
tabula, states that all the bids for the 
new auto fire fighting apparatus will be 
rejected on account of being too high in 
price. It is not Known at this time what 
the next move will be, but it is thought 
that the city will advertise again for 
more bids. There is considerable talk 
of having one of the harbor tugs fitted 
up with pumps and hose to better pro- 

u. 1. a@rine and dock property. 


Building Inspector T. A. Winterrowd of 
Indianapolis, in revising the building 
ordinances, will insert a provision that 
all buildings hereafter erected within the 
mile square, which takes in the business 
section, shall be _ fireproof. In these 
“inner fire limits,” the present law re- 
quires brick or stone walls but wood 
construction is permitted for the interior. 
The new code will also cover reinforced 
concrete construction, the only require- 
ment concerning it in present laws being 
that it shall be equal in thickness and 
strength to brick construction. 





Agents 


kind. 


WAKE UP—render some real service to the assured. 
Make a few inspections—see how many of your cus- 
tomers could use fire doors. We make the approved 
RICHMOND SAFETY GATE COMPANY 
RICHMOND, INDIANA 











STREMEL BROS. 


1304-20 N. 3rd Street 


Standard Fireproof 
Doors and Windows 


The kind that reduces your Insurance Rates 


All our Windows and D . - WE: 
beer the Underweitess Labal Minneapolis, Minn. 














The BOWSER System 




















= of their contents. 


(he The outfits procure the measure ef s 


re afety 
Underwriters and comply with all local erdinances. 
WRITE FOR BULLETIN NO. 32 


S. F. BOWSER & (0., Inc., Ft. Wayne, Ind. 


Fireproof Storage 
of Gasolene and Oils 


That the most inflammable liquids can be handled with absolute 
safety is conclusively shown by the Bowser record: 
Bowser storage systems have been sold during the past 25 years, 
and not one of them has ever caused a fire. 
outfits were dug out from the ruins of San Franeisco and emptied 
Not one exploded. 
caused almost daily by explosions of gasolene and other liquids, 
a this is a remarkable record which should be borne in mind by 
insurance men and users of oil alike. 


Over 500,000 
118 Bowser gasolene 


In the face of the fires 


prescribed by the National Board of Fire 
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WESTERN UNION MEETING 


(CONTINUED FROM PAGE 1) 
out the field with the various bureaus 
where their services are most needed. 
President James’ Address 

Several important recommendations 
were made in the address of President 
Fred S. James. One, was that until 
the Western Insurance Bureau, which 
includes the leading nonunion compa- 
nies, was prepared to come nearer the 
union scale of commissions outside the 
excepted cities, the union companies 
should be careful not to tie their own 
hands in those excepted cities by mak- 
ing any agreement with them in the 
matter of commissions. 

Another was that it might soon be 
desirable to undertake to regulate com- 
missions in other lines of business than 
fire and tornado insurance when writ- 
ten by fire companies or by separate 
corporations cuntrolled by them. Many 
companies are taking on automobile, 
liability and other casualty branches, 
and it has been suggested that if they 
are deft free to pay whatever commis- 
sions they choose, they can secure an 
important advantage over their asso- 
ciates who confine themselves to the 
fire branch in competing for the 
business. 

Wants Uniformity in Schedules 

President James also recommended 
uniformity in schedules, revision of the 
present rules, and permission to include 





- 
Wanted—Fire Agency 
I want to buy for cash an established fire insurance agency 
in some thriving Ohio town of from 5,000 to 30,000 popu- 
lation. Replies to this advertisement ean give full details of 
the agency for sale, with the assurance that all such 
information will be held in strictest confidence. 

Address, 95-S 

Care The Western Underwriter. 








Prominent Chicago Agents 


Members of the Chicago Board of Underwriters 


RED 
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Ss. JAMES & CO. 
LA SALLE STREET, CHICAGO 





d Underwriters. 
GRITCHELL, MILLER, 
WHITNEY & BARBOUR 


2 S. La Salle Street, Chicago 
Sole Agents: Phoenix of London; Springfield F. 








& M.; American, N. J.; Commercial. Union; Spring 
Garden; Security, Ct.; County, Pa.; Camden, 
= La.; Pelican; Western ve; : 





CHAS. A. NEWTON ®& CO. 


29 S. La Salle Street, CHICAGO 


Agents for Newark Fire, Newark, N. J., Capital Fire. 
Concord, N.H., State Fire, (Ltd.,) Liverpool, Eng.. 
Nationale of France, Pot Williamsburgh City Fire, 
New York. Virginia F. & M., Richmond. Also Special 
Contracts for Fire and Automobile I with 
Underwriters at Lloyd's, London. 


INSURANCE STOCKS 
Qyotations as furnished by 


E. S. BAILEY 
66 Broadway, New York City 











FIRE COMPANIES 

Approximate Bid Askec 
Annu Price Price 
Company Dividend P. Cc. P.C 
EE Kk ers |: 200 205 
Commonwealth ...... 10 326 aie 
Continental ......... 40 1060 1075 
Pmpire City ....+.+-- 8 126 enna 
Fiid.-Phenix ......... V 333 340 
Ger. Alliance ........ 15 270 300 
Ger. American ...... 30 575 585 
Germania (50) ...... 18 280 29% 
Glens Falls ($10).... 30 1525 Bie f= 
Globe EE 40 4765 500 
Hanover ($50) ...... 15 225 oes 
o Shag poesectecece 30 700 715 
Nassau ($50) ........ 10 165 175 
Niagara ($50)........ 20 290 305 
North River ($25) .. 10 160 165 
Pacific ($25) ........ 14 185 wandie 
Peter Cooper ($20)... 6 90 105 
Stuyvesant .......... 10 150 Pie 
United States (25)... V 90 100 

Westchester ($10) .. 40 455 . 


Wmsburg City ($50). 20 370 


fire and tornado insurance under one 
form, or attaching a tornado rider to 
the fire policy. 
The report of the governing com- 
mittee, presented by Chairman Walter 
H. Sage, reviewed the work of the or- 
ganization, advocated graded as com- 
pared with the contingent plan of com. 
missions, suggested that the railroad 
subrogation waiver clause be made ad- 
visory instead of mandatory and recom- 
mend that the writing of sprinklered 
business on the term plan be con- 
sidered. 
Sticks to Graded Commissions 

On the question of contingent com- 
missions the governing committee held 
that while this plan was meeting with 
favor in some quarters, the commit- 
tee still believe that the present 
graded commission rule was operating 
satisfactorily, this being shown by its 
recent adoption by other important or- 
ganizations. It having been suggested, 
however, that the Union might desire 
to discuss contingent commissions an 
opportunity would be given to any 
member who might wish to bring the 
question up. 


Get Nothing “On” Hartigan 


The investigation of the insurance 
department in Minnesota under Mr. 
O’Brien and Mr. Hartigan, as being 
conducted by a committee of the house, 
has speedily dropped from serious into 
continuous comic. The committee it- 
self is not taking its work seriously, 
and a portion of the members have 
practically refused to participate of late. 
The developments have been very small 
indeed, so far, there being nothing to 
which any legal exception could be 
taken. The basis of the objections is 
practically that the things done were 
not proper, but it is shown that they 
were all done with the approval of the 
attorney-general. 


March Fire Loss 


The fire losses of the United States 
and Canada for the month of March 
as compiled from the records of the 
Journal of Commerce show a startling 
increase over the customary sum 
chargeable to March, the total being 
$31,569,800, as against $18,465,550 for 
the same month in 1910. 

The following table gives a com- 
parison of the fire losses of the first 
three months of this year with those 
of the same months of 1909 and 1910: 











1909. 1910. 1911. 
Jan. ...$22,735,000 $15,175,400 $21,922,450 
Feb. ... 16,131,000 15,489,350 16,415,000 
March . 13,795,400 18,465,550 31,569,800 
Total $52,661,400 $40,130,300 $69,907,250 
March was disastrous from a fire un- 


derwriting standpoint and has unques- 
tionably weakened some of the smaller 
companies. Barring September, 1910, in 
which there were several forest fires, 
March, 1911, exhibits the highest loss in 
one month ever shown except where some 
general conflagration occurred. 





Ask Receiver for Indiana Company 

A suit has been begun in the su- 
perior court at Indianapolis by the 
Raymond Syndicate, a corporation of 
Massachusetts, asking for the appoint- 
ment of a receiver for the Ohio In- 
surance Company, of Madison, Ind. 





The_plaintiff says it has been unable to 
collect on two policies on a brick and 
frame building at 7 Sherman street, 
Charleston, Mass., which was damaged 
$12,600 by fire April 14, 1910. The 
policies called for $3,500 and the pro 
rata claim is $1,500. 

A claimant from Texas recently 
spent considerable time in the north 
trying to collect on a policy for $1,000. 
The company, however, denied liabil- 
ity in that case. It is a special charter 
compaay not under the supervision of 
the insurance department. It has been 
doing a surplus line business. 





‘ Retires From Four States 

he Virginia State of Richmond h - 
tired from Illinois, Indiana, Missourl and 
Pennsylvania outside of Philadelphia, and 
the Philadelphia suburban territory, and 
reinsured its business in these states in 
the Western of Toronto. 





Adopts New Sprinkler Schedule 

New York, April 12.(Special.)—The New 
York Fire Insurance Exchange at today’s 
meeting adopted a new sprinkler schedule 
being a modification of the one adopted 
about five years ago. It makes certain 
risks eligible to be rated under this 
schedule not possible formerly and pro- 
vides a lower base rate where there is 
more than $500,000 insurance in force. 





Kentucky State Board Meeting 
Louisville, Ky., April 12,—(Special.)— 
The Kentucky state board decided today, 
subject to approval by the members, to 
hold the semi-annual meeting at French 
Lick Springs, Ind., June 15, 16 and 17. 





Tornado Losses in Kentucky 








Louisville, Ky., April 12.—(Special.)— 
Violent storms throughout central Ken- 
tucky during the past week have caused 
tornado losses on tobacco barns to assume 
heavy proportions. The Kentucky Board 
some time ago endeavored to increase the 
rate from one half to 1 percent on this 
business, but failed to do so owing to the 
opposition of the farm departments of 
some companies. The exceedingly large 
losses now being suffered emphasize the 
correctness of the board’s position. One 
field man reported receiving 25 loss no- 
tices in this connection. 





Must Bring Many Suits 

Lincoln, Neb., April -12.—(Special.)— 
The supreme court of Nebraska has held 
that Frank C. Burke, receiver for the 
Mutual Hail Insurance Company, may 
not begin a suit in Lancaster county for 
the collection of an assessment from all 
members who live in other counties. 
When the company became defunct the 
liabilities were $13,277.95. There were 
no assets. An assessment of $11.25 per 
acre insured was decided upon and suit 
for the collection of the assessment was 
begun in’ the district court of Lancaster 
county against 254 policyholders, only 
three of whom live in Lancaster county. 
The decision of the supreme court will 
require the bringing of new suits 
against 251 of the members of the de- 
funct company. 





MISCELLANEOUS NOTES. 


Eugene McGivney has resigned as com- 
missioner of Louisiana and will practice 
law at New Orleans. His successor is 
Emile J. O’Brien, head clerk in the office 
of the secretary of state. 

The Brokers Association of New York 
held a meeting last Saturday to protest 
against the cuts in commission on liabil- 
ity business. Also against cuts in com- 
missions on fire business. 

Governor Hadley of Missouri has 
signed the bill limiting promotion ex- 
penses of companies to 10 percent and re- 
quiring agents for the sale of stock to be 
licensed by the insurance department. 

Edward B. Creighton has_ resigned 
from the firm of Henry W. Brown & 








Central Insurance Co. of London 
Northwestern of Liverpool 


adjusted and paid through this office. 
Prompt attention. 
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(Life Co. stocks quoted upon request.) 





Keep this Ad"—You may Need our Facilities 


Liverpool Victoria Insurance Corp., Ltd. 
BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 


Only legitimate surplus lines at full tariff rates entertained on the heavy value risks 
after the capacity of the local agents is exhausted.—Your business protected.—Strong 
Companies.—Standard form policies issued without a Warranty Company.— Losses 


The Highest Class of Surplus Insurance 


FRED S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high-class English 
Companies for SURPLUS BUSINESS: 

Essex & Suffolk Equitable of England 
Legal Ins. Go. of London 
Gresham of London 


pplications in Central and Western States should be addressed to 


HERBERT DARLINGTON 


39 S. La Salle Street, CHICAGO 





Co., of Philadelphia, to become insurance 
manager of the Berwin-White Coal Min- 
ing Company. Mr. Creighton was for- 
merly secretary of the Underwriters As- 
sociation of the Middle Department, 

The city of Lexington, Ky., has or- 
dered a Knox triple combination engine 
and hose wagon; a Knox combination 
chemical engine and hose wagon, and 
2,500 feet of hose. The automobile equip- 
ment will be delivered in the near future. 
The New York department is advising 
certain foreign and marine companies that 
they must report all losses paid on their 
business whether paid by home offices or 
not. The examination by the department 
has shown irregularaties in this matter 
not reported in annual reports to the in- 
surance department. 

Nine bills reorganizing the Pennsyl- 
vania department have been introduced 
at Harrisburg by Senator Adams. One 
bill provides for the insurance commis- 
sioner taking over delinquent corpora- 
tions ike New York does, The powers 
of the commissioner are increased and the 
salary is raised to $7,500. There are sep- 
arate bills covering incorporation of all 
kinds of companies and regulating all 
branches of the business. 





Security, Conn.—The company will at 
ance apply for permission to do business 
in Wyoming. The state will be handled 
Agent Crockett of Pueblo, 
who now handles Colorado for the 


by Special 
Colo., 





Ralph Hirsch—Ralph Hirsch 
neapolis, special agent of the 
National, is ill with pneumonia. 


DIRECTORY OF 
Independent Adjusters 


COLORADO 


CHARLES F. WILSON 
801 Gas & Electric Bldg., Denver 
Territory: Mountain field and Black Hills. 
Consulting authority on underwriting 
and adjustments. 


ILLINOIS 
T. L. MAITLAND 
Room 158 Natl. Life Bldg., 
Phone Cent. 6155 
ADJUSTER OF FIRE LOSSES 
ILLINOIS 
Quincy Adjustment and 
Service Bureau 
___ GEORGE C._ GILL 
ILLINOIS 
CHAS. P. ENGLEMANN 
19 South La Salle St., Chicago 
Adjuster of Fire Losses for Companies 


INDIANA 
I. H. ODELL 
110 Upper Second St., Bvansville 
Adjuster of Fire and Inland Marine Losses 


of Min- 
Prussian 


























KANSAS 
ALEX. S. HENDRY 
McPherson 
Adjustments—Field Work—lInspections 
KANSAS 


Warren Adjustment Bureau 
BR. B. Warren, Manager and Adjuster 
‘Wichita 


FIRE LOSSES 


MICHIGAN ; 
JOHN ROWSON 
401 Ashton Bldg., Grand Rapids 
Long Dist. Phones: Bell 110; Cit. 1279 
ADJUSTER OF FIRE LOSSES 


MICHIGAN 
ALLEN C. FRINK 


Kalamazoo 
Phones: Office 288; Residence 110 
FIRE AND AUTOMOBILE LOSSES 


MICHIGAN 


Ww. Ss. WRIGHT 
10 Harlow Block, Marquette 
Telephone 700 
ADJUSTMENTS AND INSPECTIONS 
MINNESOTA 
JNO. B. LEE CO. 
15 North Fourth St., Minneapolis 
ADJUSTER OF FIRE LOSSES 


MISSOURI 
JOHN A. TRENT 
409 Postal Tel. Bldg., Kansas City 
FIRE AND TORNADO LOSSES 


OHIO Sea 




















CHAS, F. KNECHT 
9 East Second St., 
ADJUSTER OF FIRE LOSSES 


OHIO 





HOMER HOOD 
629 - Bldg., Toledo 
Home Phone, A-5131; Bell, 18 





Adjustments and Special Inspections 
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GREATEST 
COM PANY 
CHICAGO 
LARGEST 
ILLINOIS 


INSURANCE IN FORCE 


$54,000,000.00 


WANTS GOOD MEN 
WILL PAY THEM WELL 





FEDERAL LIFE INSURANCE C0. 


ISAAC MILLER HAMILTON, President 


CHICAGO 
Capital, Surplus and Reserves $ 2,500,000 
Insurance in Force 17,000,000 


Policies which sell. Profitable Contracts for Agents. Desirable avail- 


able territory. ill enter new a rite us your 
ambitions we may help you realize 


We have two excellent opportunities +a able. capable, reliable men. 
Liberal compensation—write or see us. 


Have you seen the results on our matured endowments? 











Will You Be Better Off in Ten Years? 


Become a successful life in- 
surance salesman for The 
Prudential and you need not 


fe. WAS Th 
STRENGTY OF.) 
GIBRALTAR + \# 


Pega Worry about the future. 


Write us about an 
Agency 





THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 
Incorporated as a Stock Company by the State of New Jersey 
JOHN P. DRYDEN, President Home Office, NEWARK, N. J 


THE NORTHERN LIFE 


Insurance Company 


OF ILLINOIS 


ROCK ISLAND, ILL. 


HOPE THOMPSON, President 


Our “Common Dividend” Policy is the best seller on earth. 

A DIVIDEND POLICY AT A NON-PARTICIPATING RATE. 
Every Policy Registered and Reserve deposited with the State. 
Liberal Commissions, or Salary and Commission. 

Have you Ambition and Ability? Come and grow up with 


A RAPIDLY DEVELOPING COMPANY 














The Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President; CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Issues All Standard Forms of Ordinary $500 to $10,000 


PROGRESS BY FIVE-YEAR PERIODS 


Year Assets Income Amt. Insurance 
1889 $107 864.00 $57.512.00 $1,537,430 
1894 137,825.64 188,250.00 3,691,843 
1899 407,217.00 524,219.00 10,881,961 
1904 1,074,653.73 1,139,326.96 25,715,285 


4,869,882.22 2,103,595.89 44,780,907 
1910 5,614,764 2,693,267 49,245,028 


FIRST _IN BENEFITS TO POLICYHOLDERS 
MAXIMUM DIVIDENDS MINIMUM NET COST 


THE MUTUAL LIFE 
Insurance Company of New York 


Paid Policyholders in 1910, $56,751 ,062.28 
Apportioned for Dividends in 1911, $13,539,333.07 


For terms to producing agents, address: 


GEORGE T. DEXTER 
n ice President 
NEW YORK, N. Y. 








34 Nassau Street. 








A GENERAL AGENCY IS OPEN IN THE STATE OF 


ILLINOIS 
For one of the best Old Line Companies in America. 


Address §69-S, Care The Western Underwriter. 








ASSETS $22,889,869.97 LIABILITIES $21,670,881.92 
ASSETS IN EXCESS OF ALL LIABILITIES TO 
POLICY HOLDERS 
$2,169,028.05 


SURPLUS INCREASED IN NINETEEN HUNDRED AND 
TEN, TWENTY-THREE PER CENT. 


$213,000.00 


IF YOU ARE NOT A GENERAL AGENT, WHY NOT BE ONE? 
Communicate Direct with the Home "Office of the 


Pittsburgh Life and Trust Company 


. C. BALDWIN, President 


——— 1010 


The State Life Insurance Company 


INDIANAPOLIS 
Unequaled in Solid Achievement 


Assets, Dec. 31, 1909, $8,580,830.58 Surplus, 1909...... $1,174,606.34 
GROWTH UNPARALLELED 


Ns idk hE aaee inne cote $1,001,409.00............ 0-5 $ 27,775.00 
190B.e00 cose esse seeseeeesese 1,023,700.00...----. +--+ +++ 153,161.00 
en ana BIE dns s208-<ner-aees 314,044.74 


Eight Million Dollars in Securities Deposited with the State of Indiana 


This is $848,861 More Then & Required by Law 
Most attractive Agency Contracts. Our Contract direct with the 
Company. ee pt omen aS ely a ne ry Fro 2k [ny ng hol Tigo 


nal Agee, CHAS. F. COFFIN, 2nd Vice-Pres., 1231 State Life Bldg. 











THE OHIO STATE LIFE 


1 to Ohio people everywhere, bepnuen of the, gestostion 
eS 


Laws and the 
reced > wh. thru the administration of the Ohio “opartment, 


he xz best im the country. 
the advantages. 


Se as es ene leneadhaa oiacnnidt chide eOtien 








THE COMPANY, - - Columbus, Ohio 





THE LINCOLN LIFE 


Is a clean, progressive, successful company. The Pocket Index tells 
the story. Up-to-date policies. Nonforfeitable eee to good 
men. Operates in Indiana, Ohio, Michigan and Pennsylvania. 


Address HOME OFFICE, FORT WAYNE, IND. 
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N OFFICER of one of the lead- 
A ing, old established life compa- 

nies of the country that has al- 
ways been on the annual dividend basis 
makes a statement that is significant. 
He says: 

“This company has always protested 
the exploitation of dividend illustra- 
tions, and particularly through general 
publication in the insurance press. The 
competition in the field today is based 
chiefly upon present dividend payments. 
In fact, many of the companies have 
gone wild upon this proposition, and 
it is certain that some of them will in 
a few years be compelled to revise their 
dividend scale downwards. 

“Life insurance was never intended 
to be a dividend proposition, and it 


is a mistake to emphasize so strongly 
that phase of the business.” 


In the palmy days of deferred divi- 
dends, there was always disappoint- 
ment in that the actual results came 
so far from meeting the estimates of 
the companies and agents. The policy- 
holders felt that they were not get- 
ting what they were entitled to, and 
excess earnings were being used in ex- 
travagant race for business. After the 
Armstrong investigation there was a 
tendency to emphasize dividends and 
competition has become a contest for 
lowest net cost. Some very handsome 
dividends are being paid and compa- 
nies in their advertising literature are 
showing -the large sums set aside for 
dividend purposes. 

The official quoted is very willing 
for the policyholders to have all to 
which they are entitled. We imagine 
he foresees a day, if the present com- 
petitive conditions continue, when some 
companies will be tempted to strain 
a point and pay more in dividends than 
have actually been earned. In fact, this 
charge has already been made against 
some companies. 

No one will object to an aim at 
legitimate net cost. The policyholders 
should have every dollar in excess of 
what they pay in mutual companies 
that is not used for legitimate purposes 
and to keep the surplus on a safe basis. 
The point the official lays stress on is 
that companies seem to be making divi- 
dends the primary object instead of 
protection itself. Agents, we presume, 
according to his opinion, base their 
sales arguments on the dividends that 
will be paid rather than on the merits 
of the insurance plan of protection. 
Dividends are an incident. Protection 
is the fundamental. 

It is well for some one to sound 
the warning cry now and then. While 
at present no company, in our opinion, 
has overstepped the line of conserva- 
tism, yet if the dividend competition 
keeps keen and sharp there may be a 
race in that direction that will tend to 
weaken a company. 





The amounts of premiums received 
by the People’s Savings Bank of Brock- 


Bank have recently been compiled by 
the Massachusetts state actuary. The 
premiums of the People’s Bank were 
$28,069.12 for 1910 and $11,272.64 for 
1909. The premiums of the Whitman 
Bank were $29,672.49 for 1910 and $14,- 
104.65 for 1909. The combined receipts 
of the two institutions were $57,741.61 
in 1910 and $25,377.29 in 1909. This 
shows that “over-the-counter insur- 
ance” has not made the astonishing 
progress which was predicted. 





Agency departments are giving much 
thought these days to the great waste 
of time and money in employing men. 
Thousands of agents are contracted for 
and out of this great number but a 
small percentage stick and succeed. 











points and objections will rise. When 
they do arise and arguments are ad- 
vanced or an explanation made to meet 
them, the agent will have them im- 
pressed indellibly on his mind. 

The time to spend on an agent is 
the months of his early career when 
he is making his way. Then he needs 
help, encouragement, a boost. Infor- 
mation will be acquired by a man 
in his work until he is absolutely 
his own master, and until he knows 
all the points of the game. When that 
period is reached, then it is time to 
get a new man and train him. 





It takes courage for a man to vol- 
untarily reduce his income for the ben- 
efit of some one else. The Armstrong 
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F. A. CHAMBERLAIN 
President Security National Bank 


E. W. DECKER 


Vice President Northwestern National Bank 


Cc. T. JAFFRAY 
Vice President First National Bank 


E. L. CARPENTER 
Shevlin-Carpenter Co. 
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NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


Minneapolis, Minnesota 
LEONARD K. THOMPSON, President 
DIRECTORS 


JOHN T. 


Vice President and Counsel 








T. B. JANNEY 
President Janney, Semple, Hill & Co. 


L. K. THOMPSON 


President 
B. F. NELSON 
President Hennepin Paper Co. 
A. A. CRANE 
Vice President First National Bank 
BAXTER 








Total Paid Policyholders 
Insurance in Force 


Surplus 


JANUARY 1, 1911 


. . $ 6,085,426.91 
9,231,597.18 


The simple record of any company is 
the strongest offset to such an asser- 
tion. Competition is entirely too strong 
these days to permit a company to 
contest a case even on legitimate tech- 
nical grounds. The adverse advertis- 
ing it would receive would be a deter- 
rent. Companies may have a dishon- 
est management, but they are com- 
pelled by the very law of self-preserva- 
tion to pay legitimate claims. Take a 
big company like the Northwestern Mu- 
tual for instance. On Jan. 1 it had on 
its books resisted death and other pol- 
icy claims amounting to $161,160. Some 
of these are a dispute over dividends. 
The contest is due in some cases to 
suicide, policy not being in effect when 
death came, dispute as to heirs, and 
so on. 





President Wing of the Provident 
Life & Trust says in his annual report 
as to insurance on women: 


“With this company there seems to 
be a tendency toward an increasing 
proportion of the number of women 
insured. At the end of 1909 the num- 
ber of women holding policies in this 
company was 4,777 and of men 56,622, 
or one woman to about twelve men. 
Twenty years earlier the proportion 
was about, one to twenty. With the 
care taken in acceptance of all our 
risks there is no reason for discrimi- 
nation against women. The mortality 
experience of this company, to the close 
of 1909, has been more favorable for 
women than for men. The actual 
deaths of women have been 577/10 
percent of the number expected, while 
the actual deaths of'men were 608/10 
percent by the same mortality table.” 





President John M. Taylor of the 
Connecticut Mutual, uses some strong 
language in treating of the twister and 
abstract man. He says: 





26,84 1,937.00 
294,718.60 














A DISTINCTIVELY WESTERN COMPANY 
Desirable Agencies open to Men of Ability and Reliability 




















CAA. 








Adding the money actually spent out 
on these men to the cost of training 
them and the aggregate climbs up into 
big figures. There is something wrong 
with the system or plan followed. The 
general opinion is beginning to prevail 
that there is too little preliminary train- 
ing given to agents. A prospective 
agent is given a rate book and sample 
policies, an. applicant blank or so and 
some literature, and he is expected 
to produce. And he does not do it. 
It is useless, of course, to expect to 
absorb a mass of life insurance infor- 
mation at one or two meals and hope 
thereafter to remember all that has 
been told. The most valuable infor- 
mation will be required in connection 





ton, Mass., and the Whitman Savings 





with the actual canvass. All sorts of 


law caused a big reduction in the com- 
pensation of many agents. It was not 
a voluntary action on part of the 
agents. But recently the general 
agents of the Fidelity Mutual Life 
met at the home office and agreed to a 
reduction of commissions on certain 
forms of policies. The men did this 
in order to give the company an oppor- 
tunity to pay larger dividends. The 
Fidelity Mutual is operating under the 
Armstrong law and thus its commis- 
sion scale is limited. But even now 
there is a further reduction. This is an 
excellent commentary on the loyalty 
of the general agents. 





Agents often meet the argument that 
companies frequently contest claims. 





“Into the light of th’s widening men- 
ace to legitimate and stable insurance, 
and into the procession of dupes, there 
stalked a more sinister figure than the 
promoter. He aforetime—too long a 
time—called himself an “Agent,” 
‘Broker,’ or ‘Special’; and, driven out 
of reputable company associations, he 
changed his coat of many colors, and 
flowered into an ‘Abstracter and Audi- 
tor.” To evade personal liability he be- 
thought himself to incorporate, and 
became an ‘Abstract and Audit Com- 





pany.’ In this guise, the old twister 
set to work. Who is he? It is he who 
has done more harm, in_ individual 
cases, to the system of straight life in- 
surance, than any other virulent mi- 
crobe. It is he one has persuaded and 
coerced, by false estimates and mis- 
representations, men and women to 
surrender their policies in sound com- 
panies, with fixed and safe interests 
and values; to take out new ones, at 
their older ages and at the larger 
premiums; or to drop their protection 
altogether—and for what? Solely to 
line his pockets, from his personal com- 
missions on these exchanges. 





Pondering over possibilities will not 
alter realities—the stern facts of life 
and death, these situations which life 
insurance covers so much better than is 
possible by any other process. 
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BELIEVES IN 


AGENT WOULD DEVOTE ALL 
TIME TO LIFE INSURANCE 


ONE LINE 








Shows Disadvantages in Dealing With 
Various Kinds of Indemnity 
Among His Customers 





Life men entertain different ideas 
as to the desirability of writing other 
lines of insurance than life. Some have 
a fairly good accident and health pre- 
mium income. Others have a fire and 
casualty business. A Penn Mutual 
agent gives some thoughts on the sub- 
ject, he being a firm believer in the 
one line plan. He says: 

“Show me a life agent who makes, 
on the side, $300 a year on personal 
atcident insurance, $300 a year on lia- 
bility insurance, $200 a year on auto- 
mobile insurance, $200 a year on fire 
insurance and $500 a year on various 
side line insurances, such as burglary, 
steam boiler, flywheel, tornado, etc., 
etc., and I will show you a man who 
is everlastingly neglecting his life busi- 
ness, is not giving to his clients the 
attention they deserve, is continually 
wondering why the other fellow gets 
the application. Why? Because the 
only thing he thinks about is the few 
dollars commission he makes at the 
time. Show me this man and I will 
show you a man who can earn $5,000 
a year in life commissions and sur- 
round himself with clients who will 
help him to build up a firm and sub- 
stantial life business, the renewals of 
which will enable him to more than 
double his ability from new business. 
If you question this, you are of these 
men. This is not a theory; it is a fact. 

Too Much Time Occupied 

“Why? You have outlined your day’s 
work—you have decided to see prob- 
ably ten different people today; some 
for the first time; some to close. You 
open your mail. One of your accident 
policyholders has sprained his ankle 
and wants to see you. Go you must; 
then notify the company, arrange for 
the doctor to see him, and then you 
must follow up his case until you have 
secured for him his check. Or one of 
your clients may have burned out the 
night before. You must then swear off 
life insurance for a few days. Some- 
times you are not so fortunate in se- 
curing for your client a check. For 
example: 

Example Is Cited 

“During the close of 1908 I managed 
to secure an application after months 
of hard work for $100,000 thirty-year 
endowment gold bond, with an annual 
premium of $4,693. After leaving the 
medical department the applicant (here- 
after designated as Mr. A.) says: ‘Smith, 
you had better make the policy $50,000 
now, and we will talk over the other 
later.” Two policies were issued about 
Jan. 15 (a little hitch in the medical 
department caused the delay). This 
little hitch merely held up the issuing 
of the policies long enough for Mr. A. 
to have a claim under his burglary, 
theft, and larceny policy, which I was 
kind enough to place for him. The 
claim amounted to something less than 
$20, and the company declined to pay 
on account of Mr. A. not notifying 
the police aepartment. Of course, if 
they had notified me I would have sent 
him the amount of his claim and all 
would have been well; but, as always 
happens, the company notified him di- 
rect, and Mr. A. thought if I was not 
capable of collecting for him $17.88, I 
might not be capable of seeing that his 
widow received $50,000 or $100,000. At 
any rate, I returned the policies for 
cancellation. When I got them back 
I found on the envelope: ‘Policy No. 
, $50,000. Check dated Jan. 16, 
$2,346.50." This check I never received 





and have never been able to have the 
doctor look him over since. 


He gen- 








erally takes pleasure in inquiring 
whether the company ‘would pay their 
just claims. 

Gets Companies Confused 
“Again: I sold Mr. B., in addition to 
some other side lines, a limited health 
policy in one of our best companies. 
Mr. B. returned from abroad one sum- 
mer and was carried from the steamer 
to a hospital with rheumatic fever, 
where he lay for three months. Dur- 
ing this time he asked me to file his 
claim for indemnity ‘under his health 
policy.’ At the end of two years, after 
he had about recovered from the shock, 
when I told him his policy did not 
cover rheumatic fever, I was in his 
office to deliver a renewal of his policy. 
This was about Jan. 28. He greeted 
me by saying the company was no 
good; told me again about his rheu- 
matic fever, and said that on Dec. 22 
he went to bed with the mumps and 
stayed there two weeks. ‘Mumps,’ said 
I, ‘why that sounds like your policy; 
get it out.’ And sure enough, he was 
covered. I told him I would get the 
blanks and later get him a check. Well, 
the company had something to say 
about that. They declined to pay; did 
not receive notice until after he had 
recovered. I argued that he had the 
mumps and the policy covered mumps; 


DIRECTORY OF 
LIFE INSURANCE 


ILLINOIS 


— HOWELL & CO., 
GENERAL AGENTS 


The Penn Mutual Life Insurance Company 


Any Life Insurance Man not Algeady Familiar with 
Our Service Should See us at Once 


Penn Mutual Policies Sell Themselves 
CORN EXCHANGE BANK BLDG., 
CHICAGO 


ACIFIC MUTUAL LIFE 
INSURANCE COMPANY 
Los Angeles, Cal. 
Our combination life, health and accident 
policy is a money-maker. 




















CHICAGO, ILL. 


OME LIFE INSURANCE CO. 


New York City 
Special inducements to competent agents 
G. R. McLERAN 
General Manager Chicago Department 
Home Ins. Bldg., 205 La Salle St. 


CHICAGO, ILL. 








F G. HOAGLAND 
e Reorganizing the State 


A few exceptional opeNings for live men 
First National Bank Building, Chicago 
General Agent for Illinois 
THE STATE LIFE INSURANCE CO. 
INDIANAPOLIS 





YMAN & PALMER 
General Agents for Illinois 
BERKSHIRE LIFE INS. CO. 
of Pittsfield, Mass. 
100 Washington Street 


CHICAGO, ILLINOIS 





ESSE E. SMITH 
Manager 
Ordinary Department 
THE PRUDENTIAL INSURANCE CO. 
OF AMERICA 


526 Marquette Building 
CHICAGO, ILL. 





H M. SOLENBERGER 
e GENERAL AGENT 


The Mutual Benefit Life Insurance Com: 
of Newark, N. J. ase 


Agents wanted in Central and Southern IIlinols 
507-8-9 Ferguson Building 





SPRINGFIELD, ILL. 


but, no. I paid the claim myself. This 
time he was entitled to it and the 
company was wrong; but in his mind 
it was my company—and no life in- | 
surance to come to me. 
Sell the Best There Is 

“Unless you can sell a man the best 
there is, don’t sell him. It seems to me 
the study of life insurance takes up all 
of one’s time, and how anyone can keep 
in touch with the best and up-to-date 
contracts of the life, fire, accident, 
health, liability, steam boiler, automo- 
bile, plate glass, flywheel, bonding, tor- 
nado and other insurance companies is 
more than I can comprehend. The 
remedy: Talk life insurance and work; 
think life insurance and work; keep 
your mind on it all the time, as applied 
to people you know, people you read 
about and people you don’t know. If 
anyone wants any other form of in- 
surance, tell him you know all that is 
best in your line (life), but you can’t 
give him as good service as Mr. Brown, 
who makes a specialty of that particu- 
lar kind; and you will be glad to send 


MINNESOTA 
ARREN M. HORNER 
General Agent for Minnesota and Iowa 


The Provident Life & Trust Company 
of Philadelphia 











1038-1042 Security Bank Building 
MINNEAPOLIS, MINN. 
Frederick White Clinton M. Odell 
ware & ODELL 
State Agents for Minnesota 
Northwestern National Life Insurance Company 





MINNEAPOLIS 


M J. DILLON, General Manager 
e Minnesota Life Depatment : 

Pacific Mutual Life Ins. Co. of Los Angeles 
Our combination life, health and accident policy is a 
money-maker. Foran old fashioned, first class con- 
tract in Minnesota or Iowa, write me at suite No.1, 
369 Robert Street, 

ST. PAUL, MINN. 
— & LEARNED 
General Agents 


Experienced Life men know Unional Central Life’s 
splendid record. Capadle producers wanted. 


316-18 Endicott Building 
ST. PAUL, MINN. 


E. ELLIS, Manager 
© PHOENIX MUTUAL LIFE INSURANCE 
COMPANY 











419 to 423 Plymouth Bidg. 
6th and Hennepin 


Opportunity for good agents 
MINNEAPOLIS 
ee ROSEWALD 





Communicate with Harry G. Murphy, 
General Manager, National Life Insur- 
ance Co. of Vermont, for a live contract 
with live people. 

107 Lumber Exchange 


MINNEAPOLIS, MINN. 


MISSOURI 


OLLARD & KRONSBEIN 
Managers 
GERMANIA LIFE INSURANCE COMPANY 
. OF NEW YORK 











Very desirable territory in Missouri open to ener- 
getic and responsible General Agent. 


Times Building 
ST. LOUIS, MO, 


NORTH DAKOTA 
ILBUR LAWRENCE 
AGENCY MANAGER 


The Equitable Life Assurance Society 
of the United States 


No. 11 Laing Bldg., 














Mr. Brown to see him. He will have 
more confidence in you, and Mr. Brown 
will write the other kind. If you have 
made a deal with Brown, he will pay 
you one-half commission, and before 
long -you will be talking life insurance 
to Brown’s clients and friends.” 





Strive as a man may through life, he 
may still at the finish be without ma- 
terial evidence of what he has accom- 
plished, unless he has prudently placed 
some of his earnings in life insurance. 





“A tailor or a hatter takes consid- 
erable pride in giving his customers a 
perfect fit. A man who sells insurance 
should be just as careful with his cus- 
tomers.” 








OHIO 


W A. R. BRUEHL & SON 
© GENERAL MANAGERS 
Central Department 
State of Ohio and Northern Kentucky 
Home Life Insurance Company 
18 and 22 East Fourth Street 


CINCINNATI, OHIO 


J W. KIRGAN, Marager 
2 


Southwestern Ohio 
The Fidelity Mutual Life Insurance Co. 
of Philadelphia 








Reliable agents wanted 
Suite 503 First National Bank Bldg., 
CINCINNATI, OHIO 


OLLIN FORD & SONS 
Managers 
Aetna Life Insurance Company 
505-510 Commercial Tribu-e Building 
Agent now wanted for important district 


CINCINNATI, OHIO 


Good Agents Find 
HE UNION CENTRAL 


LIFE INSURANCE Co. 
of Cincinnati, Ohio 


4 GOOD COMPANY 
E. W. Jewell, General Agent for Cincinnati, 
325 Race Street. 











HE PACIFIC MUTUAL 
LIFE INSURANCE Co. 
of California 

A splendid opportunity for District Agents 


W. B. JONES, General Agen 
oo me, ome! . 


805 First Nat’l Bank Building 
CINCINNATI, O. 


James W. Inept, Jr. Cuar.es J. IREDELL 


J W. IREDELL & SON 
» 


GENERAL MANAGERS 


THE PENN MUTUAL 
Life Insurance Company 


Union Trust Building 
CINCINNATI, O. 


HE PRUDENTIAL 


Gives the people the kind of Life Insur- 
ance they want 


Proof—Over 9,000,000 policies in force 
J. W. WILSON, MANAGER 
804 New England Building 
CLEVELAND, O. 


SOUTH DAKOTA 


O. BACHELLER, Gen’! Mgr. 


© North and Western Department 
DAKOTA MUTUAL LIFE INS. CO. 
Positions—Both Salary and Commission 
for reliable men 
321-323 Citizens Bank Bidg. 


ABERDEEN, S. D. 


SCAR W. NYSTUEN, General Agt. 
The Scandia Life Insurance Co. 
The only Illinois Life Company not on the Stock Plan 


Reliable representatives now wanted in 
South Dakota 


Address, Nos. 206-207 Boyce-Greeley Bldg., 























FARGO, N. D. 


SIOUX FALLS, S. D. 
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MONTHLY INCOME POLICY 
SOME OF THE ADVANTAGES OF 
THIS CONTRACT 





Useful to the Widow Who Is Not 
Versed as to Desirability of 
Investments 





BY E. P. MOULTON, 
Travelers, Cleveland, Ohio- 

Sometime ago there appeared in Puck 
a cartoon entitled “The Widows and 
the Orphans.” In this cartoon is pic- 
tured a woman dressed in her widow’s 
weeds hurrying out of a large life in- 
surance building. She is leading a child 
clasped tightly in one hand and in the 
other hand she is holding a bag la- 
beled “Life Insurance Money,” and 
after her, coming pell mell down the 
street, is a mob of men with things to 
sell. One is waving a prospectus of 
Cuban lands, another suburban real 
estate, another gold stock, etc.—each 
one with something to sell, and from 
the picture it appears that the widow’s 
task to hang on to the money is an 
unequal one. The picture does not 
exaggerate the situation very much, 
and at first glance it does not appear 
like a very good advertisement for life 
insurance. It will make the reader 
wonder why he should sacrifice all his 
life to let those fellows get away with 
his life insurance money. But think of 
that picture in connection with the 
monthly income bond and it will have 
the opposite effect. It appealed to me 
more than anything I have read on the 
subject. 

Sees Advantages of the Policy 
I believe that we have not begun to 
realize the advantage of this monthly 
income insurance and now is a good 
time to analyze it and apply it to our- 
selves, for whatever contract can be 
devised to suit our own needs will suit 
the average man we meet. I venture to 
say that what most of us here carry 
in life insurance represents a sum of 
money larger than we have ever had 
to handle at any one time, and with 
many of us represents the main bulk 
of the estate we would leave at this 
time. It goes without saying that we 
are carrying this insurance to protect 
our wife and children and make sure 
that when we can no longer earn money 
they will be looked after. 

Used to Monthly Allowance 

While we are living, more or less 
regularly, we hand over to our wife a 
sum of money each month to run the 
house and pay the current bills. If 
she does a good job and makes the 
monthly allowance go a long ways and 
gets good value for the money and 
does not use it all up the first week 
in buying unnecessary bargains we 
call her economical and say that she 
is level-headed in the handling of 
money and seldom stop to think that 
this gives no training ‘whatever in 
handling or investing large sums, and 
the woman who can make the monthly 
allowance go the longest may have no 
qualification as an investor. 

S$ we prosper, if we are good hus- 
bands we hand over larger monthly al- 
lowances to our wives and they con- 
tinue to get good value received for 
their money, and as our income in- 
creases we add life insurance without 
much thought as to how that money 
will be handled after the policy be- 
comes a claim. 

Widow Gets a Big Sum 

When that times comes the life in- 
surance is paid to the widow in big 
checks to settle in full the company’s 
obligation. The insurance company’s 
Part is now all over. It is now up to 
the widow. Let our minds revert to 
the cartoon I mentioned. We are no 
longer here to offer our advice but all 
those other fellows with things to sell 
are here. Something must be done 


has thousands instead of a monthly 
allowance. The pace of living has long 
been established and there is no im- 
mediate need to retrench. Will she 
take a small house and haul in the sails 
and all of a sudden become a shrewd 
investor? She must naturally havé 
advice and will get it—lots of it. A 
very large percentage of money left 
this way to women and children is 
lost, and it so happens that many men 
who think they are leaving their fam- 
ilies protected are really not protect- 
ing them at all and they might as 
well not have carried their life insur- 
ance. Probably the average life in- 
surance carried by the men present is 
about $20,000 and the premium paid for 
this amount of life insurance would 
more than purchase a continuous in- 
stalment contract which will pay the 
wife $100 per month as long as she 
lives with the guarantee that it will 
be paid the family for 20 years whether 
she lives or not. She cannot assign 
her right or give the money away be- 
fore she receives it or discount future 
instalments. 
Not Trained in Finance 

She has not been trained in handling 
thousands of dollars but she has ever- 
lastingly been trained in the handling 
of a monthly allowance. She will know 
what to do with that $100 per month. 
It will come in more regular than ever 
before. The company is still on the 
job. Their obligation has not yet been 
fulfilled and they must continue to 
look after her as long as she lives, 
and if she don’t live, must look after 
the children for 20 years anyway. The 
wife may adjust herself to the new 
conditions \at once and continue to 
exercise the same judgment as before 
in handling the monthly allowance. 

We, insurance men, know better than 
any one else how unnatural it is for 
most men to take time to really con- 
sider what will happen after they are 
gone and make provision accordingly. 
They think of it only in an indefinite 
way, but not seriously enough to call 
up the life insurance agent or take up 
the subject of their own accord. When 
we succeed in making them provide 
for the day of death we have just 
started on our work. We must make 
them think of the years after they are 
gone. No trusteeship will entirely 
serve the purpose as it leaves too much 
up to the other people’s judgment which 
is far different than the guarantee of 
a sound company. They pin their re- 
liance for their families’ welfare in the 
Travelers during their lifetime and we 
must show them how they can keep 
the Travelers on the job after they are 
gone and actually do what they want 
done and look after the family. 

Should Have More Business 

All of us know what the monthly in- 
come policy is. Our company has been 
writing insurance payable in instal- 
ments for about 40 years, and is the 
leader in that line, but our books will 
show that there is not enough of that 
sort written. My talk to you is a 
waste of time if I cannot show you 
how we can use this to write more 
business. This policy opens up the 
way for additional insurance which 
cannot be sold on any other plan. It 
presents a different method of ap- 
proach. The very nature of the insur- 
ance will mean large policies. 

The man who considers that he is 
well insured with a $5,000 policy will 
not feel so proud of himself as the 
possessor of a contract which will give 
his wife or family $30 per month for 
20 years until. $7,200 has been paid 
out, although the cost of the two pol- 
icies is about the same. He will want 
more of it and later on we can sell 
him more. I might mention a case 
which was closed by one of the agents 
of our office who happens to be pres- 
ent, who had hard work in convincing 
a man he needed $3,000 but on sending 
the application he asked the company 
to send an optional contract which 





with that insurance money. She now 


OH! YOU SALESMEN! 
WE WANT YOU 


To sell stock in a substantial business already 
established, with greater future business assur- 
ed. The stock sells easily and on its merit. 
Only capable salesmen with good references 
need consider this. 


Apply promptly, 41-Q, 
care The Western Underwriter 
THE AGENCY OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 


ONE MILLION PER MONTH 
OF 





properly written and carefully selected business. No stock selling, board 
or re-insurance schemes. No contracts made by correspondence. A 
personal interview can be arranged for in most any state by addressing 


RELIANCE LIFE INSURANCE COMPANY 


PITTSBURGH, PA. 


GERMAN NATIONAL LIFE INSURANCE COMPANY 
CHICAGO 
Capital $500,000.00 


LEGAL RESERVE 
$100,000.00 Deposited With the State 


Agents Wanted. Contracts Direct With Company 
Vice-President and 


EDWARD G. BRAZIER cacti: 


Home Office, CHICAGO, ILL. 


National Life Insurance Company 
Montpelier, Vermont 








MUTUAL. ORGANIZED 1850. 


This company has increased its dividend scale this year for the third 
successive year, and the increase applies to all participating policies in 
force from 1850 to date. 


An attractive monthly income policy just placed on the market. 


A good agency opportunity for the right man in Central New York, 
West Virginia and Eastern Iowa. 


CORRESPONDENCE INVITED 


The Bankers Life Association 


OF DES MOINES 


A Mutual Association of Preferred Risks. Exceptional 
record for 31 years for Low Rate of Mortality, Prompt 
Payment of Claims, Economy of Management, Security 
of its Funds and Satisfactory Results for its Policy Holders. 








Gross Assets January 1, 1911, $17,246,445.08 





ERNEST E. CLARK, President. 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio. 





would pay $50 per month for 20 years 


F. E. HORNE, Manager, Tacoma Building, Chicago, Ill. 
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and the man decided that $50 per 
month was not a very big amount and 
had it doubled to $100 per month. No 
other form of policy would have made 
that man take out so much insurance. 
Definite Plan of Insurance 

This plan enables our customers to 
establish a definite plan of insurance 
that can be added to as they prosper. 
The man who can take a contract pay- 
ing but $25 per month will want to add 
to it at the first opportunity. This plan 
can be used in small contracts to good 
advantage. 

Ask any man if he has ever made 
investments that have turned out badly 
and he will have to admit that he has 
and then ask him if he is entirely will- 
ing to hand over a large lump sum to 
his wife and let her take that chance 
when she usually has but one chance 
and cannot regain what she loses. One 
of my policyholders objected to this 
plan as he said his wife might see ex- 
cellent opportunities to invest money, 
but after going carefully into the mat- 
ter he had to admit he had not aver- 
aged savings bank rate of interest on 
all the investments he had made out- 
side of his own business, for while he 
had some excellent investments he had 
lost on others. 

Definite Cases Are Cited 

I know of one woman who lost some 
of her money through dealing with a 
stock and bond house which failed; she 
said she had received a lesson and put 
what she had left in stock of a bank 
which failed within three months. I 
know of a case where a man wanted 
this form as he had two sons just out 
of college and starting in business and 
he wanted his wife protected in such 
a way that she could not let her mother 
love get the better of her judgment 
and turn over everything to the sons. 
Another point is that it places the wife 
in a position often where she will be 
glad to state that no matter how she 
might wish to invest in some property 
or lend to some friend or relative, she 
really cannot do so as she receives her 
money in monthly instalments and 
cannot get it in any other way. 

Most comprehensive of all forms it is 
the only one which insures the insur- 
a ce. 





WANTED 


By one of the oldest and strongest 
New England old line Life Insurance 
Companies, a young and aggressive 
producer as General Agent for Cin- 
cinnati. Address, giving age, exper- 
ience and references 
P. O. BOX 2834, 
Boston, Mass. 


All replies will be treated confidentially. 








WANTED 


District Managers and Local Agents in 


Illinois and Iowa. Exceptional opportu- 
nities for good reliable men—no rounders. 
Contracts direct with the home office. 
Up to date “‘goods’’ to sell. Address 


CENTRAL LIFE INS. CO. of Illinois 





OTTAWA, ILL. 


As Seen by the Onlooker 


Vice-President E. P. Marshall, of the 
Union Central Life, in point of service, 
is the oldest employe of the company, 
having begun in 1869, before it was two 
years old. The Union Central was or- 
ganized by Dr. John P. P. Peck, cash- 
ier of the First National Bank of Ham- 
ilton, Ohio. He became its vice-presi- 
dent and general agent at Hamilton, 
having jurisdiction over a few counties 
including Hamilton, in which Cincinnati 
is situated. The Union Central Advo- 
cate, in a recent issue, contains a fac- 
simile of Policy No. 1, issued on the 
life of Dr. Peck, for $10,000. Dr. Peck. 
during the twelve years he was general 
agent, collected over $565,000 for the 
Union Central and did business on a 
first year commission of 25 percent and 
7% percent renewals. His idea was 
that there was no company in the cen- 
tral west and particularly in the Ohio 
valley, and hence the name the Union 
Central. The first office was on what 
is at present East Third street, oppo- 
site the old Franklin Bank building, in 
Cincinnati, and was shared with the 
Farmers Fire, of which the late K. F. 
Benndorf was afterwards secretary. As 
none of the organizers was a practical 
insurance man, the position of secretary 
and insurance manager was offered to 
N. W. Harris, then an enterprising 
young agent for the Equitable in Cin- 
cinnati and now head of the world- 
famous banking house of N. W. Harris 
& Co. of Chicago and New York. 

Mr. Marshall, on the organization of 
the company, having some funds of his 
own, subscribed for $2,000 of the Union 
Central stock, then went to Europe for 
a year and on his return in January, 
1869, became the sole clerk in the Union 
Central office. A little later, as Mr. 
Harris was on the road a good part 
of the time, he was made assistant sec- 
retary, so that he could sign policies 
and checks. Mr. Marshall says that the 
work soon became so heavy that it oc- 
curred to him that an office boy would 
be a convenience. He suggested the 
matter to Mr. Harris, who was afraid 
the company could not stand the ex- 
pense, but he finally broached the pro- 
ject at a directors’ meeting. After a 
few weeks’ delay it was finally decided 
to authorize the expense and a boy was 
employed at $3 a week. 

Mr. Marshall was very much pleased 
the other day to receive a letter from 
Mr. Harris, acknowledging receipt of a 
lithograph copy of Policy No. 1, which 
was signed by him as secretary. The 
following is an extract from the letter: 

“Will you please mail to me a dozen 
copies of your Advocate, covering the 
lithograph copy of Policy No. 1? It is 
very interesting; and may I also ask 
you to have sent to me at Lake Geneva, 
Wis., the best copy that you have, as 
I wish to have it framed for my study 
at Wadsworth Hall. It certainly is 
a good remembrance of our early asso- 
ciation together. 

“I wish especially to congratulate 
you upon the forty-fourth annual state- 
ment of the Union Central. Can it be 
that it is forty-two years since we 
worked together for that institution? 
Time does pass very rapilly of late. 

“Very truly your = friend, 
N. W. Harris.” 











Two former general agents of an old 
and well-known eastern life company 
were talking over old times. Several 
experiences were related when the 
name of the medical director was men- 
tioned. One general agent told of 
getting an application for $2,500 from 
a man who gave a very good record 
of himself except as to family history. 
The agent knew the strictness of the 
medical director of the company and 
decided to handle the case diplomati- 
cally. He invited his prospect and the 
doctor both to take luncheon with him 
and casually remarked as the luncheon 
progressed that Mr. Jones, the pros- 
pect, would like to take out a small 
policy but was afraid he could not pass 
an examination. The doctor looked 





1911 ANNUAL RESULTS 


December 31, 1910 
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, ECE ea a $ 443,219 .00 
INCREASE 23% 
EE SE SE PR 230,591 .00 
INCREASE 36%, 
Income Exceeds Disbursements.......... 81,549.00 
INCREASE 49% 
Paid-for Insurance in Force ............. 6,069,000 .00 
INCREASE OVER 46% 


OHIO ONLY 


THE MIDLAND MUTUAL LIFE INSURANCE COMPANY 


Home Office: COLUMBUS, OHIO 
B. F. REINMUND, Secretary 


The Great Northern Life 
Insurance Co. 


W. O. THOMPSON, 











Clifford Building 
GRAND FORKS, N. D. 


Three hundred stockholders in North Da- 
kota to assist agents in selling life insur- 


DON McDONALD, President 
ance. Good contracts with the right men. 


C. A. HALE, Secretary 
Dakota Western Assurance Company 
WATERTOWN, SOUTH DAKOTA 
PAID UP CAPITAL $120,000.00 
WANTED—LIVE LIFE AGENTS FOR THE DAKOTAS 
BEST FIELD FOR LIFE AGENTS IN THE UNITED STATES 
GREAT OPPORTUNITY FOR MEN OF ABILITY 
WRITE DIRECT TO COMPANY 


If YOU are a salesman and 
can interest bankers in a live 
proposition where the banker 
can make money, 


Address 43.R 


Care The Western Underwriter. 


By a Non-Participating 
WANTED Company, 2 GENERAL 
AGENT for the entire state 
of Ohio. Or will divide the state into three agencies: Cleve- 
land, Columbus, and Cincinnati. Only men with clean 
records and who can deliver the goods need apply. A REAL 
GENERAL AGENT’S CONTRACT will be given to the 
right party or parties. Address communications to 12-N, care 
The Western Underwriter 


Three High Class Casualty 
Stock Salesmen Desired 


If you can’t deliver the goods don’t apply. 


A first class proposition and we want 
first class men. Address 


60-J » care The Western Underwriter 
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Mr. Jones over and remarked that he 
could see no reason why a rejection 
need be anticipated. The bad family 
history was related but the doctor de- 
clared it would not affect the case as 
the man was a picture of health, and 
further that he would be pleased to 
give the examination his personal atten- 
tion. The examination was made 
that same day and the result was so 
favorable the policy at the doctor’s 
suggestion was increased to $10,000. 

Less than six months later the agent 
secured an application from a brother 
of Mr. Jones and sent it through in 
regular form, failing to call the atten- 
tion of the medical director to the 
previous case. Promptly came the re- 
jection, because of bad family history, 
whereupon the general agent called up 
the doctor over the telephone. “I know 
what you want to talk about,” said the 
doctor, “and it is no use. The family 
history of your man Jones is simply 
beyond consideration. I am surprised 
that you should attempt to get such a 
man through. You know that I am 
very particular about family history.” 
“Yes,” replied the agent, “but don’t 
you remember the man you met at 
luncheon with me some months ago?” 
“Well, what has he to do with this 
case?” asked the the doctor. “Noth- 
ing,” said the agent, “except that he 
is a brother of the present applicant.” 
“Don’t say another word,” came the 
voice of the doctor over the phone, 
“the drinks are on me. You will get 
your policy in the morning.” 

Ex-agent number two admitted it 
was a peculiar case but claimed he 
could beat it and proceeded to tell of 
sending in two applications, from two 
brothers, by the same mail. One was 
for a 20-pay life and the other a 20-year 
endowment and both were filled out 
with the same identical information. In 
due course came the report from the 
medical department accepting the appli- 
cation for the 20-pay life and declining 
that for the 20-year endowment, for 
“bad family history.” It is needless to 
say that both policies were issued after 
explanation was made. 





In these days when the state insur- 

ance departments are strict in requir- 
ing all business to be paid for and 
the premiums in the hands of com- 
panies by Dec. 31 if it is to get in the 
figures of the year, the old halcyon 
time of the last few days of the year 
when there was a wild scramble, have 
passed. 
_ A manager said the other day that 
in order to get a letter carrying re- 
mittances on policies delivered, he 
caught the last train that would reach 
the home office in time to have busi- 
ness appear in the statement. On the 
last day he collected as much as he 
could,-wired the data necessary to the 
home office and telegraphed the presi- 
dent to pay the amount with his per- 
sonal check. Then the manager re- 
mitted by mail to the president. 


THE GROUP IMPETUS 


O. H. Augustine, manager of the 
Illinois Life at Peoria, Ill., believes in 
agents having a vision. He means by 
this that they must nave in mind an 
idea and ideal, something to strive for. 

he eye must be kept steadily on the 
goal. Enthusiasm is developed when a 
man is really trying to accomplish 
something. An agent, he said, must 
not hear objections. He must mow 
them down. He said. “In an agency 
force of a company, each man should 
add to and catch the group impetus. 
Every man must march in accord with 
the line. The whole army should be 
aflame as were the crusaders of old. 


No bulwarks are too great for it to 
overcome.” 








Remember it is a description of the 
good things in the company you repre- 
sent and not an exposure of your com- 
Petitors’ weak points that lands the 
business for you. 


Hints to the Salesman 


Dignity Maintained—The life agent 
must maintain a certain dignity or he 
will lose the respect of men he ap- 
proaches. The other day an agent had 
made an appointment, a definite one, 
with a man of prominence. He called 
at the time set and the private secre- 
tary told the agent that his superior 
was busy and requested that the pro- 
position be explained to him and he in 
turn would submit it to the prospect. 
The agent did not weaken. This was 
his reply: 

“My dealings call for personal con- 
tact between principals. I can not ex- 
plain this proposition to someone else 
who is not acquainted with the facts 
and expect that he can transmit it to 
the principal. This is a serious mat- 
ter. I have taken much time in think- 
ing over a contract and have prepared 
a careful statement. It must be sub- 
mitted at first hand as there will be 
a number of questions asked. I made 
a definite appointment here. My time 
is just as important as that of your 
chief and I think he is a man of his 
word.” 

The agent saw the superior who was 
impressed with the stand taken by the 
agent. Too many salesmen back down 
and lack backbone. They carry an 
apologetic air. They talk halfheart- 
edly. If such men offered to sell a gold 
dollar for 75 cents, they would likely 
be asked to leave. 











Hurried Calls—An agent in a .con- 
vention the other day said that his 
method was to make a hurried en- 
trance to a man’s office and at least 
leave the impression that he was 
full of business and had no time to 
spare. 

Many agents will question the ad- 
visability of taking this suggestion lit- 
erally. They believe in an agent as- 
suming a businesslike air, being right 
on the minute, showing no lagging or 
listless spirit. At the same time life 
insurance should not be made a hur- 
ried subject. There is too much in- 
volved. A man is doing something to 
create an estate, which in many cases 
will not materialize until he has gone. 
An agent needs to give the proposition 
much thought to get what will be 
adapted to the peculiar condition of 
the prospect. 





How to Do It—I try never to allow 
my prospect to wander away from the 
subject of life insurance, and if he asks 
any questions not having direct bear- 
ing upon the point in hand, I answer 
them and once more revert to my sub- 
ject. If, after continued talk, I cannot 
persuade him to sign the application 
and I feel that he is beginning to lose 
interest, I take out my sample policy, 
going over it carefully and again em- 
phasizing the settlements at the ma- 
turity of the policy. From the mo- 
ment I begin the interview, I am try- 
ing to close my prospect; and if he is 
willing to buy a policy without having 
it explained in any way, I am willing 
to write the application first; get the 
settlement, and explain afterwards. I 
always get either cash or note with 
application; in my eight years of life 
insurance experience, I have not writ- 
ten a dozen applications without a 
settlement, and in each case it was a 
near and dear friend. If a stranger 
will not give me either cash or a note 
in settlement, I usually tear up the 
application then and there and look for 
a new prospect. This method may not 
be practicable in the city, but I can do 
my business no other way. I never 
count an application worth anything 
unless I have a settlement with it—J. 
S. Barrow. 





Talking with the Wife—E. C. Wharf, 
of the eastern Illinois agency of the 
Illinois Life uses with good effect the 





following argument to overcome the 


THE TOPMOST PLACE! 


This Company Stands First among the twenty companies that have the most 
insurance in force in percent. of gain in insurance in force in 1910, based 
on the amount of new paid-for business. 


The Cause: Our business renews exceptionally well. 
Underlying this fine record is Insurance Quality that satisfies our policyholders. 


ADDRESS 


GEORGE D. LANG, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Co. 
Incorporated 1851 SPRINGFIELD, MASSACHUSETTS 








Guarantee Fund Life Association 


OMAHA, NEBRASKA 
Organized January 2, 1902 














Assets, April 1,1911,_  - - - $508,248.89 
Reserve Fund, : - - - 396,045.22 
Securities with State Department, - 251,250.00 


Rate per thousand, age 35, other ages in proportion, $8.75 
Depository Banks appointed, 738 


Licensed in Iowa, Kansas, Nebraska, South Dakota, Idaho, 
Washington, Texas and Wyoming, and preparing to enter 
Oregon, Missouri, Montana, North Dakota and New Mexico 





Men, capable of producing the best class of business, wanted 
as State Managers and Solicitors. Look up our 
record and write us. 











Hail Columbia! 


General Agents and District Agents 





Stop working handicapped 


Write Health and Accident insurance in connection 
with Life insurance. 


You can’t write life applications every day, but you 
can write health and accident applications daily. 


Capable men who can develop and manage 


industrial Health and Accident business in connection 
with the “Dollar-a-Month and 30-Payment Life” policy 
in Kentucky, Ohio and Georgia. Sell the “Even Dol- 
lar Policy.” 


Contract on profit-sharing basis 


Policy fee $3.00—commission, first month 80%; second 
month 60%; third and subsequent months 20%. 


Also Manager and District Agents 
to operate in the Ordinary Department. 


CORRESPONDENCE CONFIDENTIAL 


The Columbia Life Ins. Co. 


Dr. Felix G. Cross, President CINCINNATI, O. 
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objection of the prospect that wants 
to talk it over with his wife: 

“Now, Mr. Prospect, let me give you 
some good advice. Don’t talk to your 
wife about this matter yet, because it 
is not certain that you will be able to 
secure this insurance. You must first 
be examined and accepted by the com- 
pany, and it is barely possible that your 
physical condition may be found such 
that the Illinois Life will not insure 
you and if such should be the case and 
your wife knew about it, as she most 
certainly would should you consult her 
before making application, she would, 
of course, worry a great deal and fear- 
ing that you were not going to live 
very long, her life would be made most 
unhappy. Now you can save her all 
this worry by going ahead on your own 
judgment and should you be rejected 
she need never know it. If you are not 
rejected, when the policy comes will be 
ample time for you to consult with her 
as regards making this investment, and 
since a policy would mean so much to 
her and the children in the event of 
your untimely death there is no ques- 
tion as to her approval.” 





Capitalizing Talent—A correspond- 
dent asks us to make it plain how to 
meet successfully the objections to life 
insurance frequently couched in words 
like these:—“I can do better with my 
money; I am making 10 percent on 
every dollar I can invest.” The reply 
is not easy, because an answer which 
any unbiased man cheerfully admits to 
be true is rarely accepted as conclusive 
by the person who objects to the “un- 
profitableness” of life insurance. The 
statement briefly put is this: The aver- 
age interest earned upon invested 
money does not exceed 4 percent. If 
one employ it as principal or capital 
in any one of a thousand lines of trade, 
or manvfacturing, or mining—indeed, 
any industry—it is subject to hazards 
which are greater in proportion to the 
inexperience, lack of business ability or 
other disqualification of its owner. 
That these hazards are not inconsider- 
able is shown by Bradstreet’s or Dun’s 
reports of business failures, For in- 
stance, 97 merchants out of 100 fail 
within thirty years. If, then, one is 
able within a year or for a series of a 
few years to earn 10 percent or more 
upon the capital employed, it is obvious 
that his financial success very much 
exceeds the average, but with its cor- 
responding risk. That success may be 
due to one or many favorable circum- 
stances. There may be, and often is, 
a special adaptation or peculiar talent 
which, upon examination, is found to be 
the sole source and reason why his 
capital is so managed and employed as 
to earn 6 percent beyond the average. 
This personal fitness expires with the 
life of its owner, and it is this which 
he really insures in insuring his life; 
and the amount for which he insures 
represents his capitalized estimate of 
its value. Prudent men aim in a sense 
to perpetuate their talents for the bene- 
fit of their families—Penn Mutual 
Bulletin. 





Benefit of a Goal—Almost every life 
man finds he can work to much bet- 
ter advantage if he sets some mark 
before him whereby he hopes to ac- 
complish something. In other words 
it gives a definiteness to his work. Some 
men have a certain amount of business 
they aim to produce each year or each 
month. Others base their goal on the 
number of serious calls made on pros- 
pects. Others figure on a_ certain 
amount of premiums. Whatever the 
goal, it is a good thing to have. Let 
the man make a resolution to do some- 
thing and there is a moral responsibil- 
ity present to live up to it. 





“A match always makes light of its 
trouble whenever it strikes anything 
hard. It sometimes goes out on a 
strike, but not often. Emulate the busy 
little match.” 











AMERICAN CENTRAL LIFE 


A Growing Company—Established in 1899 
UNDER PROGRESSIVE MANAGEMENT 


Salesmen Compensation Plan—our new plan that will appeal to High-Grade 
Men. Write us for an explanation. . 


MILTON A. WOOLLEN, President - - . 


OVER TWENTY-SIX MILLIONS IN FORCE 


Indianapolis, Indiana 











CAN NOT GIVE LOWER RATES 


Some of the Mortality Features that 
Keep Life Insurance Premiums 
to Present Figure 








The Pacific Mutual discusses an inter- 
esting question in its article on lower 
life insurance rates. It points out the 
fact that the mortality on the whole 
has decreased in this country and that 
most companies show a very favorable 
mortality record. Just at this point the 
reader expects the Pacific Mutual to 
make an extraordinary announcement 
to the effect that the experience, in its 
opinion, will justify lower rates, it in- 
jects some answers to those who argue 
that a decreased mortality ratio should 
lead to lower premiums. 

In the first place it calls attention to 
the fact that the decline in death rate 
is due largely to the more favorable 
ratio on lives below age 20, which are 
for the most part not insurable. The 
death rate on older ages has increased. 
The old age diseases are attacking men 
earlier in life. The lessening of the 
death rate in the lower ages is ac- 
counted for in the greater enlighten- 
ment as to the prevention of communic- 
able disease while degenerative dis- 
ease that play havoc in adults, are in- 
creasing the death rate. In these adult 
lives the life companies are interested. 

The Pacific Mutual also brings for- 
ward the statement that some years 
zgo when sanitary science was in a 
crude form and people were not so well 
educated as they are now as to disease 
prevention and care of health the law 
of the survival of the fittest had freer 
play and only the most vigorous lived. 
This gave « healthier stock and a more 
favorable death ratio at the advanced 
ages. : 

Under present conditions those with 
a more delicate physique have a better 
chance to live longer. But they retain 
a lower vitality and less power of re- 
sistance. 

Thus they are very likely to pass off 
before they have lived out their alloted 
span. 





AGENT WAS STUNG 

Dr. Fricke, vice-president and gen- 
eral manager of the Great Northern 
Life of Wausau, Wis., recently related 
an amusing experience with an agent 
in New York when weekly advances 
were in vogue. As usual, in those days, 
the agent was prolific in excuses as to 
why he was not turning in business and 
at the end of the third week came 
around for his customary check. The 
doctor listened for a while as the agent 
told of the many men he had unsuc- 
cessfully solicited and finally inter- 
rupting said: “Well, that’s all right, 
but how about next week? Who have 
you got lined up?” “Oh,” replied the 
agent enthusiastically, “I’ve got a fine 
list for mext week. Here is over a 
dozen names of men I am going to 
work.” “Let me see your list,” said 
the doctor, “is my name on there?” 
The agent looked at the doctor for 
fully a minute and walked out of the 
office without saying a word. He 
never came back. 





“On the great clock of time there is 
but one word—NO 








THERE'S A MILLION DOLLARS BACK OF THE NAME 


SECURITY 


LIFE INSURANCE COMPANY OF AMERICA 
W. O, JOHNSON, President 
CHICAGO, ILLINOIS 
Capital and Surplus over $1,000,000 
NON-PARTICIPATING ONLY 


District and County Agents wanted in Illinois, Indiana, Michigan and Ohio 
Contracts Direct with Home Office. 


Address S. W. GOSS, Aust. to President, Rookery Bldg., Chicago. 


Stock Salesmen Wanted 


ON A LIFE PROPOSITION 


Last dividend paid was 8% and next dividend, payable soon, will 
be 12%. 


Stock sells rapidly to the conservative investor because it’s clean, 
dividend paying and in a going company. 
Tell me about your experiences and references in first letter. 


BULLDING = FRANK A. WERNER, Chicago 
































Just a good, clean Home Company 


The Preferred Life Insurance 


Company of America 
Grand Rapids, Michigan 





Open territory in Michigan 


W. A. Watts, Secretary and Gen Msgr. 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States 
than any other Company, and for each of the last sixteen years has had more new 
imsurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1910 


507 per day in Number of Claims Paid. 6,163 per day in Number of Policies issued and revived for 
$1,428,738.00 day in New Insurance issued and revived. $212,733.23 i - 
holders and addition to Reserve. $121,717.71 per day in alae of i SS ee Oe 


ILLINOIS BANKERS LIFE ASSOCIATION 


Will enter MISSOURI and KANSAS and desires men of ability who are 
personal producers. Agents who are competent to handle a district 
SUPERINTENDENCY or MANAGERSHIP can secure an exceptionally 
good contract by addressing home office 


MONMOUTH, ILLINOIS 


The Guaranty Life Insurance Co. 


DAVENPORT, IOWA 


Special Coupon—20-payment and 
Life, Health, Accident sont God. Gaee 


GOOD AGENTS WANTED 
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ANALYZES THE MOTIVES 


WHAT IMPELS MEN TO TAKE 
OUT INSURANCE 








Some of the Features that Medical Ex- 
aminers Have to Investigate 
Very Carefully 





The following are extracts from the 
paper of Dr. E. J. Spratling at the med- 
ical section meeting of the American 
Life Convention on “Motives for Tak- 
ing Out Insurance”: 

“Tf a hundred of you will tell me the 
motives back of each application, I will 
tell you the exact percentage of risk 
the company will incur in issuing all 
of its policies. That brings up to a 
consideration of the motive back of 
an application and its bearing on the 
risk assumed by the company. The 
main ones are: 

Protection of Family. 

Protection of Business. 

Investment. 

Speculation. 

What Is Pair Protection? 

The fair protection of one’s family is 
the securing of conditions that will as- 
sure an income sufficient to maintain 
accustomed mode of life, and this pro- 
tection may be secured by judicious in- 
vestment while yet living, or by insur- 
ance while yet living to be invested 
after the insured’s death. When the 
purest of motives for taking a policy 
has back of it fear, it becomes unfair 
protection and is the most dangerous 
of all elements against which we must 
strive in making profitable selections. 

“When a man who has enjoyed a 
steady and sufficient income from the 
age of 30 to 45, who has been prudent 
in use of his income, suddenly begins 
to load up on life insurance without 
any evident business reasons that man 
is almost surely getting ready for his 
family to make a death claim. 

Motive Good, Effect Disastrous 

“A wife is told that should she die 
first the insurance, every cent of it, 
will go to the education of little Willie 
or little Mary. She lends herself to the 
concealment of material facts believing 

she has done a commendable thing. 
The motive is good but the effect is 

disastrous. Our only safeguard against 
this piracy is honest and competent ex- 
amination. Insurance as an investment 
is almost obsolete and will soon be 
unknown. The speculative motive may 
be suspected whenever a perfect, open, 
valid, tenable reason does not appear. 

No man will overload in good health 

unless a poor business man, in which 

case he will quickly lapse his policies 
unless he has had a scare. No man 
hesitates between his family and an 
insurance company. Policyholders pay- 
ing two premiums or less are a loss 
to the company. 
What Examiners Want to Know 

“How much difference is there be- 
tween the viewpoint of a mercantile or 
bank credit man and a life insurance 
risk man? Good bank cashiers with 

Proper training would have made good 

medical directors, as the underlying 

Principles are the same. 

“Medical directors want to know 
your present health, your associates 
and your family record and why you 
want insurance. If your motive is le- 
gitimate why does one hesitate to dis- 
close it? 

. “We read sometimes of an agent per- 

sisting till he has forced a policyholder 

to take out $5,000 insurance and that 

Policyholder died in thirty-one days. 

I say we read of this sometimes, but 

we often, much oftener, read in proofs 

of death that that party had $5,000 of 
insurance eight years old; that he had 
just taken out $14,000 in smaller poli- 
cies and was now dead in four months 
of a disease usually taking eight years 
to kill. We know by reading between 
the lines that he left an estate of $19,- 


read the first kind of literature but 
we risk men seem to find much more 
of the latter. 


AGENTS SHOULD TALK, TALK 
The “Quiet Gentleman” Lost Out On 


the Application—“Couldn’t Write 
Those Kind” 











A life agent who is himself doing 
good work offers some comment that 
may be of help to others. He says: 
“The other day I ‘heard an agent 
say, regarding another who had just 
left a place of business, ‘that man talks 
too much.’ Upon investigation I found 
that the man who ‘talked too much’ had 
a record to be very proud of. 
“This man who talked too much did 
so to the detriment of the man who ac- 
cused him of using his tongue excess- 
ively. The critic himself had no record 
and about all he ever said of any 
other insurance man was, ‘that man 
talks too much.’ Now, we must talk, 
talk, incessantly talk; talk with every 
one we meet; always talk. In some in- 
stances we will hear the comment, 
‘that man talks too much,’ because in 
this we can’t please every one, and from 
some people we would hear those same 
words if we only said ‘good morning.’ 
“Agent Jones, employed by an indus- 
trial company visited every Monday 
morning at the home of Mrs. Brown 
and there collected 20 cents in premi- 
ums, the insurance being on the lives 
of her two children and herself. Agent 
Dixon of another company was a man 
who ‘talked’ and Mrs. Brown told Agent 
Dixon that Agent Jones was the ‘finest 


collector she ever knew.’ He was a 
gentleman and ‘so quiet.’ 
“And Agent Dixon wrote Mrs. 


Brown’s husband for $1,000 ordinary 
life and when Agent Jones called at the 
Brown residence the following Monday, 
Mrs. Brown innocently informed him 
that her husband had just received a 
$1,000 policy from another company 
and she was ‘so sorry that Mr. Jones 
could not hzve written it.’ Jones stood 
aghast at this information. He asked, 
‘Mrs. Brown, why did you not let me 
write the business?’ and Mrs. Brown an- 
swered, ‘You do not write those kind 
of policies.’ Mr. Jones said, ‘O, yes, 
we do,’ and Mrs. Brown said, ‘You 
never said so.’ 

“Now, it may be possible that in 
several instances Dixon was accused 
of talking too much, but the got the 
business. Agent Jones was a quiet 
gentleman. He collected the premi- 
ums. The man that ‘talked too much’ 
earned $27 per week. The quiet gen- 
tleman earned $9. There is a moral in 
this and that is T-a-l-k. Do not be 
afraid to talk, talk, incesssantly talk.” 


GET THERE FIRST 


One of the companies has adopted 
the slogan of “Get there first” for its 
agents. It takes it from a big manu- 
facturing concern that uses it with ef- 
fect in its sales department. The men 
who travel for this concern live up to 
it and use every effort to be the first 
on the ground. The man who has the 
first talk in most cases either gets the 
order or makes the best impression. 
The customer has not had the oppor- 
tunity of getting other impressions. 
He has heard no “knocking.” It is 
just as valuable for the life man to 
be right on the job and get at his 
prospect before the other agent. 








Governor Buchtel, of Colorado, says 
as to life insurance: “I am an enthusi- 
astic advocate of insurance. I think 
every man ought to be insured in one 
or more safe and strong companies.” 





“The best way to help somebody else 
is to start by helping yourself. Doing 
that will put- you on the sure road to 
doing the other thing.” 





“We only live one day at a time and 
the most worthless assets ever found 
in any man’s estate are his good inten- 





000, all life insurance. The agency men 

















The Great Western Life Insurance Co. 


Kansas City, Missouri, U. S. A. 


GEO. STEVENSON, JR., President 
JAMES CHAPPELLE, Secretary 
A. D. BONNIFIELD, Agency Superintendent 








Desirable Territory Available to Keen, Active Reli- 
able Solicitors. 


Liberal Commissions. 


Thoroughly Up-to-Date Policies. 


Correspondence Direct With the Company Solicited. 

















A GIANT IN THE SOUTH 


ITS NAME IS A SYNONYM OF STRENCTH 


Operating under the pe ae | Reserve Deposit Law 
of the State of Kentucky 


Men of character and ability wanted to whom we can offer good 
Commissions and Territory. 


CITIZENS NATIONAL LIFE INSURANCE COMP 


CHAS. D. PEARCE, President 


LOUISVILLE, 
KENTUCKY 














GOOD MONEY FOR MEN 


Who can assist in the organization of a 


WESTERN LIFE INSURANCE COMPANY 


WE HAVE A UNIQUE PLAN, WITH STRONG PULLERS 
IN FACT THE BEST SELLING PROPOSITION ON THE MARKET 


——ONLY MEN OF ABILITY NEEDED—— 
Conservative Life Insurance Co., South Bend, Ind. 



































ILLINOIS 


I would like to get into communication with reputable producers who can 
take one or more districts in Illinois or Kentucky for THE ANCHOR 
LIFE INSURANCE COMPANY, commencing January |, 1911. 


References required. L. H. OBERREICH, Sec., Anchor Life Bldg., Indianapolis, Ind. 
KENTUCKY: 


General Agent Wanted 


Headquarters, CHICAGO, Illinois 


OLD EASTERN LIFE INSURANCE COMPANY 
Low Rate. High Guaranties. Either participating or non-partici- 
pating. Monthly Income Insurance and all-up-to-date policies. 

Address, 39-O, Care The Western Underwriter 


HOME COMPANY FOR HOME PEOPLE 


Backed by men of character, business ability and wealth, with low administration expenses and a 
of incoms from investments, the ata hn yeh contracts is given increased + tl... 


CAPITAL $250,000. STATE DEPOSIT $100,000 
STRAIGHT PROPOSITIONS TO PRESENT—NO ESTIMATES) 


FIRST NATIONAL LIFE 


And Accident Insurance Company 


E 














rate 
stability. 





tions.” 


PIERRE, SO. DAKOTA 
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LARGE CITIES BUSINESS 


SOME PROBLEMS OF PRODUC- 
TION AND ORGANIZATION 


Where Are the Most Fertile Sources of 
Supply from Which to Recruit 
; Material 


BY PERCY V. BALDWIN, 
(Manager of the Travelers at Boston) 


The city presents to the insurance 
manager his greatest problem, but of- 
fers also, his greatest opportunity. The 
city organization, to procure the larg- 
est amount of business and secure the 
most extensive advertising for the com- 
pany, must be two-fold. First, the corps 
of all-time company men, working 
steadily, pulling together and having 
a common aim, not only in the procur- 
ing of business but in advancing the 
interests of the company which they 
represent. 

These are the backbone of the of- 
fice, the men on whom the manager 
depends for his steady productions. 
They are the men with whom he is 
in closest touch, with whom he can 
talk frankly and on whom, in_ times 
of special need or competition, he can 
call for extra efforts with the certainty 
of a hearty and loyal response. To 
secure, hold and increase this force 
of all-time men is the manager’s first 
problem and most important duty. 

Within certain limits, not very broad, 
the average man writes business prin- 
cipally among that class in the com- 
munity in which he ordinarily moves 
outside of business hours. There he 
is most at ease and appears to his best 
advantage, contributing two large fac- 
tors in his ability to carry conviction 
and secure business. 

Organization Must Be Varied 

Society in the cities consists of many 
layers, superimposed one upon another, 
and the organization of all-time men 
must contain within itself representa- 
tives of each class from which the of- 
fice expects to obtain business. The 
organization must therefore be ex- 
tremely varied as to the personality and 
the characteristics of the men com- 
prising it. 

It is the duty of the manager to ob- 
tain these representatives. Two of the 
most fertile fields from which he can 
draw are the salesman from the stock 
and bond houses, and the contract so- 
licitors of public service corporations, 
notably the telegraph, telephone, gas 
and electric light companies. These 
latter men particularly have been se- 
fected to meet all classes of the com- 
munity and have been trained in the 
art of selling without samples, the 
point which separates most widely the 
average traveling salesman from the 
insurance solicitor. Most of these men 
are young and ambitious, and an op- 





ACTUARIES 


B R. NUESKE 
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1116 First National Bank Building 
164 Dearborn Street 


Telephone Randolph 2520 
CHICAGO, ILL. 





portunity to build for the future will 
frequently cause them to decide to 
join the force of the city office. The 
young man of good education, working 
in a large financial house or institu- 
tion, who has thought of his future 
and has come to realize the slowness 
of promotion in his present position 
may often be convinced of the pos- 
sibilities of our business and become 
a valued addition to our forces. 
Manager Must Seek Sources 

To the finding of men of this sort, 
the manager must devote a consider- 
able portion of his time. Careful in- 
quiry among the clerical force of his 
office will frequently eevelop the fact 
that some one in the office has a 
friend who is promising material from 
an agency standpoint. 

The manager himself in many in- 
stances number among his acquain- 
tances the heads of large offices who 
would be more than glad to see some 
young man in their employ given an 
opportunity to better himself, 

The local secretary of the Young 
Men’s Christian Association can often 
place the manager in touch with the 
very material for which he is looking. 

The large railroad ticket offices in 
the city have usually one or two bright 
men who spend their time at the coun- 
ter, interviewing customers, answering 
questions or giving advice, and inci- 
dentally obtaining the traffic for the 
lines which they represent. Such men 
are real salesmen and are usually paid 
less money than they could make in 
insurance. 


GEORGE L. BAHL’S PLAN 

The Penn Mutual comments on the 
work of its Detroit general agent, 
George L. Bahl, who was formerly in 
the actuarial department and then went 
to Jacksonville, Fla., as general agent. 
He devotes considerable time to cor- 
poration insurance. 

He finds that the average firm does 
not take kindly to the project if the 
total expense involved is mentioned in 
a lump sum. For instance, he wrote 
a partnership policy recently which 
called for an annual premium of $1,200. 
But at the time the matter was dis- 
cussed and the signatures procured to 
the application, Mr. Bahl did not men- 
tion $1,200—not once—but merely asked 
the firm to invest $100 per month for 
business protection; and it was not 
until the policy was delivered and the 
note settlement effected that the size 
of the undertaking was apparent. The 
applicants had completed all the pre- 
liminaries without realizing the amount 
of premium involved; but when they 
saw the policy and were given reason- 
able note accommodation they prop- 
erly valued the protection thus fur- 
nished. Mr. Bahl’s experience in clos- 
ing other cases confirms his opinion to 
the effect that much business which 
otherwise might be had is lost, be- 
cause the average firm does not view 
complacently the expenditure in a lump 
sum of the premium required. In his 
view, if a method of monthly settle- 
ment was arranged for large business 
policies, so that a firm could look upon 
the cost.as a moderate monthly ex- 
pense, many policies would result. 








“One of the worst habits a man can 
have is the grouch habit. Shun it.” 





Catholic Manager Wanted 
for Chicago Office 


By a Catholic “Old Line” life insurance company now in course of organi- 
zation, with an authorized capital of $2,000,000. Applicants must be 
practical Catholics with a large and favorable local acquaintance. Stock- 
selling experience preferable, but not necessary. Office managers and 
salesmen also wanted for cities throughout the Central States. Address 
98-V, care The Western Underwriter. 





Incorporated as a Stock Company by the State of Illinois 


HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through BANKS OF DEPOSI? 
which prepares the field for you—MR. AGENT. 


WHY don’t you write the Company AT ONCE? 
Union Life Insurance Co. 


OF CHICAGO 


HOME OFFICE 
FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 
S. W. Corner State and Madison Streets 
Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


For GENERAL AGENCY Address, THE HOME OFFICE 


INDIANA 


The Commercial Life Insurance Company, ‘Indianapolis, Indiana 


$114,000 on deposit with the"Insurance Department of Indiana for the” protec- 
tion of Policy Holders. @ Operating in Indiana, Kentucky and Kansas, and we 
want good, reliable men in each of these states. Ready to open upf Colorado, 
Oklahoma and Nebraska as soon as we can secure a good state agent. 


Address, ALBERT J. HELIKER, President, Home Office 
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| Nineteen hundred and eleven is now here. Everyone starts off 
with a clean state, full of enthusiasm and with the idea of making 1911 
the greatest year of their lives. 


It is the desire of the Philadelphia Life to increase its agency force 
during the year one hundred per cent (100%) and I would ask every 
agent who wants to connect with this great Company to write me at as 


early a date as possible. The opportunities and advantages that an 
agent has with the Philadelphia Life are greater than those of any 


other Company. If you are the right man for the right place, write 
Perry to-day for contract. 


Indiana Agents—Attention! 


Can you sell life insurance for a company whose management believes in 
fwentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 


Will re-insure, buy or ab- 
sorb any Life Insurance 
Company doing business or 
in process of organization. 
Correspondence strictly 
confidential. 


Address 73-V, care 
The Western Underwriter 











Tad te bee et et i St Ue OS Of ee eee ee ee ee Oe ee el 


~e 


COnpcKHOadaete torwonnss 


eee 
=~; 


